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Columbus Bolt Works, 


Columbus, U. 
Bolts, 


Gridge and Roof Rods 


rs = Bolts 


CATALOG 
gn 





“SAM 


PURE Asan? ROOFING 


Never Dries Out or Cracks, pisnet Brand Tarred Ready Roofing, Slater tiie baila 


J. L. PERKINS & | & GO., 235 Lake St., CHICAGO 


ATLAS BOLT & SCREW CO. 


CLEVELAND. QO. 


We make a full line of 


Stove Bolts, Stove Rods, 
Machine Screws, 
Pointed Pins, 

Threaded Wire, 

Rivets, 


INDEPENDENT STOVE 
PIPE RADIATORS. 
ovruey 


‘206i 495 LNSGN3d3GNI 943 
ogy Zujusve] ynoyy~ suozeipey Ang 3,u0g 


Special Bolts, 
Mica Bolts» 


INDEPENDENT REGISTER CO. 
Cold Pressed Nuts. 


CLEVELAND, O. 





AMERICAN 
SEAL 


STOVE PUTTY 


Odoriess—Never Cracks—Never Crumbles 
—Never Falls out. Makes tight joints, 
and prevents the escape ef gas or ashes. 


ASBESTOS FURNACE CEMENT 
Bakes hard as the iron itself—Strictly pence. tee BOE ; ae 
ither of the above an convinced o r 
eaeacte. a7) wen ght sot satisfied return the goods at our expense. 
Put up in any size package from a pound can to an 800 pound barrel. 
Insist on having AMERICAN SEAL. Every package bears above trade mark 
Manufactured by 
THE WM. CONNORS PAINT MFG. CO. 
TROY, N. Y. 
J.L. PERKINS & CO., 
235 LAKE 8St., CHICAGO, ILL. 
STOCKHOFF SUPPLY CO., ST. LOUIS, MO. 


Western Agents: 


BRADLEY 
SHELF 
BRACKETS. 


Strong, Light and All Right. 
ATLAS MPG. CO., New Haven, Ct. 


E. J. JOHNSON & CO., 
88 PARK ROW, NBW YORK, 
Producers of 


ROOFING SLATE 
Slate Blackboards. “.};.22" 








Black Diamond Files and Rasps. 


PERFECT—ALWAYS 


Cwelve ts “ny, At 
Medals Tuternational 


Awarded Expositions. 
Cc. & H. BARNETT CoO., 


Black Diamond File Works, PHILADELPHIA, PA. 





“Co discontinue pour advertisement,” 
saps €x-Postmaster-General Jobu Wawa- 
maker, one of the largest advertisers in the 
world—and naturally enough, ome of the 
most successful business men,—‘“‘ is like tak- 
ing down pour sign. If pou want to do 
business, pou must let the people know it. 
1 would as soon think of doing business 
without clerks as without advertising ”’ 
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A Postal Card from you will bring valuable, :omplete 
information in regard to the best, most comprehensive, 
strictly modern line of these. goods. 

WRITE US TODAY. 


servers touen, AMERICAN RADIATOR (OMPANY 


lis, : pe. 
Seaver Detrett, Lente’. Lake and Dearborn Sts., CHICAGO. a ES 


ee 


BEER, “Defender” (Stee) Boiler 





























MILK CAN, For Steam and Hot Water Heating Surface 
| OIL CAN, a and Hard Cval. Portabie 
ae CREAM SEPARATOR Kewanee Boiler Company, Kewanee, Ill, | 
a F A U C rE T S 167 E. LAKE ST., CHICAGO, 
. 





Various Sizes and Styles. 
MANUFACTURED BY 


CLARK NOVELTY CO., 
K ROCHESTER, N. Y.« \ 
The “OMEGA,” 2-3 Size. Also Mfrs. of The CLARK Kerosene Oil System EX Wek 


To attach to bottom of can. for Heating Soldering Coppers. - Wo = 
“THE ILLINOIS” 


“Eagle” Brand Copper Rivets and Burrs.| ™MerTattic sky.icnts 


Are known in every State. Have stood the test 


STANDARD FOR QUALITY. (Lake Superior Copper.) for years. Are made in 10 styles and 500 sizes. 





















—MaNUPACTURED BY — (eis Spans ra tera 
ri sk, b} ices. 
| THE PLUME & ATWOOD MEG. CO,, sn Sones. Mtr, 
29 Murray St.. NEW YORK. 196 Lake St., CHICAGO, ILL. Lock Box 33. STREATOR, ILL. 









Largest Variety. Latest Improvements. Lowest Prices. 
Most Reliable and Economical 


Heating Apparatus 


Furnaces, 


Hot Water and 
Combination 













Steam Heaters 





St 


— 





Hot Water Heater. 





A Postal Card will bring to you full descriptive Catalogs, Price Lists and Discounts. 


BOYNTON FURNACE CO. 


147-149 Lake St., CHICAGO. 207-209 Water St., NEW YORK. 
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STEEL RANGES 
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Quick Meal Steel Range Bodies are constructed entirely different 
from the bodies of other ranges. Either end of the range, the Back Flue 
or the bottom of the Oven Flue can be removed and replaced without in- 
jury to the balance of the body as they are locked together by lock joints 
and fastened by bolts. The sheet steel used in the outside wall of the 
ranges is extra heavy and lined with a double thickness of asbestos board 
and an extra heavy sheet steel lining. This holds the heat and makes the 
body strong and durable. 


QUICK MEAL STEEL RANGES GIVE 
THE BEST OF SATISFACTION 


O sant » \| 
@ LOUIS. 
“Nn 











WHE 


White’s Poplar 


is a finely fitted and mounted 
cheap Oak Stove that will 
meet any competition. 



















White’s Oak 


with base cast in 
one piece is the re ag 
very best Oak pall 4 ed 
Stove on the ; 
market. 





@ I) / 7) 5 ce 4 a Tay . Aw ‘ . 
eR TUT PNP REN 
a 


Write 
for 
Price 
List 
and 


a — Discounts 





White’s Poplar. 
Nos. 12, 14, 16, 18. 


Wh 
} 


Stove Co. 
QUINCY, ILL. 
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Ose Geneva 
Oak 


is made to meet the de- 
mand for an Oak stove 
which might have all the 
essential features of 
higher priced goods and 
yet sell at such rates as 
will enable it to come 
within the reach of a 
large number of buyers. 





ESSENTIAL FEATURES. 


so the fire may be kept as long as desired. 
coal constantly. 
it will last much longer than it otherwise would. 


under perfect control, 
The Trimmings are neat and attractive. 


useful foot rail when so desired. 


THE GENEVA OAK 


the full assurance that it will 
meet their wishes. 





ENEVA OAK 


Made in Three 
Sizes: 

No. 131— Having 15-inch 
Fire Pot. 


No. 151— Having 15-inch 
Fire Pot. 


No. 171—Having 17-inch 
Fire Pot. 


The Ash Pan is unusually large and will be found to be a great convenience. 


The Grate is of the triangular form, which is acknowledged to be the only proper grate to 
use in an Oak Stove, and as made in the Geneva Oak is of the most approved style. By 
the use of this Grate the fire can be agitated and the clinkers removed with the utmost ease 


The Magazine for Coal is of ample proportions and is a great convenience when using 
The Mica Door gives a cheerful appearance, and as the mica is protected by perforated tin 


The Dampers are of the register pattern and enable the user to at all times have the fire 


The Plated Foot Rail screens the fire pot from view and at the same time answers asa 


is unquestionably the best stove of this grade on the market, 
and all who desire a medium priced stove can buy it with 








Made by 








Geneva, N. Y. 








PHILLIPS @ CLARK STOVE CO. 

















en 
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i + Have You Studied 
These Stoves ? + 


te 
yo 
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IT WILL PAY YOV WELL 


George M.ClarkQ@Company 


71 LAKE ST., CHICAGO 
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Our New Ideal Premier 


Tank Heater 


is now ready for the market, 
and we invite your critical 
examination of its various 
features of construction. 


Send for 1902 profusely 
illustrated Catalog. 


AMERICAN RADIATOR COMPANY 


Lake and Dearborn Streets 








CHICAGO 
NEW YORK PHILADELPHIA BUFFALO 
IDEAL PREMIER TANK HEATER ST. LOUIS MINNEAPOLIS DENVER 




















KELSE WARM AIR) 


GENERATORS 


— ARE ALL ALIKE IN INTERNAL CONSTRUCTION — 
AND ENTIRELY UNLIKE ANY OTHER HEATER MADE. 


One Grade and Quality Only 


SIX SIZES: 
NOS. 14, 16, 18, 21, 24, 30. 
cecal 


SERIES B. 
With Double Feed Door for Burning Wood or Coal. 
Three Sizes Only—18, 21, 24. 
SERIES C. 


With Cast Iron Front, or with Side Wings and Shield 
for Brick-Set. Three Sizes—2]1, 24, 30. 


COOK @ VAN EVERA CO. 


38 East Lake Street, 
CHICAGO 


Western Selling Agents 


KELSEY HEATING CO. 


Makers 
SYRACUSE, N. Y. 


SERIES B. New Work Office: 156 Fifth Ave. 
NEW DOUBLE FEED DOOR. 
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This is our new series of Four Hole 
Models. They are in harmony in gen- 
eral style and make up with the six hole 
series. They have the same style fire- 
box, nickel parts, closets, shelves and 
balanced oven door (but no kicker) and 


all the features that the larger 
Models have. This new four 
hole rangeis particularly adapted 
for city use, where room is limit- 
ed, or any place where a small 
range is wanted. 


WRITE FOR’*CATALOGUE 


PORTSMOUTH STOVE & RANGE CO. 
Portsmouth, Ohio 


“3 MORLEY BROS., “yholsats Agcats SAGINAW, MICH. 











Boomer Furnace. 


REGARDING 


Boomer _Furnaces 


We want to state in 


strongest terms possible 
that if you want the 


Heaviest, 
Most Durable, 
Most Economical 


ae ~ b Na - 
nem and easiest to take care 
of Furnace or Steel 


Range, buy a Boomer. 


Neither time nor money is spared to make them 
the Best. Buy Boomers and save your coal 
bills. We invite investigation. 


THE HESS-SNYDER CO..: 


Manufacturers, 


MASSILLON, 0. "Boomer Steel Range. 
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“Famous for its Fire.” 


THE TREMONT HOT BLAST OAK 





The Only Successful Soft Coal Self-Feeder. Burns anything; 
Soft Coal, Hard Coal or Wood. Surface Burner or Self- 
Feeder; Single or Double Heater; steel or cast-iron bodies. 
The magazine for soft coal has a force feed. ‘The fire supplies 
the power—the shape of the magazine applies it. This con- 
struction is patented. A perfect gas and smoke consumer. 
This device is unlike any other and provides both cleanli- 


ness and economy—it is patented. 


This Stove is Neither a “Freak” 
Nor a Suspicious 
Character. 


It has 7 years of phenomenal success to its credit and is 
sold with the guarantee of our name and the mark of public 


approval. No complex mechanism; simple as any stove. Any 
body that can cut kindling, strike a match and lift a coal 


hod can run it. 


EXCLUSIVE AGENCIES ALLOWED. 


THE PITTSBURGH STOVE AND RANGE CO., Pittsburgh, Pa. 

















FeOSTER'S HOT BLAST 


OUR NEW HOT BLAST 
FOR SOFT COAL.... 


HE most attractive in appearance and durably constructed 
T stove on the market. Perfectly air tight and will hold 

fire 36 hours. Has upper, center and lower drafts. 

The upper draft takes air at the top of stove down through 
a@ cast iron pipe, throwing the heated air over the center of fire 
pot. The center draft is below the upper front door near the 
center of the steel drum. It admits air into the space between 
the drum‘and the inside cast iron lining which extends from 
the bottom of upper front door down inside the outer fire 
bowl an inch below the bottom of the drum. _ There is a 
narrow opening all around the stove between the outer fire 
bow] and the inside linings through which the air from center 
draft reaches the combustion chamber 

The lower draft ad nits air through the ash pit door in the 
usual manner. The center and lower drafts are controlled by 

. screw registers. The super heated a'r supplied over the top 

and all around the edge of fuel near the top insures perfect 
combustion of slack and saves 50 per cent of the fuel. 

Large, suspended, ornamental, nickeled foot rails, nickeled 
steel top ring, nickeled center and lower draft registers and 
handsome nickeled urn. 


The Foster Stove Co. 


IRONTON, 0., and LOUISVILLE, KY. 
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Pat. Improved Wrought 
Steel Portable 


Range 


For HOTELS, RESTAURANTS, 
PUBLIC INSTITUTIONS, 
BOARDING HOUSES and 
PRIVATE FAMILIES. 











All Kinds of Hotel Implements 


for Culinary Purposes. 





Manufactured and For 
Sale 


Be : The 
ohn Van 
Range Co. 


419 Elm and 
410, 412, 414 & 416 Home Sts. 


CINCINNATI, OHIO 














nS 


THs AMERICAN ARTISAN AND masrnceheemantl RECORE 11 


The New Schill Range! 


The Most Modern and Postanting eouaral npeaie and 
novel features not found in any 
Up-to-Date Range other line. It must be seen to be 


Made To-day Je Je Je || appreciated % % % ee % RB RX 


: | “HE above cut shows range with flush reservoir and high closet, and front or pouch 











feed, also draft door below pouch feed which can be opened to light fire, which is 

a most desirable feature. Another very desirable feature is our reservoir casing 
which is cast iron, and front of same is covered with sheet steel thus giving it the 
appearance of a steel front, saving labor in blacking. Right end of reservoir casing is 
handsome'y ornamented. It has spring balance oven door, ventilated oven, extra 
large ash pan, screw draft plate, very handsomely nickeled and is decidedly the latest 
in stove construction. 


THE SCHILL BROS. CO., Crestline, 0. 


3 TheNelson & Bouquet Hardware Co., Minneapolis, Minn., Northwest'n Agts. 
J. C. Shanks, 1547 Wazee Sreet, Denver, Colo. 
H. A. Potter, 35 New Montgomery Street, San Francisco, Cal. 
Chas. H, Greene, 5085 Fairmount Avenue, St. Louis, Mo. 














THE COLUMBUS 


STEEL PLATE RANGE 


ANY KIND OF FUEL! 


Made of Heavy Polished Steel 
A Modern High-Grade Range 
A Range that Sells and STAYS SOLD 


FULLY WARRANTED 
The COLUMBUS STOVE CO. 
COLUMBUS, O., U.S. A. 


The Lowest Priced High-Grade 
Range on the Market 














THE HELIOS-UPTON COv’S 


Standard Oven Indicator 


FIRST ON THE MARKET. 150,000 SOLD. 


Has a dial graduated in the simplest possible man- 
ner, as can be seen. This graduation was adopted 
because every oven has its own peculiarities, and an 
indicator adjusted to one oven might be incorrect 
foranother. The STANDARD can be adjusted to 
any oven, and has nocomplicated parts). MADE IN 
THREE STYLES. .*.: All kinds of special instru- 
ments and appliances manufactured by contract. 


—__— SEND FOR CIRCULAR —— 


HELIOS-UPTON CO. 


PEABODY, MASS., U. S. A. 


HENRY GLEASON, 


Agent, 258 Broadway, NEW YORK CITY. 
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O-RIB-O Airtights 


BEAUTY—STRENGTH—RADIATION 
Meade in. Different Sizes and Styles 


Airtights no longer ‘‘all look alike,’’ 





O-RIB.O King 


BRISCOE MEG. CO., 
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Low in price to dealer, but so unusual and attractive in 


looks and so superior in quality that they enable you 
to disregard your competitor’s prices on the ordinary 
plain styles — give bigger margin and more sales. 


O-RIB-O is different. 


WE GIVE EXCLUSIVE AGENCIES 


Detroit, Mich. 





me Torrid Zone Furnace 


will make you more money than many 
others. 
First, because it gives your customer 
satisfaction. 
Secend, it is easily set up and cased. 
Third, it has points of merit that others 
# @6©do not have to point out to the customer. 
Stiri IT Fourth, the price is right. We give you 
: ¥t43) . fe your choice between a castiron and brick 
mes §=6lining at the same price. 
Si eT "2 ~fe Write for catalogue and prices on Hot 
—sr= Air Furnaces and Combination Heaters. 


SEL 








Lennox Manufacturing Company, 


Cor. oth Ave. & Frederick St., MARSHALLTOWN, IOWA. 





115 Leke Street 


‘The Champion Hot 


Water Combination 
Heaters 






They Fit Any 
Furnace 


é 

Base section when © & 
& 

I 


used without ring 
sections. 


Ring Section 


¢. 





These Heaters are made I[n five sizes diameter, and 


| from 100 te 700 square feet radiation capacity. 


Will heat those cold rooms or an addition to the 
building. Wiil increase the capacity of any furnace. 
Are cheaper than coils and will do more work. 

Write for new circular. Manufactured by 


FRANK D. STOLZ 
CHICAGO, ILL, 











» any 


? tae ee ne eS 
Sous HotWATER, & Hor Air, 


Gor HEATING ALL CLASSES OF BUILDING. 


QBS WAKER ST AX. BRANCHES. ‘$9 44WE ST;CHICAGO, 
SOUIMMBYS . S, ST.LOUIS, 





~~ 


ee, 


| unequaled by any radiator. 


Common SENSE 
CIRCULATOR 


AND 


RADIATOR 


(Patent applied for.) 





Z This Heater is so simple 

‘. that its superiority over all 
othersis plain. Being open 
at each end the cold air is 
taken in at the. bottom, passing out at 
the top heated; producing a circulation 
Is easily 
cleaned or repaired. Takes the place 
of a joint of pipe. Diameter of casings, 
10'¢ and12% inches, Send for circular 
and price list. 


A. C. SELLECK 
755-757 W. Madison Street 
Chicago 








> O* "weeeee oy 
Zé: 
Lad 
= 











5. E. McLaughlin, Arcola, Ill., writes: 


“FOR RESULTS ChE AMERICAN ARCISAN 
BEATS THEM ALL” 
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™ Willard Steel Range 


combines LOW PRICE 
and HIGH QUALITY. 














— Dealers who handle it control the steel range trade 
1 Ps ED. | pee 7 of their locality. Why not write us for Agency? 
Sys i 


<dteems Win. G. Willard, mir. 


= | . Say 
—: 619-621 N. Fourth St., ST.LOUIS. 



















































= 
THE 34TH EDITION 
IS READY FOR DISTRIBUTION Plumbing, 
4 Send for a Copy—(Costs Nothing) Drainage, 
Water Supply 
and Hot Water 
Fitting. 
By John Smeaton, C. E. 
ADDRESS 
NEW YORK CENTRAL = 
. IRON WORKS COMPANY CONTENTS: 
238 EXCHANGE STREET ty 3 a age 2. er 
e. &. © from city welle. 4. 
GENEVA, N. Y., U. S. A. Exiernal plombiage é. Internal 
plumbing and fiiting. 6. Sanitary 
plumbing. 7. Water services and 
2 tapping of mains under pressure. 
8 Water supply. 9. Ornamental 
leadwork. 10. Heating. 11. Hot 
water work. Index. 
236 pages, 217 illustrations, 8vo., 
cloth. 
Price, 83,00." 
= 
| Ee: For Sale By..... 
| —_— Ww DANIEL STERN, 
2 : 69 Dearborn St., 
RICHMOND — 
None Better Made 
Tank Heaters @ | 
BVY one | 
Laundry Stoves try ee 
Send for our 1902 Catalogue and PRICES ALSO 
THE RICHMOND CO., Norwich, Conn. 
= . New York Philadelphia Pittsburg 
738 Park Row Bidg. 18-24 So. 7th Street. 210 Ferguson Bidg 
Chicago St. Louis 
Chicago H. &8.Co. ~ Rumsey & Sikemeter 
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MONARCH 
FURNACES 


Monarchs in 
Construction 


Monarchs in 
Durability 








Workmanship Guaranteed. Material 
Guaranteed. Finish Guaranteed, . 
Operation Guaranteed. Smooth Sur- 
faces. Perfect Fitting, Deep Cup 
Joints. All parts made to best with- 
stand the great heating power of the 
Furnace. 











Monarchs in 
Operation 


Monarchs in 
Satisfa ction 


Write for Catalogue. 


Forest City F’dry & Mfg. Co, 


CLEVELAND, 0, 

















“NEW PROCESS” 4NO STANDARD OIL HEATERS. 
wade 8 THE STANDARD LIGHTING CO. 


CLEVELAND OHIO. 
Sold by Jobbers and Dealers Everywhere. 

















The 
Rousx~ 
Warming 
Manual. 


Is beyond all doubt the best book 
published on practical house 
heating. 

It contains the plans and essays 
cn heating a house submitted in 
THE AMERICAN ARTISAN House 
Warming Competition for $300.- 
00 prizes, and is in fact 


An Encyclopedia of the [lost 
Modern and !mproved Practical 
Methods of Heating a House by 
Steam, Hot Water and Warm Air. 


The Chicago Journal of Com- 
merece, of July 26, 96, says in course 
of a Iengthy and commendatory 
review: 

“The volume 's a weil-bound and 
artistically printea and illustra- 
ted volume of nearly 300 pages, 
and contains some masterly es- 
says on steam heating, hot water 
heating and warm air heating. 
Nearly every prominent author- 
ity in this field is quoted, and en 
application of principles and im- 
provements suggested covers 
all technical details in a sim- 
plified and practical way. House 
plans and diagrams accompany 
the subject matter, which deals 
specifically with radiation, com- 
bustion, ventilation, prices, es- 
timates, and the best and latest 
methods for placing, connecting 
and utilizing theapparatus adop- 
ted.” 


PRICE, ONLY $3.50 PER COPY. 





For sale by all booksellers or the 
Publisher 


Daniel Stern, 


69 Dearborn Street, 
CHICAGO. 
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c===—9 § The Miners’ Strike 


will make coal exceptionally high the coming season. Be pre- 
pared to tell your customers how they can utilize one ton of 
coal so that it will give the 
heat they have heretofore 
secured from two tons by k 
the use of a New Era huirn Without - 
Radiator. Send for our ee" 
inducements to handle 
these Radiators now. 


Wilmot Castle & Co., 77 Elm St., Rochester, N. Y. 











icra Radiator. 








The greatest leak in household economy is the 
loss of heat up the chimney. This was supposed 
to be unavoidable until the Rochester Radiator 
was invented; now it is cheaply and thoroughly 
controlled by the many cross tubes. Dealers find 
an ever growing trade. Why not put in a stock 
and get up a boom in your town? 





0 can held my band over my 
chimney. No waste heat. | use 


= Rochester 
Radiator Co. 


100 Furnace Street, ROCHESTER, N. Y. 4.866 sq. ins. 











eeeSend for Catalogue... 


ee ee ee 
CHARLES SMITH COMPANY 


9 LITTLE GIANT | iincce anc wilt nest 
CIRCULAR GIANT your oold rooms. : 
i22 LAKE STREET, CHICAGO 


MALTESE GIANT || THEY HAVE NO JOINTS 
TER RR RRR RRR RRR RRR SERRE ee ee ee ee ee 
' We make largest line of cook- 
ing and heating apparatus, 
cast cooks, cast ranges, steel 
coeks, steel ranges, hotel out- 
BRAND S$ I OVE CO. fits, heating stoves. furnaces 
hot w: and heaters. 


























Don Abans, 


Mornine Sun, la., 
WRITES: 


‘“‘T subscribed for your 
paper one day, and 
obtained a position the 
next day.” 
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Our SUCCESS 


is due to the Superior Quality 
of the Goods We Manufacture 


MUELLER 


| FURNACES ? BOILERS. 


HAVE NO EQUAL 





Write for Catalogue and Prices 


~ ©. Everything in the Heating Line “ 





FOR LONG WOOD ESTABLISHED 1857 


L. J. MUELLER FURNACE CO., (91 Reed Street, MILWAUKEE, WIS. 













~ ALL STEEL 
Weir aie Furnace. 
The Heaviest Steel Furnace Made. iN 


Absolutely gas and dust tight. 
A great heat producer, but a fuel saver. * 


MADE IN TWELVE SIZES. 


‘‘The Handy Furnace Pipe” 


The saving of labor in putting it up really makes it the 
cheapest hot air pipe on the market. 


Manufactured by 


Meyer Furnace Co. 


Weir Furnace. Send for Catalogue. PEORIA, ILL. 





Handy Pipe. 





Is Absolutely 











EMPEROR. 
FURNACES 


For Wood 
SIMPLE SAFE DURABLE 


The Best and Cheapest 
Line of Wood Furnaces 


FURNISHED FOR EITHER BRICK OR 
GALVANIZED IRON CASING. 
Send for Catalogue. 


Wk s7 them rN, 


NEENAH, WIS. 

















MICHIGAN SAFETY FURNACE PIPE 


THE STIFFEST AND BEST FINISHED 
MACHINE-MADE PIPE ON THE MARKET 


WE ARE NOT IN THE PIPE COMBINATION 


We Have Something Entirely New in the Line of Round Pipe and 
which is Superior to anything ever made. *%® % %“% % “% SS % 


Send for Catalogue and Discounts. 


The Michigan Safety Furnace Pipe Co. 2°-4',£:Aiwater $t 








a 
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THOUSANDS|. 


el 


GILT EDGE 
FURNACES 


Have been installed 
pin all sections of 
. the country. Send The Keystone Joint 
for testimonials. 3 wa in Git Eage rur-§ 
t We have them by 3 inti ccs centstea| 
" the bushel. ae 


RJ PSCiiWAd & SONS CO. 


nilwanutee. vee Wisconsin 


eee PDP DP PDP PPP PP PDP PPD PPP PP PP PPP PDP PPP PPP PPP DP PPP PPP PP PEP PPB 
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DOG—ON—IT 


e Don't Make Furnaces 


but we supply 75% of the furnace manufacturers with COLEBROOK’S Asbestos Furnace Cement. How 
is it with you? Are you using COLEBROOB’S Asbestcs Furnace Cement and INDESTRUCTIBLE 
Stove Putty ? Gets as hard as iron and no heat can destroy it. Why not have the best? Poor cement is 
not cheap at any price and COLEBROOK?’S is as cheap as the cheapest. Put up in all size removable 
cover cans, tubs, barrels and half-barrels. Samples and prices for the asking. Manufactured only by 


W. H. COLEBROOK, SONS & CO. 
SYRACUSE, N. Y., U. S. A. 


P, S.—Largest makers of Asbestos Furnace Cement in the world. A strong Statement but conscientiously made. 
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WHY 


handle the single size furnace made by 
the small manufacturer and turn away 
trade daily who desire a larger ora 
smaller furnace, or one burning some 
other kind of fuel when you can secure 
an agency for the FLORAL CITY 
line, which embraces furnaces for any 
class of work or any kind of fuel. 








Monroe 
Foundry & 
Furnace Co. 


MONROE, MICH. 
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CROWN LOW DOWN FURNACE 




















COMPETES WITH STEAM ANDHOT WATER HEATING 


lst—In heating at long distance. 
2d —In an economical consumption of fuel. 
OUR CROWN LOW DOWN FURNACE IS SUPERIOR TO STEAM 


AND HOT WATER. 


iIst—In its simplicity of management, any 


ordinary help can manage this furnace. 


2d —In its economy of repairs, repairs being 


only needed at long intervals, the skilled 
mechapie not required to repair this 
furnace. 


3d —Most important of all is the purity of air 


cupplied. It’s the ideal sanitary house 
heating construction. Any one caring 
forthe good health and comfort of the 
home should not fail to examine this 
furnace before installing any other sys- 
tem of heating. 


MARCH-BROWNBACK STOVE €0. 


POTTSTOWN, PA. 
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The Robinson Tubular 
Warm Air Furnaces 


Are constructed to give the greatest amount 
These furnaces contain many special features 


not found in other heaters, These features 
are original with us and are fully protected by 


Write for catalogue. 


Robinson Furnace Co. 


Chicago, Ill. 
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the smallest amount of fuel 
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CLARK’S CELEBRATED UNDER. 
FEED FURNACE. 


P Is the bes® heater on the market-for burning the cheaper grades of slack 
and nut 

Ev part of this furnace is made with great care, and is very strong 
.and durable. 

The feeding device is hung oscillating. 

The radiator is on the top. 

The entire furnace is cast iron. 

It has but thrée joints. 

It is a c>mparatively smokeless furnace. 

The grate ) not shake but revolves. 


WRITE FOR CATALOGUE 
W. A. CLARK & CO. 


35 PIKE STREET = = = COVINGTON, KY. 
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FERROSTEEL CO., CLEVELAND, OFIO 











WE MAKE RIGHT PRICES 
AND PROMPT SHIPMENTS 


All Sizes —All Styles of Finish 


Quality and Finish Unexcelled 


HENRY & SCHEIBLE CO. 


6-8-10 Long Street 
CLEVELAND, 0O. 
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AAAI Kewanee, IIL, 
Ferrosteel Moorish Registers Ferrosteel New Convex €. : Schultz, writes: 
All Sizes and Finishes. Immediate Shipment. Easiest Terms. Lowest Prices. American Artisan convinces me that T cam 


FERROSTEEL CO., CLEVELAND, OHIO |" ****'* wie vor sve 














H. @ C. WROUGHT STEEL REGISTERS 








i 


STRONG, LIGHT, 
HANDSOME IN SIM- 
PLICITY OF DESIGN 


FURNISHED WITH 
WROUGHT STEEL 
or WROUGHT BRASS 


FACE PLATES AND 
IN ALL FINISHES 





++ 
+ + 
+ + 
> 
+ + 
+ + 
+ + 
> > 


General Sales Agents 


Stanley Works 


New Britain, Connecticut 
79 Che imbers St., New York 
19 Leake St., Chicage 


Menufectured by 


THE HART @ COOLEY CO. 


New Britain, Connecticut. 

















CoMMERCIAL LAw. COLLECTIONS. 


THE AMERICAN ARTISAN AGENCY | 


LAW AND COLLECTION DEPARTMENT OF 


UNDER MANAGEMENT AND PERSONAL SUPERVISION OF TH E AMERICAN ARTISAN 
a + 4 + ~ 4 , 


RALPH F. STERN, Atty. 69 Dearborn Street, CHICAGO 


To-day is the time to attend to your past-due accounts. Let us help you. 

We have a thoroughly organized Collection Department. Collections made anywhere. 

Full reports furnished and remittance made the same day collection is made. Care- 
, ful attention guaranteed in each case. 

Rates reasonable and no charge where no collection is made. 

No membership fee. 

Reliable attorneys in every city and town. Claims prosecuted without litigation 

whenever possible. Long distance telephone in office. 


PHONE EXPRESS 677. THE AMERICAN ARTISAN AGENCY, 


CHICAGO REFERENCES:— 
Chicago Engineer S ly Co., , a “ r a 
Babcock & Wilcox Co. RALPH F. STERN, Attorney, 


Robert Stevenson & Co., 
69 Dearborn St., CHICAGO 


Regan Printing House, 
And any National Bank in Chicago. 


. a 4 . “I FIND MY ADS. IN YOUR ESTIM P IOURN! 
Oo. C. Jamison, Homer, Hil., Writes > BROUGHT GOOD RETURNS.” a 
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More Genuine 

| Round Oak 
Stoves 

| will be sold 

| in this year of 

our Lord 































1902 

than ever 
before 

in the history 
of this 
famous 

good stove. 





If not sold 

in your town 

secure the agency. 

We can promise you 
satisfied customers 

and good business. 
Send for new catalogue. 








Estate of WKN 
+ SN \ues . % 
P. D. Beckwith ANS Ss . x 


Dowagiac, Mich. $ 





Makers of Good Goods Only 

And how to throw the spear—to be able to 
defend himself and his people against the 
denizens of the forest and of the plain. 
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ESTABLISHED 1880. 





Nepresentative of the Stove, Gin, P\ardware, Hieat- 
ing and Bentilating |nterests. 


PUBLISHED EVERY SATURDAY. 


Terms of Subscription inthe United States, their Possessions, and Canada, 
(invaria — advance): One Year, Postage Paid, $2.00. 
In Foreign Count » Except Canada, One Year, Postage Paid, $4.00. 


Address all Letters, communications and remittances to 


DANIEL STERN, Publisher and Proprietor, 


69 DEARBURN STREET, CHICAGO, ILL. 


Entered at the Chicago Post Office as Second Class Matter. 


This Paper is a Member of the Chicago Trade Press 
Association. 


CHICAGO, AUGUST 16, 1902. 


Evsert S. YOUNG, ex-president of the National As- 
sociation of Credit Men, in a recent letter to President 
J. W. Thatcher of the St. Paul City Salesmen’s As- 
sociation, lays down some of the elements of success 
in salesmanship, from which we make the following 
excerpt: “The salesman should never attempt to 
overload any customer beyond his needs or his ability 
to pay, nor under any circumstances deliver a piece 
of goods beyond the amount selected. Such methods 
are always hurtful and frequently result in the loss of 
a valued customer. He should not spend his time in 
abusing or making apologies for the credit office, the 
shipping, packing and claim departments, but when 
complaints are made listen carefully, note the trouble 
and report it to his house with recommendations, if 
the complaint is of sufficient importance. He should 
be truthful and honorable with his customers and with 
his house, and, above all, should be honest with him- 
self, always remembering that either at home or on 
the road the commercial salesman is becoming an im- 
portant figure in mercantile transactions, representing 
in a measure the energy of the modern American 
merchant; in his hands many times rests the reputa- 
tion for business integrity of his employers, and upon 
the results of his efforts may largely depend the finan- 
cial success of his principals.” 


In a recent address before the Manufacturers’ Club 
of Philadelphia, Hon. O. P. Austin, Chief of the 
Bureau of Statistics, Treasury Department, said: 
“The principal articles of food are breadstuffs and 
meats. For breadstuffs we produce more wheat than 
any other country in the world, and more corn than 
all the other countries of the world combined. For 
meat, the chief supply is beef and pork, and of each 
of these we produce more than any other country in 
the world. For clothing, the quantity of cotton re- 
quired by the world far exceeds that of any other 
material of dress, and of this the United States pro- 
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duces not only more than any other country, but over 
three-fourths of the world’s entire supply. For heat- 
ing, the chief requirement is coal, and of this we now 
produce more than any other country and at a cost 
far below that in any other coal-producing section. 
For lighting, petroleum is now the world’s chief re- 
liance, and we produce more of this article fit for use 
in lighting than any other country. Of manufac- 
tures the United States is the world’s largest pro- 
ducer. The chief requirements of manufacturing 
are iron, steel, copper, lead, aluminum, cotton, leather 
and wood; and of all these we are the world’s largest 
producer. As a result the United States easily leads 
the world both in the quantity and value of the man- 
ufactures produced, while the fact that we have more 
of the materials at hand than any other country, cou- 
pled with our cheap coal and ingenious machinery, 
gives us a great advantage in the cost of production. 
The value of the manufactures of the United States 
is now nearly double that of the United Kingdom, 
and about equal to those of Germany, France and 
Russia combined. Thus in the five great require- 
ments of man—food, clothing, heat, light and manu- 
factures—the United States is the world’s largest pro- 
ducer of their component factors.” 


Tue foreign commerce of the United States in the 
fiscal year 1902 was larger than in any year of its 
history except 1901. Compared with 1901, there was 
a reduction of about $106,000,000 in exports, and an 
increase of about $80,000,000 in imports. The reduc- 
tion in exports was chiefly due to the shortage in the 
corn crop of 1901, the reduction in the price of cot- 
ton, and an unusual home demand for iron and steel 
manufactures. The increase in imports was chiefly 
due to larger demands for foreign materials for use 
in manufacturing. 

The shortage of the corn crop of Igor, due to 
drought, reduced the corn exportations in the fiscal 
year 1902 150,000,000 bushels below those of 1go01, and 
caused a reduction of $67,000,000 in the value of corn 
exportations. The export price of cotton averaged 
about I cent per pound below that of the preceding 
year, and although the exportations exceeded in quan- 
tity those in 1901 by about 170,000,000 pounds, the 
total value of the cotton exported fell nearly $28,000,- 
000 below that of 1901. In iron and steel the in- 
creased demand at home, coupled with abnormal con- 
ditions in the foreign market, caused a reduction of 
about $19,000,000 in value of our exports of that 
class of manufactures. 

In importations there was an increase of $70,000,000 
in material for use in manufacturing, $20,000,000 in 
manufactured articles ready for consumption, and $12,- 
000,000 in articles of voluntary use, luxuries, etc., but 
a decrease of $21,000,000 in foodstuffs. Importations 
of raw materials for use in manufacturing amounted 
to $328,000,000, which was $58,000,000 in excess of 
the preceding year, and of articles partly manufac- 
tured for use in manufacturing the imports were $91,- 
000,000, an increase of $12,000,000. This brings the 
total importations of manufacturers’ materials im- 
ported far above that of any preceding year in the 
history of our commerce and industries. 
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ACCORDING to statistics recently issued 
by the Census Bureau there were 183 
industrial combinations in the United 
States in 1go00—the term “industrial 
combinations” being taken as meaning a number of 
formerly independent mills which have been brought 
togeher into one company under a charter, obtained 
for that purpose. All large establishments, whether 
incorporated or not, comprising a number of mills 
which have grown up, not by combination with other 
mills, but by the erection of new plants, or the out- 
right purchase of old ones are excluded from the 
category. 

These 183 industrial combinations controlled 2,029 
plants that were active during the census year, and 
also 174 plants that were reported as idle during that 
period, showing an average of I1 active plants to 
each corporation. 

As a striking fact showing the rapidity with which 
these industrial combinations have been organized 
during recent years, it appears that of the 183 cor- 
porations only 63 were organized prior to the year 
1897. In the years 1897, 1898, 1899 and the first six 
months of 1900 there were organized 7, 20, 79 and 13 
corporations, respectively. In other words, more 
than 65 per cent of the industrial corporations in this 
country in 1900 had been organized since 1897. 

The total value of all the products of these 183 in- 
dustrial combinations amounted in 1900 to $1,661,- 
295,364. The total gross value of all manufactured 
products for the census year was, according to the 
revised figures, $13,040,013,638. If from this total 
there is deducted $1,186,201,455, the value of the 
products of the hand trades which are not susceptible 
to the form of management known as the industrial 
combination, there is left a remainder of $11,853,812,- 
183. The output of the industrial combinations in 
1900, therefore, was equal to nearly 15 per cent of 
the total gross products of all the manufacturing in- 
dustries of the country for that year. 

An idea of the immensity of these industrial corpo- 
rations may be gained from the statement that at one 
time they employed as many as 508,193 wage-earners 
and the average during the year was 399,192. To 
these employes the sum of $194,534,715 was paid in 
wages. In addition to the wage-earners employment 
was given to 24,585 salaried officials and clerks, to 
whom salaries amounting to $32,653,628 were paid. 

Another interesting fact shown by the census sta- 
tistics is the amount of capital which was actually in- 
vested in the properties of these industrial combina- 
tions. It has long been a generally known fact that 
the industrial corporations organized during recent 
years have been grossly overcapitalized. 

The official statistics for all the industrial combina- 
tions fully warrant these deductions which have been 
drawn from investigations of independent corpora- 
tions. The total amount of bonds and capital issued 
by these 183 industrial corporations amounted to 
$3,085,200,868. The true value of the capital in- 
vested in active and idle plants appears to be $1,458,- 
$22,573, or less than. one-half the capitalization. 

The amount of capital invested in plants is $175,- 
000,000 in excess of the total amount of bonds and 


The Census 
Bureau on 
the Trusts 
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preferred stock. This leaves practically all of the 
$1,812,262,146 of common stock represented by only 
intangible assets such as patents, trademarks, fran- 
chises, good-will and the expectation of increased 
economies and larger profits in the future. 


RANDOM SKETCHES. 





BY SIDNEY ARNOLD. 

I was talking to a hardware dealer the other day on 
the subject of collections, and he said that he had 
put a number of claims in the hands of an agency 
who sent out letters in the following tenor: 

“Chicago, Aug. I1, 1902. 
“Albert Harris, 
“88 Cushman St. 
“oer: 

“T. R. Blackwell has left at this office for collection 
a claim against you amounting to $3.25 and interest. 
We will hold this claim for twenty-four hours before 
taking action. An immediate response in person is 
expected, if you desire to arrange for the payment 
without expense or further trouble. Yours, etc., 

“The Roughhouse Adjustment Co.” 

These letters, my friends said, had proven quite ef- 
ficacious in gathering in delinquent shekels, but had 
made a number of customers “sore,” so that he had 
lost some patronage thereby. I told him that in my 
estimation a blunt letter of this character with its 
irritating “Sir” was none too harsh for chronic dead- 
beats, and that if the dealer lost the trade of ex- 
tremely slow pay people through its use he was not 
losing so very much at that; but I further thought its 
use should be curtailed to the class in question and 
should not be sent out indiscriminately to customers 
who were over a month behind with their accounts. 

* * * 

Business the past week took me quite frequently 
down into the region where large printing establish- 
ments abound and on my trips past one of the leading 
places of the kind in the city I invariably saw 
the proprietor standing on the sidewalk, and I stopped 
to ask him the thusly thereof. He replied: “I have 
figured it out that I can make more money standing 
out here than anywhere else. My entire plant is run 
on a system, and I have able lieutenants, so my pres- 
ence inside can be largely dispensed with. My presses 
are using 350 reams of paper daily and the other day 
I did some close calculation and made out that I was 
losing 15 cents a ream on account of the unnecessary 
handling of this paper. By devoting my personal at- 
tention to this matter of paper, as it comes into the 
place and minimizing handling thereof I have this 15 
cents a ream. On 350 reams this makes $52.50 a day, 
and if there is any way I can make more than this by 
staying inside I have yet to find it out.” 

* * * 

I was talking the other day with a young lady who 
had become imbued with the modern idea that she 
ought to work for a living and had gaily plunged into 
the maelstrom of business life by securing a position 
as a clerk in a department store. There was a long 
line of applicants when she applied, but she was ac- 
cepted, and soon found herself at work at $5 per 
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week, with hours of 8 a. m. to 6 p. m., with a 10 min- 
utes pass in the morning, 30 minutes pass for luncheon 
and 10 minutes pass in the afternoon. 

Owing to the system for admitting and releasing 
employes this young woman found her hours were 
virtually from 7:50 a. m. to 6:15 p. m. She found 
herself selling a certain class of goods with a number 
of other young women, whose terms of service with 
the house varied from two weeks to two years, and 
all were getting the same pay that they were getting 
when they started. This young woman, having been 
promised a “raise” if she proved a successful sales- 
woman, interviewed the manager and was told to call 
again. She interviewed him again and was told to 
call again. The third time she called she was 
brusquely told that her sales only averaged $15 a day 
and higher pay was out of the question. The young 
lady in question was equal to the emergency and said, 
“You have made a mistake in the girl. Since my 
sales have been as high as $35 and $36 a day and have 
never been under $20, it is an impossibility for them 
to average $15.” The superintendent, his little bluff 
having been called, opportunely discovered that he had 
looked up No. 238 instead of 218, and told the young 
lady to call again. After three more calls she suc- 
ceeded in getting the high pay of $6 a week and was 
promoted to the charge of a counter with seven girls 
under her, her pay remaining at this figure. Her fel- 
low clerks were greatly surprised to think she received 
as high a raise as $1.00. 

The work was hard, but most of all was the system 
of espionage. One day she brought her lunch down 
in a pretty candy box, which she was carrying home 
under her arm, when it was snatched from her and 
“examined”’ by one of the house detectives as she was 
leaving the store. Then, too, she learned that the 
14-year-old inspector in her subdivision, a promoted 
cash girl, was supposed to spy on the entire counter 
and make reports based largely, of course, on her in- 
significant personal prejudices. The galling tyranny 
of the system and the inadequate compensation quick- 
ly disillusioned this girl concerning the glamor of a 
commercial life, while some of her experience in re- 
gard to prices at which goods were bought and were 
sold acted as eye-openers to her and she left the store 
in disgust. The underpaid help picked up by the 
wholesale, discharged by the wholesale, transferred 
from department to department on the supposition 
that it is as easy to sell one line as another, would 
cause one to exclaim that the whole establishment 
were but a travesty on true commercialism were it not 
for the business they did. This girl in question, dur- 
ing her 24 days’ stay, sold $601.91 worth of mer- 
chandise. Her salary was $5 for two weeks and $6 
for two weeks or $22 in all—a little more than 3% 
per cent of the value of her sales. Considering the 
goods she handled were not the cut rate goods which 
received the big type advertising in the Sunday dailies, 
but were a quiet staple on which the house made any- 
where from 50 per cent to 75 per cent, it will be seen 
that there is considerable profit in being the proprietor 
of an active department store where it is a constant 
aim to secure the cheapest possible help and to work 
them for all there is in it. 
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A MONTH ago the daily papers were scaring every- 
body to death with sensational reports of “Crops 
Ruined by Excessive Rains!” and “Awful Losses by 
Farmers!” To-day the same newspapers are telling 
about the “Bumper Crop” and the “Enormous Wheat 
Yield.” It all combines to cause a loss of faith in 
the newspaper’s veracity or good sense. And really 
can one depend on the daily press reports? Are they 
not played largely into the hands of the market ma- 
nipulators? How easily the price of wheat or corn 
may ascend or descend according to the reports of 
the daily papers. I thought from the tone of dis- 
patches a few weeks ago that Southern Texas was 
gone to the demnition bow wows. To-day it would 
appear that the cotton crop is safe and Southern Tex- 
as in the prosperity column. 

Last year the newspapers were largely responsible 
for the countermanding of a great many orders by 
retailers. A retail hardware dealer after reading the 
awful drought stories would get scared and write a 
countermand when he had no real cause for alarm. 
Instead of studying local conditions and the affairs of 
his local trade he allowed the scare heads of the news- 
papers to lead him into a stampede. 

I saw last summer a countermand with a newspaper 
drought story pinned on jt and a letter from the re- 
tailer saying as the country was gone to the dogs he 
couldn’t take the goods. It was a good-sized bill of 
hardware that had actually advanced in price since the 
retailer had purchased it and the manufacturer was 
tickled to death to have it countermanded. The re- 
tailer lived in a section where there was no drought. 
He simply got scared and went off his noodle. 

It’s a bad idea for any man to allow any other man 
to do his thinking. Look around the country and 
see what is going on. Take an occasional ride 
through the farming community and see what the 
“horny handed sons of toil” are raising. It will do 
you good to get out occasionally and you will have 
better ideas for your business when you get back to 
the store. 

Don’t put too much faith in the newspaper reports. 
They'll fool you sure thing. 


+ * + 

An observant Kansas farmer, who has discovered 
that the honeybee lays up her store only in the day- 
time, has urged that if a suitable cross could be had 
between the bee and the lightning bug that the suc- 
ceeding generation would be provided with a kind 
of portable incandescent lamp, thus enabling her to 
continue her work after old Sol had turned his face 
towards the other side of this planet. It is a brilliant 
idea, even for Kansas, but unfortunately there are 
physiological reasons making its consummation im- 
possible. Even if this were not so, the country has 
seen sufficient of these hybridizing experiments. 

~ + * 

THERE is no question about the virility of western 
journalism, particularly when the editor is after the 
scalp of a contemporary. In a recent issue the editor 
of the Washingten County (Kansas) Palladium ac- 
cuses the editor of the Democrat of taking the fence 
from around the grave of his brother’s dead daughter 
and using the material to construct a hog pen. 
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News Siftings. 


It is said a new stove foundry will shortly be lo- 
cated at Tremont, Ohio. 

It is said that the reported Canadian Steel Com- 
pany, capitalized at $250,000, is a myth. 

E. J. Holt has resigned his position as secretary of 
the Glazier Stove Co., Ann Arbor, Mich. 

The Reineke-Wilson Co., Pittsburgh, Pa., send us 
a copy of their interesting publications entitled “Trade 
Topics.” 

John H. Peebles, G. T. Ashford and G. Chisholm 
are the incorporators of the Trott Fuel Burner Co., 
Birmingham, Ala., capitalized at $10,000. 

Charles Daniel, Robert Ingram and J. C. Thomson 
are the incorporators of the James H. Young Stove 
Co., New York City, capitalized at $100,000. 

A. D. Zachary, John E. Bridges and R. J. Hughes 
are the incorporators of the Zachary Mantel Co., ol 
Raleigh, N. C., incorporated with a capital stock of 
$25,000. 

The Shelby Stove Co., Shelby, O., will enlarge and 
remodel their foundry to take care of their increasing 
trade. When completed, their annual output will be 
30,000 stoves per year. 


Fred C. Tuttle, William F. Allen, Lula M. Tuttle 
and Laura L. Allen are the incorporators of the Tut- 
tle-Allen Stove Co., Kansas City, Mo., incorporated 
with a capital stock of $20,000. 


The Richmond Co., Inc., Norwich, Conn., are mak- 
ing some important improvements on their Thames- 
ville (Conn.) plant. They are remodeling a building 
formerly used for storage into an extension of their 
foundry department. This will enable them to put 
25 additional molders at work. 


The litigation over the Sill Stove Works, Rochester, 
N. Y., involving about $300,000, is to be continued 
before the Appellate Court of that city at the fall ses- 
sion. The questions involved in the liquidation of this 
firm’s property are of widespread interest and touch 
upon many interesting points of law. 


The Eclipse Stove Co., Mansfield, O., have recently 
opened up a handsome sample and display room at 
220 N. 16th st., Omaha, Neb., under the management 
of E. D. Patton. In this sample room they are show- 
ing their complete line and will be glad to entertain 
visiting dealers. This firm also have a warehouse in 
Omaha, ‘and from which they have made arrange- 
ments to ship goods to their Western trade. 


On account of the rush of business and the bright 
future, and to obviate the necessity of operating at 
night, the S. Obermayer Co. of Cincinnati, Chicago 
and Pittsburg, manufacturers of foundry facings, 
supplies and equipments, have let contracts for an ad- 
ditional factory building to the Cincinnati plant. The 
extra addition will be a three-story brick building, 60 


xgo09, and will increase the capacity of the Cincinnati 
plant about 331-3 per cent. The general offices of 


this company are at Cincinnati, Ohio. 


The Sangamon Manufacturing Co., Springfield, IIl., 
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held a meeting on Aug. 9th and elected the following 
board of directors: W. T. Colvin, A. L. Higgins, 
Frank E. Dooling, Irving Barker, N. R. Johnson, 
Edward Reddy, W. A. McCullough, John Ettlebrick 
and Harmon Brown. Thomas White was chosen 
as president of the company, and W. T. Colvin, as 
secretary. They have secured three buildings, 60x600, 
60x600 and 80x100 feet in dimensions respectively, 
and will embark in the manufacture of stoves at a 
later period. 


Shortly before 10 a. m., Aug. 9, Walter A. Scott, 
president of the Illinois Wire Company, Chicago, was 
stabbed to the heart by W. L. Stebbings, in his office, 
on the eleventh floor of the Monadnock building. 

Mr. Stebbings prepared plans for a heating plant 
for the Illinois Wire Company’s works at Desplaines, 
and on the date in question had an excited wrangle 
with Mr. Scott on the question of payment. Mr. 
Scott was born at Grand Rapids, Wis., in 1859, and 
after being educated at Northwestern University went 
into business with his father at Merrill, Wis. He 
came to Chicago in 1892. 

The Charter Oak Stove & Range Co., St. Louis, 
send us an unusually attractive catalogue, showing 
their lines of Charter Oak stoves and ranges. The 
cover is in white with border of pretty oak leaves 
with acorns as corner pieces. Inside the pages are 
a pretty pink. The book opens with a number of pic- 
torial cuts illustrating’ features of the Charter Oak 
steel ranges. A very interesting line of steel ranges 
and cooks, cast ranges and cooks, base burners, air- 
tights, oaks, hot blasts and other stoves are shown. 
This firm would be pleased to send one of these cata- 
logues to the trade on application. When writing for 
same kindly add: “Saw it in THE AMERICAN ARTI- 


” 
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LARGE FUNERAL FOR IIR. BOND. 





The funeral of Joseph Bond, president of the Amer- 
ican Radiator Company of Chicago, who died in that 
city Aug. 8, was held from the Delaware Avenue 
Baptist Church, Buffalo, Aug. 11 at 3 p.m. Previous 
to this hour the body lay in state from 10 a. m. to 2 
p.m. The coffin reposed before the chancel, and was 
hardly distinguished in the array of costly and beauti- 
ful floral tributes which surrounded it. Rev. O. P. 
Gifford, pastor of the church, officiated, and Rev. 
George Whitman of the Lafayette Avenue Baptist 
Church assisted. The active pall-bearers, all of the 
Chicago general offices of the company, were Louis 
Bruch, Charles K. Foster, S. K. Pittman, Edward J. 
Fishwick, William H. Hill and James D. Erskine. 
Burial took place at Forest Lawn Cemetery. 

The body arrived in this city in a special car from 
Chicago this morning at 7:30, accompanied by the 
family, consisting of Mrs. Joseph Bond, the wife; 
Mrs. Edgar J. Goodspeed, wife of Dr. Goodspeed of 
the University of Chicago, and Miss Louise P. Bond, 
daughters; Henry Bond of Chicago and Rufus E. 
Bond of Buffalo, brothers; Mrs. Henry Bond, Mrs, 
Rufus E. Bond and Dr. Goodspeed. 

Another special car followed containing prominent 




















officials and employes of the American Radiator Com- 
pany, among them being the following: C. M. Wool- 
ley, Charles K. Foster, W. H. Hill, S. K. Pittman, E. 
T. Fishwick, J. D. Erskine, Clarence Carpenter, Eu- 
gene Davis, E. G. Ingersoll, W. H. Heffern, B. F.; 
Stall, W. E. Oliver, Louis Bruch, F. R. Mason, S. 
L. Hopper, J. A. Sheahan, Julia Colohan, Jennie L. 
Richmond, Alice E. White, W. E. Strong, E. A. 
Sumner, Jr., H. 1. Lord, E. A. May, Richard Mat- 
thews. 

A. A. Landon, assistant manager of the Pierce plant 
at Buffalo; Frank B. Howell, manager of the Bond 
plant, Buffalo; Frank LeClerq, manager of the Stand- 
ard plant, Buffalo; William D. Shockley, manager 
Detroit plant; Clarence Carpenter, manager Michigan 
plant, Detroit; A. A. Aiken, manager Titusville plant ; 
S. DeLong, .manager Steele plant, Springfield, O.; 
Charles C. D. Gott, manager New York branch; 
Frank J. Bassett, Jr., manager Boston branch; Frank 
A. Brastow, manager Philadelphia branch; Edward 
Stoughton, manager Buffalo branch; all these were 
present, as were most of the directors, including 
Clarence M. Woolley of Chicago, E. A. Sumner of 
Detroit, Clarence Carpenter, and W. S. Russel of 
Detroit, George W. Parker of St. Louis, Frank O. 
Lowden of Chicago, Frank M. Peters, general coun- 
sel for the company, and many of the dead man’s 
business associates and .friends from Boston, New 
York, Philadelphia, and all the prominent business 
centers of the country. Cablegrams of regret from 
foreign branches in London, Hamburg and Paris were 
received. 

The honorary pall-bearers at Chicago were Dr. 
William R. Harper, J. B. Murphy, O. S. Lyford, Dr. 
Thomas W. Goodspeed, Prof. Shailer Matthews, J. 
R. Chapman, Clarence Carpenter and William Hans- 
brough. 


The honorary bearers at Buffalo were F. M. Peters, 
Ellis Webster, Hon. William A. Marcy, Dr. Dewitt 
G. Wilcox, Walter S. Russel, E. A. Sumner, Hon. 
John Fertig and Clarence Carpenter. 

aciiimmntnaigliles anid 


RESOLUTIONS ON DEATH OF JOSEPH BOND. 


At a special meeting of the Manufacturers of Boil- 
ers and Radiators represented in Chicago, held August 
9, 1902, the following preamble and resolutions were 
unanimously adopted: 

Whereas, it has pleased the Almighty in his pro- 
found wisdom to remove from our midst our respect- 
ed and greatly esteemed friend and business associ- 
ate, Joseph Bond, president of the American Radiator 
Co.; therefore, be it, 

Resolved, That we express our heartfelt and pro- 
found regret at the loss in the prime of life of a gen- 
tleman so worthy of the highest honor in the com- 
mercial community, so truly beloved by his friends, 
tenderly attached to his family, and who, for many 
years, by his strict probity and untiring energy has 
contributed so largely to the growth and prosperity 
of our city. 

Resolved, That we hereby extend our condolence to 
the officers and board of directors of the American 
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Radiator Co. in the loss of their faithful, worthy and 
beloved president ; and be it further 

Resolved, That we tender to the family and friends 
of the deceased our sincere sympathy, trusting that 
in their hour of trial they may be comforted by the 
presence and sustained by the hand of “Him Who 


doeth all things well.” 

Resolved, That an engrossed copy of this memorial 
be presented to the family of the deceased as a mark 
of our respect. 

Kellogg-Mackay Cameron Co., 

James B. Clow & Sons, 

International Heater Co., 

The Boynton Furnace Co., 

Holland Radiator Co., 

J. L. Mott Iron Works, 

Columbia Heating Co., 

United States Heater Co., 

Novelty Iron Works, 

Kewanee Boiler Co., 

Model Heating Co., 

Uniontown Acme Radiator Co., 

Western Valve Co., 

Illinois Malleable Iron Co. 
eo 


GREAT BOOKINGS OF IRON FOR NEXT YEAR. 





Manufacturers say that by the close of the current 
month the books of the various blast furnaces will 
show that the possible production of pig iron for the 
first six months of next year will have been purchased, 
says the New York Commercial. Future business is 
being taken on a basis of $17.00 and $18.00 at Ala- 
bama furnaces; $21.00 and $22.00 at western Penn- 
sylvania and eastern Ohio furnaces, and $19.00 and 
$20.00 at Virginia furnaces. So far as future busi- 
ness is concerned, the situation is the most remarkable 
in the history of the iron and steel industry. Manufac- 
turers are not seeking new business for the simple 
reason that they find difficulty in taking care of unso- 
licited business. 

Rogers, Brown & Co. estimate that the tonnage of 
foundry iron placed in the last ten days for delivery 
during the first six months of 1903 will aggregate 
300,000 tons. This on top of 300,000 to 400,000 tons 
previously placed, makes the total of foundry iron 
booked somewhere between 600,000 and 800,000 tons. 
Assuming the output of this class of pig iron to be 
4,000,000 tons a year, it would appear that about one- 
third of the first half of next year is already under 
contract. Some of the largest consumers announce 
themselves as completely booked to May 1. 

The heavy demand for pig iron reflects the prosper- 
ity of the steel industry. It is explained that practi- 
cally every steel plant in the country is booked months 
ahead, and in order to assure delivery according to 
contract, are making themselves secure in the matter 
of pig iron supplies. The one great fear is that the 
production of the furnaces will fall short of satisfying 
the wants of the finishing mills. 

While a number of new furnaces have been erected 
since the first of the year, and several others will go 
into blast before Jan. I, 1903, their production will be 
offset to a large extent by labor difficulties, inadequate 
coke and coal supplies and other causes. It is safe to 
say that the production of pig iron during the current 
year will not be up to the estimates of several months 
ago. 

Word comes from Chicago that the supply avail- 
able from furnaces in that district has been narrowed 
down to a small margin, one interest having been 
obliged to decline deliveries beginning earlier than 
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April of next year. A Cincinnati manufacturer writes 
that if consumption continues at the present rate, it is 
apparent that there will be a scarcity of iron through 
the first half of next year, certainly, and perhaps much 


longer. 
+o 


COMMON SENSE CIRCULATOR AND RADIATOR. 


A. C. Selleck, 755-757 W. Madison street, Chicago, 
is manufacturer of the Common Sense circulator and 
radiator shown herewith. Being open 
at each end the cold air is taken in at 
the bottom, passing out at the top heat- 
ed; producing a circulation unequaled 
by any radiator, it is claimed. It is eas- 
ily cleaned or repaired, and takes the 
place of a joint of pipe. The diameter 
of casings is 10% and 12% inches. Mr. 
Selleck is a hardware man of ripe expe- 
rience, and this invention of his has met 
with deserved recognition from _ the 
CommonSense trade. He would be pleased to mail cir- 
Circulator and culars and prices to the trade on ap- 

Radiator. lication. When writing for same kindly 
add: “Saw it in THe AMERICAN ARTISAN.” 
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THE NEW SCHILL RANGE. 





The Schill Bros.’ Co., Crestline, O., are manufac- 
turers of the New Schill steel range shown in the ac- 
companying cut. 
This cut shows 
range with flush 
reservoir and high 
closet, and front or 
pouch feed, also 
draft door below 
pouch feed which 
can be opened to 
light fire, which is a 
most desirable fea- 
ture. Another very 
desirable feature is 
the reservoir casing, 
which is cast iron, and front of same is covered with 
sheet steel, thus giving it the appearance of a steel 
front, saving labor in blacking. The right end of 
reservoir casing is handsomely ornamented. This 
range has spring balance oven door, ventilated oven, 
extra large ash pan, screw draft plate, and it very 
handsomely nickeled. 





The New Schill Range. 
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RETAIL PROFITS IN STOVES. 


I’. Neudorff, St. Louis, Mo., writes us on the topic 
of retail profits in stoves as follows: 

“We can answer the whole question by saying that 
we do make a profit on stoves and a Satisfactory one 
at that. 

The remedy fot the condition complained of is for 
dealers to get exclusive sale of a good line (don’t 
mix the breeds), and then to take on sufficient back- 
bone to call his soul his own, put on a profit and 
fight it out on that line. Advertising a profitable line 
is very gratifying and results so pleasing that once 


indulged in makes a good business man of a rank 
pessimist and abnormal knocker. 

“IT know of towns where there are only two dealers, 
so envious, so jealous of each other, that a catalogue 
house would be ashamed to meet their competition. 
For lack of brains and business tact there is no rem- 


edy but the asylum or death.”’ 
— __.-@+ a 


O-RIB-O KING. 





The accompanying cut shows the O-Rib-O King 
airtight stove, manufactured by the Briscoe Mfg. Co., 
Detroit, Mich. The 
Briscoe Mfg. Co., De- 
troit, Mich., send us a 
copy of their special 
spring catalogue for 
1902. This firm are 
manufacturers of gal- 
vanized pails and tubs, 
oil cans, airtight heat- 
ers, Century rural 
mail boxes, sheet 
metal stamping dies, 
and special tools, au- 
tomatic tanks, coolers, 
mufflers, etc. The O- 
Rib-O King is all sheet 
steel with cast trim- 
mings and is very 
strongly lined. It is 

O-Rib-O King. made only in Wells- 
ville polished steel. Their O-Rib-O Czar has sheet 
steel body, bottom and linings, cast top, ash door and 
trimmings, and griddle hole and lid. It is made only 
in Wellsville polished steel. The O-Rib-O Queen is 
all sheet steel, with cast trimmings and stout linings. 
It is made in refined smooth iron or Wellsville pol- 
ished steel. The O-Rib-O Princess is all sheet steel 
with cast trimmings, stout lining, nickel urn name 
plate, screw and knob. It is made of refined smooth 
iron or Wellsville polished steel. The O-Rib-O gal- 
vanized tubs have ribs which make the sides as rigid 
as a wooden tub. The O-Rib-O galvanized pails are 
very stout and are strengthened by the ribs. 
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PRODUCTION OF IRON PRODUCTS IN 1901. 





There was a small decrease in 1901 in the produc- 
tion of iron and steel cut nails, but an increase of 
2,569,843 kegs in the production of iron and steel wire 
nails. The increase in the production of tin plates and 
terne plates amounted to 96,626 long tons. The in- 
crease in the mileage of new railroads, 5,368 miles, as 
compared with 4,157 miles of new railroads built in 
1900. 

The total value at the mines of the iron ore produced 
in I90I was $49,256,245, or an average value of $1.71 
per long ton, as compared with a value for 1900 of 
$66,590,504, or an average value of $2.42 per long ton. 

The average price in 1901 of gray forge pig iron, 
at Pittsburg, was $14.20 per long ton, as compared 
with $16.90 in 1900; of bessemer pig iron, $15.93 per 
ton in I9O0I, as against $19.49 in 1900; of steel rails 
at mills, in Pennsylvania, $27.33 per ton in 1901, as 
against $32.29 in I9g0o. 
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American Hdw. [ints. Assn. 
Pres. ;#2R.Plumb, Philadelphia. 
Vice-Pres. — Samuel! “Nichoison, 

Providence; C. S. Van Wagoner, 

; F. S. Kretsinger, Fort 

Madison, Ia. 

Sec,. F. D. Mitchell, Pittsburg. 
Ex. Com., Robert Garland, Chair- 
man, Pittsburg; Henry B. Lupton, 

Pittsburg; N. A. Gladding, Indiana- 

lis; W. S. McKinney, Allegheny, 
'a.; Samuel Disston, Philadelphia; 

C. E. Adams, Cleveland; James P. 

Kelly, Alexandria, Ind.; J.C. Birge, 

St. Louis. 

Arkansas Retail Hdw.Dealers Assn. 
Pres., John M. Pitman, Prescott. 
ist V.-P., J. F. Maxey, Ozark. 
2d V.-P., T. B. Stewart, Newport. 
Sec,. C. E. Taylor, Little Rock. 
Ex. Com., 8 Williams, Hot 

Springs; J.H. Boicourt, Little Rock; 

E. E. Mitchell, Woinlton; W. M. 

Graham, ‘ larendon; R. F. Roys, 

Russell ville. 

Chicago Retail Hdw. Dealers’ Assn. 
Pres., D. McLaughlin. 

V.-P., H. E. Gnadt. 
Sec., G. R. Lott. 
Collector, John Hora. 
Treas, J. L. Smith. 

Hardware Merchants’ and Manu- 

facturers’ Assn of Philadelphia. 


Pres., William C. Peters. 

V.-P., Thomas Devlin. 
Sec.-Treas., T. James Fernley. 
Directors, W. W. Supplee, H. Mc- 

Caffrey, E. S. Jaekson, W. C. Peters. 

S. Disston, E. Fisher, J. H. Ritter, 

T. Devlin, T. J Fernley. 

Illinois Retail Hdw. Dealers’ Assn. 
Pres., H. G. Cormick- Centralia. 
V.-P., D. Holder, Bloomington. 
Sec., L. H. Clark, Rockford. 
Treas., F. F. Porter, Chicago. 
Ex. Com., H. G. Cormick, Cen- 

tralia; D. Holder, Bloomington; L. 

H. Clark, Rockford; F. F. Porter, 

Chicago; Z. T. Miller, Bloomington; 

W.T. Gormley, Chicago; H. N. Mur- 
hy, Galesburg; C. Mauer, East St. 

ate R. G. Scheurer, Vandalia; 

F. W. Siecke, Freeport. 

Indiana Retail Hdw. Dealers’ Assn. 
Pres., W. P. Lewis, New Albany. 
V.-P. Jas. L. Fulion, Portland. 
Sec.-Treus., M. L. Corey, Argos. 
Members Ex Com., I. A. Sibley, 

South Bend; E. M. Bush, Evans- 

ville; W. H. Weed, Vincennes. 


Indian Territory Retail Hdw. Assn. 


Pres., J. G. Smith, Canadian. 
ist V.P., Fred Parkinson, Wag- 


oner. 
2d V.-P., E. C. Stretch, Vinita. 
lowa Retail Hdw. Dealers’ Assn. 
P.es.. W. A. McIntire, Ottumwa. 
V.-P., J. Seither, Keokuk. 
Sec., W. H. Keating, Ottumwa. 
Treas., Geo. Lister, Manchester. 
Exec. Com., J. Seither, Keokuk; 
Clarence Philips, West Liberty; 
L. 1tindenberg, Dubuque, T. J. 
Lomas, Cresco; C. F. Schmidt, Mar- 
shalltown: Homer Duncan, Albia; 
L. H. Kurts, Des Moines; C. R. 
Keating, Mt. Ayr: Chas. Swaine, 
Council Bluffs; H. S. Vincent, Ft 
Dodge; W. H. Millard, Cherokee. 
Kansas; Hardware Dealers’ Assn. 
Pres., Oscar Roehr, Topeka. 
V.-P., E. J. King, Logan. 
Sec.-Treas., J. A. Cole, Topeka. 
Ex. Com.. F. W. Bartlett, Kansas 
City; T. H. Kiniry, Beloit; J. M. 
Walters, Robinson: J. H. Hamilton, 
Arkansas City, T J O'Neill, Osage 
City. 
Kentucky Reta’l Hardware and 
Stove Lealers’ Association. 
Pres., W.T. Oldham, Mt. Sterling. 
Ist V. P.,J.L. Macin, Vine Grove. 
2a V -P, W. S. Shacklett, Fulton. 
Sec., Paul Wagner, Louisville. 
Treas., Henry Heick, Louisville. 
Michigan Hardware Asso. iation. 
Pres. T. Frank Ireland. Belding. 
V. Pres. John Popp, Saginaw. 
Sec ..°A. J. Scott, Marine City. 
Treas. H. C. Weber, Detroit. 
Ex-Com. J. B. Sperry, Port Hur- 
on, F. A. Turner, Caro, J. G. Patter- 
son, Detroit, F. S. Carlton, Calumet 
S. E. Hunt, Detroit. Samuel Win- 
chester, Jackson, Fred S. Cook, 
Fowlerville, C. E. Pipp. Otsego, A. 
Harshaw, Delray, A. J. Scott Ma- 
rine City. 
Minnesota Retail Hardware Assn. 


Pres., W. H. Tomlinson, LeSueur. 

V.-P., H. S. Cieveiand, Minneap- 
olis. 

Treas..W. E Barto LongPrairie. 

Sec... M. S Matthews, Mnpls. 

Exec. Com.,W H Tomlinson, Le 
Sueur, H. S. Cieveland, Minneap- 


olis; F. E. Hunt, Red Lake Falls; 
Ben). F. Kernkamp, St. Paul; A.C 
Hatch, . ; Jos. Mason, 
St. Peter; C. F. Ladner, SeeCloud; 
J. Schmidt, Wabasha; E. H. Loy- 
head, Fairibault. A. T. Stebbins, 
Rochester; J. MoGuire, St. Paul. 


lli_sourt Retail Stove and Hard- 

ware Dealers’ Association. 

Pres., Tayler Frier, Louisiana. 

V..P., Ed L. Wachter, St. Louis. 

Sec, F.M. Neudorff, St. Joseph. 

Ex. Qom., J. W. Poland, Carrol- 
ton; F. A. Kannsteiner, St. Louis: 
Frank Mayer, Macon. 

National| Hardware Association. 

Pres., R. A. Kirk, St. Paul. 

ist V.-P., John C. Koch, Milwau- 
kee. 

2nd V.-P., Brace Hayden, San 
Francisco. 

Sec.-Treas., T. James Fernley, 
Philadelphia. 

Ex. Com., W. K. Belknap, Louis- 
ville; Samuel B. Bigelow, Boston; 
P. E. Strauss, Boston; J. D. Moore, 
Birmingham; R. M. Dudley, Nash- 
ville; W. S. Wright, Omaha. 

tee f Bcard, W. W. Supplee, 

Philaielphia; H. H. Bishop, Cleve- 

land; John Bindley, Pittsburg; R. 

W. Shapleigh, St. Louis. 

Nebraska Retail Hdw. Dealers’ Asn. 
Pres., T. W. Morton, Omaha. 

Ist V.-P., C. K. Lawson, Hastings. 

2d V.-P., W. T. Coleman, McCook. 

8d V.-P., J. C. Cornell, Ord. 

Sec.-Treas., Harry Hall, Lincoln, 
National Retail Hdw. Dealers’ Asn. 

Pres.,H.G.Cormick, Centralia.II1. 

V.-P., C. N. Barnes, Grand Forks. 

Sec., M. L. Corey. Argos, Ind. 

Treas., W. Bogardus, Mt. Vernon. 

Exec. Com., W. P. Bogardus, Mt. 
Vernon, O.; O. P. Schlafer, Apple- 
ton, Wis.; C. F. Ladner, St. Cloud, 
Minn.; W. A. McIntire, Ottumwa, 
Ia.: S. E. Jones, Richmond, Ind. 

\. Dakota Reta I Hdw. Dealers’ Asn. 
Pres., H. N. Joy, Hamilton. 
V.-P., H. F. Emery, Fargo. 

Sec., C. N. Barnes, Grand Forks. 

‘lreas . W. H. Pinkerton, Lakota. 

ix. Com , H. Harrington, Fargo; 
W. W. Jamieson, Wahpeton; Anton 
Enger, Cooperstown; Frank Lish, 
Dickinson; H. F. Strehlow, Cassel- 
ton; 1. LL. Newgard, Grafton. 

Ohio Hardware Association. 


Pres., W. P. Bogardus, Mt. Ver 
non. 
V.-P., L. F. Stahler, Waverley. 
Cor. Sec., D. R. Burr, Piqua. 
Fin. Sec., W. C. Jones, Columbus. 
Treas., H. A. Waller, Ravena. 
Ex. Com., J. B. Carson, Hamilton; 
Cc. D. Cussins, Columbus; C. W. 
Jewell, Utica; M. B. Talmage, Mt. 
Gilead: H. F. Rahe,Columbus; J. 
Rohrbacher, Akron; A. H. Strome, 
Warsaw; Geo. G. Meyer, Cincinnati. 
Pennsylvania Retail Hdw. Assn. 
Pres.,Geo. L. Moore. Brownsville. 
V -P.. Geo. J. Rudolph, Pittsburg. 
Sec., J. E. Digby, McKees Rocks 
Treas., B. A. Maggine, Braddock. 
Ex. Com., A L. Caxselbury, Pitts- 
burg; E. E. Lyon, Greensburg: C. 
N. Savage, California, B. A. Mag- 
gine. Braddock, C. O. Shroyer, 
Dawson. 
St, Louls Stove Dealers As n. 


Pres.- F. A Kansteiner. 
Ist V.-P., Aug. Steinmeyer. 
2d V;-P.. Aug. Gruendler. 
sec., A. F. Geschwindner. 
Treas., L. J. Boehl. 

Southern Hardware Jobbers’ Assn. 
Pres., F. A. Heitman, Houston, 
Ist V.-P., Col. B. F. Eshelman. 

New Orleans. 
2d V.-P, John Donnan, Rich- 

mond, Va. 

Sec., C. B. Carter, Knoxville 

Ex. Com., W. M. Crumley, At- 
lanta, Ga.; O. B. Barker, Lynch- 
burg, Va.:Chas. H. Ireland, Greens- 
boro, S. C., C. 8. Speer, Hot Springs 

Ark. 

Texas Hardware Jobbers’ Assn. 


Pres. Jas. Moroney, Dallas. 
Ist V.-P., J. C. Bering, Houston. 
2d V.-P.- J. Burnsides, Ft. Worth. 
Sec.-Treas.. R. Bell, Weatherford. 
Ex. Com., G. A. Trumbell, Dallas; 
F. A. Heitman, Houston; E. S. 
Hughes, Abilene: J.J Dickerson, 
Paris. 
Wisconsin Hdw. Dealers’ Assn. 
Pres., O. Schlafer, Appleton. 
V.-P., L. Findiesen, Green Bay 
Sec -Treas., C. A. Peck, Berlir 
Ex. Com., J. Kornelly, Milw..u- 
kee; E. H. Ramm, New London: A. 
Noll, Chilton: H. L. McNamara, 
Janesville. 
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A new hardware house will shortly be established at 
Mountain City, Tenn. 

The National Wire Co. have started their rod mill 
at New Haven, Conn. 

A new hardware company, capitalized at $10,000, is 
being organized at Leland, Miss. 

Johnson & Peterson, Hector, Minn., hardware deal- 
ers, were visited by a fire recently. 

The Daly Spike Mfg. Co., capitalized at $250,000, 
are a new Detroit, Mich., concern. 

A recent fire at Larne, Ireland,. destroyed all the 
hardware establishments of that city. 

The Empire Hardware Co. are a new Williamston 
(Va.) concern, capitalized at $25,000. 

The Brown-Hurley Hardware Co., Des Moines, Ia., 
have let the bids for their new warehouse. 

J. Donohue succeeds Gibbons & Donohue in the 
tinsmithing business at Great Barrington, Mass. 

John Knight has purchased an interest in the hard- 
ware firm of G. W. Loomis & Co., Bowling Green, O. 

The Simpson Hardware Co., Williamston, N. C., 
have been incorporated, with a capital stock of 
$25,000. 

The American Steel & Wire Co. exported over six 
thousand tons of wire and wire nails during the month 
of July. 

The American Metal Wheel & Toy Co., Cleveland, 
O., have increased their capital stock from $50,000 to 
$100,000. 

The Keith-Simmons Co., Chattanooga, Tenn., hard- 
ware dealers, have moved to a larger location in the 
same City. 

The Owosso Hardware Co., Owosso, Mich., are 
building an addition 20x22 feet in dimensions and two 
stories in height. 

The Falcon Mfg. Co. are a new Dayton (O.) con- 
cern, capitalized at $10,000, who will manufacture 
hardware specialties. 

Bond Watkins Johnson, a hardware dealer of Fort 
Worth, Tex., has been arrested on a charge of killing 
a man 22 years ago. 

The United States Pump & Supply Co. has decided 
to locate at Toledo, O., where they will erect a build- 
ing 300x40 ‘feet in size. 

Jacob Meyer, a hardware dealer located at 45 New 
Chambers st., New York, has been arrested, charged 
with receiving stolen goods. 

The American Mfg. Co. are a new Washington 
(D. C.) concern, capitalized at $25,000, for the man- 
ufacture of ice cream freezers. 


The New York Knife Co., Walden, N. Y., are en- 
larging their plant and will shortly be able to accom- 
modate 100 additional workmen. 


The Thomas Devlin Mfg. Co., of Philadelphia, Pa., 
are erecting a new foundry at Burlington, N. J., which 
will be 168x168 feet in dimensions. 

The Wilcox Novelty Co. are a new Jersey City, N. 
J., concern, incorporated with a capital stock of 
$6,000 for the manufacture of hardware. 


The firm of Hall-Robertson Hardware Co., Fargo, 






















































































+ 


———— 
~ 


2 es 


—— a 


Oem a a I ne en 





























28 THE AMERICAN ARTISAN AND HARDWARE RECORD. 


N. D., 
and expect to be able to fill orders by Sept. Ist. 


are installing their extensive hardware stock 


The Grand Crossing Tack Co. will erect a building 
100x180 feet at a cost of $50,000, located next to their 
present plant at 118th st. on the Calumet river. 


William H. Potter, William McMurray and Wil- 
liam Edge are the incorporators of the Williams Wire 
Hinging Mfg. Co., Whitehall, N. Y., capitalized at 
$65,000. 

J. W. Schalt, C. B. Morgan and J. V. Crouch are 
_ the incorporators of the Schalt-Morgan Co., Gowanda, 
N. Y., capitalized at $70,000, for the manufacture of 
cutlery. 

George W. Peck, A. J. DeCamp, A. W. Mason, W. 
C. Williamson and John K. Peck are the incorporators 
of the Peck-Williamson Foundry Co. at Wellston, O., 
capitalized at $50,000. 

A. B. McKeel has purchased the interest of Mr. 
Smith in the hardware store of Smith & Motley, 
Mitchell, S. D., and the firm name will be changed 
to Motley & McKeel. 

Robert Papendell, Max Stadtten, Adolph 
Roscoe C. Stacy and James A. Hudson are the incor- 
porators of the Standard Cutlery Co., Brooklyn, N. 
Y., capitalized at $50,000. 

James Greenwood, Samuel Greenwood, Walter E. 
Greenwood, Orville E. Daggett and William H. Dem 
are the incorporators of the Coatesville Brass Co., 
Coatesville, Pa., capitalized at $5,000. 


Brion, 


Joseph Sargent of Sargent & Co., New Haven, 
Conn., hardware manufacturers, has offered his em- 
ployes who were on a strike recently a loan of ten 
dollars each, to be repaid within a month. 


August L. Chappius is president, John Stamm is 
vice-president and E. C. Foreman is secretary of the 
Chappius Hardware & Implement Co., Crowley, La., 
recently incorporated with a capital stock of $150,000. 

George D. Leedle, M. R. Leedle, Jesse Harris and 
Gustave A. Schultz are the incorporators of the Ohio 
Wringer Co., Springfield, O., incorporated with a 
capital stock of $15,000, for the manufacture of 
clothes wringers. 


James A. Spargo, John Baynes, John T. Wiggins, 
W. J. Doyle, John E. Mason, Fred M. Schleley and 
John D. McMahon are the incorporators of the 
James A. Spargo Hardware Co., East Rome, N. Y., 
capitalized at $30,000. 


James B. Carson of Middletown, O., well known as 
a prominent figure in the Ohio Hardware Association 
and as a recent leading candidate for the Democratic 
nomination for state treasurer, made an assignment 
on Aug. 2d. The assets are given as $10,000. 

Alexander S. Cardella is chairman, Wesley Lesor 
is vice-chairman, Joseph L. Hooper is secretary, A. M. 
Slay is treasurer and E, J. Hooper is director of the 
Cardella Self-Acting Pump Co., Ltd., Battle Creek, 
Mich., incorporated with a capital stock of $250,000. 

On Aug. 6th a meeting of prominent Milwaukee 
hardware dealers was held, and the Milwaukee Hard- 
ware Dealers’ Association was organized, with F. C. 
Burr as chairman and A. L. Kiefer as secretary. This 


meeting was attended by representatives of hardware 
houses from all sections of that city. Another meet- 
ing will be held in about two weeks for election of 
officers. 

The office building of the P. & F. Corbin Co., New 
3ritain, Conn., was destroyed by fire on Aug. 8th. 
Papers and documents were destroyed and the loss is 
estimated at $20,000. It is that the fire was 
caused by the careless dropping of a lighted cigarette. 

Emil L. Hirsch, Henry F. Kneble, W. H. Rouse, 
Joseph Reed and J. H. Stump are the incorporators 
of the Hirsch & Kneble Hardware Co., Guthrie, O. T., 
incorporated with a capital stock of $10,000, for con- 
ducting a general wholesale and retail hardware busi- 
ness. 

The Internationa! Sprinkler Co., Philadelphia, Pa., 
send us a circular giving a partial list of the contracts 
of this firm, showing that they cover a wide range 
of building. This company is controlled by Clark 
Merchant, president of Merchant & Co., Inc., Phila- 
delphia, Pa., the well-known manufacturers of high- 
grade roofing plates, bright plates, solders, Babbitt 
metal, Star ventilators, Spanish tiles and tin shingles. 

W. H. Hay, who has been a member of the Hay 
Hardware Co., Oshkosh, Wis., for thirty-five years, 
and who has also been an enthusiastic member of the 
Wisconsin Retail Hardware Dealers’ Association, has 
The 
management of the business will devolve upon S. H. 
Guelliford, while the proprietorship will be in the 
hands of his brother, F. M. Hay, and his nephew, W. 
J. Hay. 

M. L. Corey, Argos, Ind., the popular secretary of 
the National Association of Retail Hardware Dealers, 
will shortly bid a temporary adieu to official cares 
and will hie himself to Deerwood, Minn., where he 
He is accompanied by 


said 


retired from business on account of ill health. 


will rusticate for six weeks. 
that other enthusiastic association worker, E. M. Bush 
of Evansville, and expects to catch all sorts of fat fish 
and shoot all kinds of denizens of 
northern forests. 

The Kirk-Latty Mfg. Co., Cleveland, O., are send- 
ing out a letter to the trade, advising them that they 
are now operating their express wagon department, 


deer and other 


and are in a position to accept orders for all steel ex- 
press wagons, velocipedes, toys, wheelbarrows, etc. 
This firm are manufacturing nothing but goods of ab- 
solutely the best quality and will endeavor from time 
to time to improve their present very superior quality 
of these goods. They will make prompt shipments 
of these goods, and will do everything in their power 
to help the trade. 

W. C. Kelly, president of the Kelly Ax Co., Alex- 
andria, Ind., who has a national reputation as a 
hustler, became rather restless under the dilatory 
tactics of the Pittsburg steel people in furnishing him 
supplies, and he took a trip to that steel center in 
order to hurry up the orders which he had placed 
earlier in the season. Commenting on the situa- 
tion, Mr. Kelly said: “There’s no use writing or 
telegraphing Pittsburg steel firms for materials these 
days. They are so busy that to get what you want, 
you will have to go and fight for it.” 
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Meeting Nebraska Retail Hardware Dealers 
Association. 


The meeting of the Retail Hardware Dealers’ Association 
of Nebraska was held in Lincoln, Neb., on Wednesday and 
Thursday, Aug. 6 and 7. 

The meeting was called to order by the president, C. W. 
Morton of Omaha, who announced opening prayer by Rev. 
L. P. Ludden. After prayer Governor Ezra P. Savage made 





Alexander Meyers, Father of the Association. 


an address of welcome, expressing his pleasure at meeting 
so representative a body of Nebraska’s business men. The 
governor said his first start in business was in a hardware 
store and this fact made his feeling toward them of the 
warmest. 

The great prosperity among the farmers and cattlemen 
of the state, as shown by the fact that purchasers of school 
lands were paying off their obligations five, ten and even 
seventeen years before they had to pay them, just because 
they had money they did not know what to do with better 
than invest in land, was an indication that every business man 
in the state was prosperous. He spoke of the credit and 
collection laws of Nebraska, which were among the best of 
any state and which enabled business men to carry on an ex- 
tensive trade with the surety of certain payments and easy 
collections. 

Mayor H. J. Winnett, being introduced welcomed them 
heartily to Lincoln, tendered the freedom of the city and 
made numerous happy personal remarks which caused the 
visitors to feel that the chief executive of the city was in 
sympathy with their work. 

C. W. Morton, president, responded in a happy vein, touch- 
ing upon the remarks of his excellency the governor and his 
honor the mayor, which were to the point, and continued by 
complimenting the visiting members on the good showing 
already made, the evident sincerity of purpose, and urged the 
cultivating of good fellowship and an acquaintance among the 
dealers which would result in unity of purpose and general 
good to every member. The building and strengthening of 
this organization must and will continue, and every dealer 





in Nebraska should place himself in the ranks. We can get 
along without the other fellow, but “good will toward men” 
should certainly commence among the family of hardware 
merchants. 

A short recess was taken to enroll new members and se- 
lect committeemen 

During the recess each member pinned his card, with name 
and address, above his badge and thus made it easy for the 
promotion of acquaintance. 

The meeting was reconvened and President Morton ap- 
pointed committees as follows: 

Sergeant-at-arms, H. T. Moore, Alma. 

Nominations—M. E. Haight, Crete; L. F. Holloway, 'Fre- 
mont; Henry Veith, Lincoln 

Press and Resolutions—Frank Hoecker, Friend; Nathan 
Roberts, Omaha; Max Uhlig, Holdrege; J. C. Cornell, Ord; 
Ed Johnson, Clarks. 

A few informal remarks followed, in open session, partici- 
pated in by the secretary, Hall of Lincoln, H. Hehnke of 
Grand Island, Nathan Roberts of Omaha, Morris Hussie of 
Omaha and Henry Veith of Lincoln, J. C. Cornell of Ord; 
Thomas Bartlett, representing a stove manufacturer; Elmer 

Py . ~ 


“ 





Harry Hall, Secretary-Treasurer. 


E. Henke, representing a Chicago jobber, and others of the 
members, in which much of interest was discussed, and the 
meeting adjourned with the members in the right feeling for 
the hard work to commence with the closed sessions of the 
next day. 
WEDNESDAY EVENING 

Wednesday evening, according to plans arranged by the 
reception committee, the dealers and their families were fur- 
nished complimentary tickets and escorted to Lincoln Park 
and enjoyed a rare treat in the address given by General 
Fitzhugh Lee. After the address an informal banquet was 
tendered by the same committee, and it was certainly a re- 
laxation for every member. 
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THURSDAY MORNING. 


At 8 o'clock Thursday morning the dealers were taken 
in a body in carriages to the Expe:iment Station of the 
Nebraska State University, and this feature, as one of the 
dealers expressed it, was worth his visit to the meeting. The 
return from the farm was timed so that the meeting was 
called to order at the State Capitol promptly at 10 a. m. 


THURSDAY, I0 A. M. 


Meeting called to order by president. 

Minutes of the last meeting were read and after a short 
discussion approved. 

Roll call by the secretary. 

The secretary’s report was read, showing a balance in the 
treasury of $146.10. 

M. L. Corey, national secretary, was unable to be present, 
but sent a very interesting letter, which was read by the 


secretary. 





Cc. K. Lawson, Hastings, First Vice-President. 


Other letters from absent members were read, and then 
followed a general discussion. 

Many of the older members gave practical illustration of 
good results obtained by following certain business methods. 


J. F. Goehner and S. C. Cook, competitors, of Seward, told 
of fifteen years spent in business enmity and of three years 


just past in business friendship, the latter resulting in good 
to both dealer and customer. 

This brought out personal business rules, followed by the 
respective dealer in the conduct of his business. Mr. C. H. 
Rudge, who had just closed a deal on Wednesday in which 
his firm signed a lease for fifteen years at an annual rental 
of $12,000 per year, gave some inside history, which was 
instructive to every dealer present. 

It certainly was a lively and enthusiastic meeting. Many 
questions were asked by dealers who realized the opportunity 
to get the benefit of some other dealer’s expensive experience. 

Recess was taken from 12:30 to 2:30 p. m. 


THURSDAY AFTERNOON, 


The meeting was called to order at 2:30 by the president. 
Owing to a combination of circumstances both Chancellor 
Andrews and Mr. Thomas Nelson of Diller, Neb., were un- 
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able to appear. The time for business, however, seemed all 
too short. 

The Press Committee reported as follows: 

Your Committee on Resolutions beg leave to offer the 
following resolution: Resolved, That this association tender 
a vote of thanks to the following persons: Elmer E. Henkle, 
representing Hibbard, Spencer, Bartlett & Co.; Mr. Jakway, 
Mr. Joyce and Mr. Morrison, representing the Lincoln Hard- 
ware Company; Messrs. Bartlett and Norris, representing 
Gem Stove Company, and to the representative of the Acorn 
Stove Company for cigars furnished; to Secretary Hall, the 
Lincoln and Lindell Hotel companies and the good people 
of Lincoln for the warm reception and generous treatment 
tendered the members of the association. Also Mr. L. W. 
Garroutte, representing the American Steel and Wire Com- 
pany, for flowers. 

We desire to especially notice and tender our thanks to 
the Lincoln Press and the Lincoln Trade Review for the 
helping hand extended to our association in its incipiency 
through their valuable papers. 

Your committee recommend that members who can will 
subscribe for the Trade Review, who promise to give our 
association prominent place in their news columns from 
time to time. 

Be it further resolved that the speech of our governor, in 
its warmth of welcome and kindly advice, remain with us as 
an impetus to grander effort to make this, the Nebraska Re- 
tail Hardware Dealers’ Association, the banner association of 
the United States. 

Frank Hoecker, Nathan Roberts, Max Uhlig, J. C. Cornell, 
Ed Johnson. ; ‘ 

The Nomination and Finance Committee reported that as 
this was a called meeting there was nothing for them to 
act upon. 

Reports of the other committees were for the benefit of the 
members only, and all reports were approved and ordered 
spread on the records. 

It was also moved, seconded and carried to have all mem- 
berships received up to and including August 8, 1902, en- 
rolled as charter members. 

The time for adjournment arrived all too soon and in the 
general leave-taking every member expressed his intention 
to spread the good work and make the next annual meet- 
ing the banner meeting. 

The next annual meeting will be held at Lincoln at a date 
to be decided upon by the executive committee. 

Both the president and secretary desired to be relieved 
from office at this time, but as every man is expected to do 
his duty arid the members present were against a precedent for 
resignations, they will continue to hold office until the regu- 
lar meeting. This will make the meeting interesting, as there 
are many members who will make first-class officers. 

The president appointed as delegates to the national meeting 
Nathan Roberts, Omaha; Harry J. Hall, Lincoln. 

The committee appointed on insurance was Hussie, of 
Omaha, Henke of Grand Island, Goehner of Seward, Uhlig 
of Holdrege. 

The following is a list of dealers in attendance at the 
meeting : 

H. T. Moore, Alma; H. J. Egelston, Alma; Kimel Barns, 
David City; Leon Baker, Lincoln; H. Hehnke, Jr., Grand 
Island; J. B. Thomas, Lyons; J. C. Michelsen, South 
Omaha; M. E. Haight, Crete; C. W. Morton, Nathan Rob- 
erts, Omaha; Henry Veith, Lincoln; Ed Johnson, Clarks; 
John J. Cloos, J. C. Lee, L. F. Holloway, Fremont; W. W. 
Weaver, Tilden; Walter Gaebler, Winside; H. N. Thorn, 
F. W. Arndt, Blair; Charles P. Schneider, Syracuse; G. H. 


Glaser, Stanton; T. V. Weinholdt, West Point; Frank 
Hacker, Friend; L. A. Higgins, Harvard; A. E. Small, 
Crete; Ernest Hoppe, W. E. Jakway, H. J. Hall, Lincoln; 


W. C. Klein, Milford; George E. Isaman, Hastings; Frank 
Stanton, Clay Center; C. A. Scamman, A. F. Ladwig, Friend; 
L. A. Winchell, Greeley; M. D. Hussie, Omaha; O. L. 
Miller, Ravenna; A. Shimonek, Wilber; F. D. Kees, Beatrice; 
J. W. Haws, Minden; Max Uhlig, Holdrege; E. S. Hay- 











































hurst, Loup City; N. F. Stine, Phillips; C. A. Fetterman, 
Germantown; W. T. Coleman, McCook; J. S. Berkheimer, 
Clatonia; A. F. Riechers, Adams; F. A. Playsek, Milligan; 
F. J. Hoerger, Sutton; J. A. Miller, Adams; C. H. Rudge, 
Lincoln; E. E. Lincoln, McCool Junction; F. J. Harris, 
Sterling; F. J. Bahr, Eagle; Chas. F. Schram, Omaha; John 
Franta, Crete; F. J. Uldrich, Tobias; A. L. McDonald, 
Eagle; C. J. Vincent, Alvo; S. C. Oak, Seward; J. F. 
Goehner, Seward; Milton Rogers & Sons Co. Omaha; 
Albert Degner, Norfolk; Frank E. Lahr, Lincoln. 
CAMP FOLLOWERS. 

Among the camp followers were A. H. Nixon, representing 
E. C. Atkins & Co., Indianapolis, Ind. Mr. Nixon displayed 
a fine line of samples at the Lincoln Hotel and distributed 
among the visiting dealers aluminum key charms, which were 
appreciated by the recipients. 

Mr. Corbyn, representing Charter Oak Stoves from St. 
Louis, had a fine display of his stoves at the Lindell Hotel 
and pinned gold-plated ranges on the coat lapels of those 
who called to see his display. 

R. H. Riffel, representing Gold Coin Stove Works, had an 
elegant display of his 1902 samples and was kept busy show- 
ing the advantages of Gold Coin. 

The many representatives from manufacturers and jobbers 
who were present to assist in making the visitors feel at 
home, was a surprise and caused the members to feel grati- 
fied by the interest shown in their meeting. 





VARIED INDUSTRIES BUILDING. 


The Varied Industries building of the Louisiana 
Purchase Exposition is of Italian Renaissance style 
and covers an area of fourteen acres. It is situated on 
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of two lengths of 459 feet 4 inches each, which make 
a re-entering angle of 210 degrees at their injunc- 
tion. The length of the building is 1,200 feet, width 
525 feet. The exterior shows a continuous colonnade, 
with the exception of the west front and the west half 
of the north front. At the extending angle of the 
north front, forming its central feature, is a tower of 
350 feet in height; at the re-entering angle of the 
south front, opposite the tower, is a dome 160 feet in 
height. Corner pavilions, monumental main entrances 
at the east and west fronts, smaller turrets flanking 
the main tower and dome, a portico in front of the 
main tower, an open columnated screen of segmental 
circular design in front of the dome, complete the 
architectural detail of the building. 
building is $604,000. 


The cost of the 


ee 


NECESSITY OF CONTINUOUS ADVERTISING. 





Joe. BENTON in an article in Printers’ Ink urges the 
necessity of continuous advertising. 
things he says: 

“We are told in a familiar proverb that the repeti- 
tion of water upon a rock—a feeble agent against the 
most resistant one—will wear it smooth. The repeti- 
tion of the mite deposited by the coral insect, kept 
constantly up, makes an island in the deepest ocean. 
The repeated performance, whatever it may be, ac- 


Among other 
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Varied Industries Building. 


thecentral avenue of the exposition, looking toward the 
main entrance to the grounds. It contains two interior 
courts, embracing, together, an area of 121,000 square 
feet, which leaves a net area of building under roof 
of 448,000 square feet, or 10.3 acres. 

The plan of the building adapts itself to the general 
disposition of the exposition grounds and avenues. 
The north front is formed by two straight lines, each 
600 feet in length, meeting at the center of the build- 
ing in a projecting angle of 150 degrees. 

The south front is parallel to the north front, and is 


quires momentum and nowhere more of this than in 
the well-reiterated advertisement. If the public should 
not notice its first appearance it will the successive ap- 
peals that it makes—just as the persistent woman of 
scripture was heard profitably because of her con- 
tinued importunity.” 
—- tee 

The employes of the Columbian Enameling & 
Stamping Works, Terre Haute, Ind., have been on 
a strike, owing to the refusal of the management to 
recognize the union. 
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Meeting Michigan Retail Hardware 
Dealers’ Association. 


WEDNESDAY MORNING SESSION, 


The eighth annual convention of the Michigan Retail 
Hardware Dealers’ Association was called to order by Presi- 
dent Minnie at the Hotel Cadillac, Detroit, at 10:30 Wednes- 
day, August 13. As a great many of the delegates had not 
arrived the roll call was postponed until the afternoon ses- 
sion. 

The following committee was appointed to draft suitable 


resolutions on the death of the late Senator McMillan, whe 





Ex-President H. C. 


Minnie, Eatoa Rapids, 


during his early career was engaged in the hardware busi- 
ness: 

Henry C. Weber, Detroit; G. E. Bishop, Dowagiac; T. F. 
Ireland, Belding. 

The following committees were also appointed: 

Credentials—C. E. Pipp, Otsego; A. J. Scott, Marine 
City; Chas. Harris, Detroit. 

Resolutions—J. J. Potter, Alpena; Frank McLean, Jack- 
son; E. D. Foote, Flint. 

Constitution and By-laws—E. S. Roe, Buchanan; J. B. 
Sperry, Port Huron; F. Brockett, Battle Creek. 

The secretary then read the minutes of the last annual 
meeting and also the minutes of an executive meeting held 
in January in Detroit. The minutes were adopted as read. 

On motion of A. Harshaw, Delray, a question box com- 
mittee was appointed, as follows: A. Harshaw, Delray; 
Walter Bates, Lenox; Chas. Webber, Ionia. 

Under the head of reception of communications, the sec- 
retary read letters from D. F. Burr, Piqua, Ohio; C. A. Peck, 
Berlin, Wis.; W. P. Bogardus, Mt. Vernon, Ohio; H. D. 
Hall, Troy, N. Y.; M. S. Mathews, Minneapolis, Minn.; C. H. 
Barnes, N. D.; H. J. Hall, Lincoln, Neb.; C. W. Morton, 
Mt. Sterling, Ky., and M. L. Corey, Argos, Ind., stating that 
they would be unable to be in attendance. 

A letter was read from the Detroit Hardware Jobbers’ 
Association inviting the members to join with them on a 
trip up the St. Clair river on Friday and to partake of supper 
at the Old Home Club. This invitation was enthusiastically 
accepted by the members. 

A paper by Mr. A. Harshaw of Delray on “Organization, 


Local and General” was to have been read, but was post- 
poned until the afternoon session. 

The meeting then adjourned to meet at 2 p. m. city time. 

WEDNESDAY AFTERNOON SESSION. 

The meeting was called to order by President Minnie at 
2 p. m. and the following visitors were called to the platform: 
H. G. Cormick of Centralia, Ill.; I. A. Sibley, South Bend, 
Ind.; J. R. Taylor, Little Falls, N. Y., secretary New York 
State Hardware Dealers’ Association, and Mr. Van Demore 
of Grand Rapids. 

The report of the credential committee was received, but 
as only some forty of the delegates had registered, it was not 
authentic. 

The committee appointed to draft suitable resolutions on 
the death of Senator McMillan brought in the following reso- 
lutions : 

Whereas, death has taken from us Hon. James McMillan, 
who was at one time a hardware merchant and later a manu- 
facturer, ship and railroad owner in the city of Detroit and 
U. S. Senator from Michigan; therefore be it resolved by the 
Michigan Retail Hardware Dealers Association in conven- 
tion assembled that by this death Michigan has lost one of 
the most enterprising and foremost citizens commendable to 
all. We bow to the inevitable and offer our deepest sympa- 
thy to country, state and city he served so well, and to his 
family in their bereavement. 

Resolved, that these resolutions be spread upon the min- 
utes of this convention and a copy sent to the family. 

G. E. BisHop, 
T. FRANK IRELAND, 
Henry C. WEBER. 

The president then read his annual report, which was 

accepted and ordered spread upon the minutes. 


REPORT OF PRESIDENT MINNIE. 


Signed. 


EXCUSE FOR PRESIDING. 

The action of this association at its last annual meeting, 
which I was unable to attend, is my excuse for presiding 
upon this occasion. I had begun to feel that my intimate con- 
nection with the affairs of this association, as an officer there- 
of, since the date of its organization, had been such as en- 
titled me to a respite from such further duties and that the 
mantle of our distinguished president, George W. Hubbard, 
should have fallen upon other shoulders. Judging from the 
action of the association in the past, I have come to the 
conclusion, however, that if a member of this organization 
does not want office, it is his duty to be exceedingly regular 
at the annual meeting thereof. 

NO INTEREST LOST. 

It has always been my aim to keep in close touch with 
the affairs of an organization that I have helped to bring 
into existence and which it has been my purpose to foster 
and promote. While losing none of the interest and old-time 
spirit which prompted me in this undertaking, I am free 
to confess that pressure of multitudinous duties, during the 
past year, has made it impossible for me to give to the work 
of this association the time and attention that its best in- 
terests demanded. 

TRADE HAS PROSPERED. 

The prosperous condition of trade in general for the 
year just closed has applied as well to the business and trade. 
From every indication the outlook for the year ahead is ex- 
ceedingly encouraging, and I can see no reason why the 
Retail Hardware Dealers’ Association of Michigan should 
not take on new life and come to be; as it should be, a potent 
tactor in the interests of wholesome and legitimate trade. 
The purposes for which it was brought into existence are 
laudable; those purposes, in my judgment, must be strictly 
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pursued and closely followed in order that the best results 
may be attained. And I am here to-day to urge upon every 
member of this association the necessity for renewed effort 
and concerted action in promoting the interests of this or- 
ganization. 

THESE INTEREST THE FOLD. 

Notwithstanding the large membership that we now 
have, the fact still remains that a very large percentage of 
the retail hardware dealers of this state are without mem- 
bership in this association. My past experience has taught 
me that those still “without the fold” are waiting to be 
shown that the purpose and aim of the organization is benef- 
icent. 

IN SYSTEMATIC ORGANIZATION THERE IS STRENGTH. 

It remains for us to demonstrate to all such that in 
systematic organization there is strength; that what is good 
in the way of promoting wholesome trade relations for the 
tew should prove of like benefit to the many now engaged 
in like pursuits throughout the state; that frequent inter- 








Treasurer H. C. Weber, Detroit. 


change of ideas cannot fail to produce good results, and that 

such ideas can best be exchanged through the channels opened 

up by an association like the one assembled here to-day. 
PRAISE FOR LOCAL ASSOCIATION AT GRAND RAPIDS. 

In May last the president and secretary of this associa- 
tion were guests at the annual banquet of the local organ- 
ization of hardware dealers of the city of Grand Rapids. I 
could not help but note with pleasure the commendable zeal 
displayed on the part of the local dealers of that city in 
the affairs of their local organization. Individual effort and 
concerted action have combined to make the organization 
worthy of the name it bears. The local dealers in that city 
are satisfied they have a good thing and from all appear- 
ances I am satisfied they have too. 

PRAISE FOR THE SECRETARY. 

The resignation of Secretary Cozzens made necessary the 
selection of a new secretary by the executive committee, 
which was done at a meeting of that committee in January 
last. H. C. Weber of Detroit was selected to fill the va- 
cancy. It is not necessary for me to say that any success at- 
tained by this association during the time Mr. Weber has 
combined the offices of secretary and treasurer may properly 
be credited to the account of this gentleman, who has ever 


been on the alert to promote the welfare and success of the 
Michigan Retail Hardware Dealers’ Association. 
SWELLING THE MEMBERSHIP. 


And in this connection I desire to say that in my judg- 
ment no better plan could be devised to swell the list of 
membership than by paying an efficient secretary a salary 
that would warrant him in giving a portion of his time each 
year to visiting the local hardware dealers throughout the 
state, so that he might meet them face to face, explain the 
purposes of the organization and secure their membership. 
Work of this kind has been done and an examination of 
the reports in the hands of the secretary shows that much 
has been accomplished through such efforts. 

A PRACTICAL PROGRAM. 

An examination of the program of this meeting discloses 
the fact that papers on many practical subjects will be pre- 
sented. I trust the discussions thereon will be full and com- 
plete. For this reason I refrain from calling attention to 
some matters which might otherwise be in place in an ad- 
dress of this kind, my views regarding the same being well 
known tv this association. 

CATALOGUE HOUSES. 

I cannot refrain, however, from calling attention to that 
“thorn in the flesh”—catalogue houses and department 
stores. 

I have found that many dealers are cutting out so far 
as practicable the line of goods offered for sale by these 
concerns. A little judicious handling of the customer ought 
to demonstrate to him the folly of supporting stores of this 
kind, when he can buy better goods, just as cheap, of his 
iocal merchant. 

THE PARCELS POST. 

For the past two years the question of the reduction of 
postage on merchandise has been quietly agitated. Your 
attention may have been called to this under that somewhat 
deceptive heading—“Parcels Post.” I cannot help but think 
that the adoption of the plan, innocent as it may seem, would 
redound principally to the advantage of such concerns as I[ 
have mentioned. I believe it behooves every hardware dealer 
to be on the alert, and endeavor by every legitimate means 
at his command to oppose the adoption of such a scheme. 

NATIONAL ASSOCIATION WILL HELP. 

In this connection the national organization of hardware 
dealers, in my judgment, will be able to render material aid 
and assistance, and for this and other reasons I am very 
strongly of the belief that no state association should fail to 
be fully identified with the national association. Our in- 
terests in a measure are largely mutual. What is for the 
best interest and benefit of the one, ought likewise to be for 
the best interest and benefit of the other. 

The executive committee of this association has ever 
been ready to listen to any grievances of its members, fancied 
or otherwise. It has ever been our policy to deal out exact 
justice to all, and though we may have come short of the 
high ideals and purposes of the association, we feel that if 
we have erred at all, it has been an error of judgment and 
not of the heart. 

I believe we are now ready to take up the business of 
this seventh annual meeting. 

The treasurer’s report was next on the program and was 
delivered in a summary way, showing the balance on hand of 
$390.06. 

The next order of business was the secretary's report, 
which was then read: 


RERORT OF SECRETARY HENRY C. WEBER. 


INCREASING MEMBERSHIP OF ORGANIZATION. 


Having been elected by your executive committee at its 
meeting in January last, to fill the office of secretary, which 
was left vacant by the resignation of Mr. Cozzens, whom you 
elected at your last convention, it devolves upon me to report 
the progress that has been made by the association during the 
past year. This report will be brief, as I expect to take the 









































liberty of addressing you later on matters pertaining to the 
welfare of the organization. 

One of the principal matters that your executive commit- 
tee took up at its meeting in January was the discussing of 
various methods for increasing the membership in the organ- 
ization. We have had experience with a paid solicitor and 
the result had not seemed entirely satisfactory to many of 
officers ; 


our consequently that plan was not again seriously 


considered. As you have heard in the minutes read _ this 


morning, it was finally decided to offer cash prices to the 
traveling men of the state as an encouragement for them to 
work in the interest of the organization, and in addition to 
these premiums, which were to go to those securing the 
greatest number of members, a commission of $1 apiece was 
offered on each member. A list of traveling men was secured 
from each of the hardware jobbers and stove manufacturers 
of the city and a personal letter was written to each one. 


inciting him to use his best efforts to secure new members to 





J. Scott, Marine City 
The results of this offer have not been up 


Secretary, A. 
the organization. 
to expectations. 


STATISTICS OF MEMBERSHIP. 


At the time of the annual convention last year there 
were 252 members on the list, including several who were 
more than two years in arrears. Of these, 122 have paid 
their dues up to Jan. 1, 1903, 79 are paid up to January 1 of 
this year, a large number of whom I believe will pay their 
indebtedness as before, during the convention, and there are 
19 who are two or more years in arrears, while the balance 
have either withdrawn or have stated that they had pre- 
viously made a request to the secretary to have their name 
taken from the membership roll. All of these men have been 
written personally and I believe that we will hold the ma- 
jority of them who have not gone out of business. Ten new 
members have been added to our list since the last secretary’s 
report and as a result of the invitations to this convention 
sent to nearly 1,200 hardware dealers in the state, I trust 
that many new names will be added while our meetings are 
in session. 
ABSENCE OF DEALERS REGRETTED. 
It is to be regretted that many of the hardware dealers in 


the state do not arrange their business so as to be present 
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with us at these meetings, which from personal experience 
I know are a great source of profit to those who attend. If 
we could arrange to have them all here at one time their 
enthusiasm would be equally aroused and would undoubtedly 
bring them all into the fold of regular attendants. © This 
might be done if our members will carry with them to their 
respective non-attending fellow merchants the benefits which 
are derived at the annual We propose to see 
that a copy of the official proceedings is distributed to every 
hardware man in Michigan, so that they may all become con- 
versant with the work of the asociation and during the com- 
ing year, if each member who is in attendance at this time 
will feel it an obligation to secure at least one member 
before the time of our next convention, it would be the most 
effective plan which we could adopt for increasing our num- 
bers. The papers which we hear at these meetings are not 
only an education, but give us confidence in ourselves to more 


convention. 


easily overcome the trials of a business life. 
WORK OF NATIONAL COMMITTEE. 

It is hardly necessary to refer to the work being done by 
the national association, for we have with us the president, 
Mr. Cormick, of that organization, who will undoubtedly 
give us a review of its accomplishments. It is necessary to 
state, however, that a committee representing your association 
attended the annual meeting of the National Hardware Deal- 
ers’ Association, held in Chicago last March, and took part 
in the discussion of problems with which that association has 
to deal. One of the most important matters which was taken 
up was the discussion of the proposed parcels post bill which 
was then before Congress. By the provisions of this bill it 
would be possible to send parcels weighing as high as 200 
pounds through the mails at a cost which would be mate- 
rially less than the government could carry the same for. 
This would place still another -weapon in the hands of cata- 
logue houses and department stores, and their business, which 
now large, is now curtailed in many districts by the high 
cost of transportation, would immediately flourish in every 
section of the country to the detriment of the retail merchant, 
particularly in the country towns. It was decided to offer 
strong opposition to the passage of this vicious piece of legis- 
lation and arrangements were made with a representative on 
behalf of the association to oppose the bill when it came 
before the House. The opposition to this measure was so 
great that it was not passed and I believe that now, as the 
merchants have taken the matter up, it will be impossible to 
secure its passage at a future date. 


A NATIONAL MUTUAL FIRE INSURANCE COMPANY. 


Another question of importance which was discussed at 
the meeting of the national association was the proposal to 
establish in connection with that organization a retail hard- 
ware dealers’ mutual fire insurance company. Your commit- 
tee strongly opposed this contemplated step on the part of the 
national association and it is hoped that as a result of this 
opposition the matter will not be undertaken by the national 
organization. As we are to be favored by Mr. John Popp on 
this subject, I will refrain at present from further discussing 
it in this report. The secretary of the national association 
reported that several complaints had been received from 
various state associations affiliated with the national associa- 
tion and that these had all been settled amicably as soon as 
the power of the national organization had been employed for 
that purpose. One noticeable instance of the benefits derived 
from the organization of a national association is the action 
of the Kelly Axe Company, who have succeeded in keeping 
their goods out of the hands of the catalogue houses, and it is 
very encouraging to see that manufacturers prefer the patron- 
age of the legitimate retail hardware dealer to that of those 
large concerns which have such a detrimental effect upon the 
retail business of the country. 

LACK OF GRIEVANCES. 

Shortly after my return from Chicago a letter was pre- 
pared and sent to all the members of the organization, asking 
them if they had any complaints or grievances. Either our 
members are not suffering from any evils which they would 
like to have your complaint committee take up or they did not 
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take time to write your secretary about them, for none has 
been filed since that time. ms 

Since sending out this letter your secretary has twice 
writen to all the members in the state in regard to various 
matters and invitations have been sent to every hardware 
dealer in Michigan requesting his attendance at this, our 
annual convention. 

MEMBERS SHOULD STRENGTHEN ASSOCIATION. 

In closing, | wish to say that each and every member 
should feel it his duty to assist in every way possible the 
maintaining and strengthening of our state association. Your 
officers, I believe, have worked hard at all times, but they 
must have the willing support of the members in order to 
accomplish the best results. We all know how easy it is to 
come down to our convention to listen to the valuable papers 
delivered here and enjoy the benefits of any social features 
provided for in the program, but do we keep the association 
constantly in mind and talk to other hardware dealers 
throughout the year, urging them to affiliate with us in the 
work which we have undertaken? There may be conditions 


in some towns to make it impossible for any members to do 








A. Harshaw, Delray, of Executive Committee. 


much towards increasing the membership, but there are very 
few of us who could not secure the signature of at least one 
member 

I hope that when we meet again next year the record of 
our work accomplished during the coming year will eclipse 
all the past efforts of our association. 

This report was received and adopted. 

The paper by A. Harshaw of Delray, which had been 
postponed from the morning session, was then delivered as 


foll ws: 
“ORGANIZATION” —GENERAL AND LOCAL. 
ORIGIN OF ORGANIZATIONS. 


Your committee having assigned this subject to me, I 
hesitated somewhat about accepting the responsible duty of 
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preparing anything on a matter that ought to appeal to the 
good judgment of every business man 

Your presence here to-day as members of the Michigan 
Retail Hardware Dealers’ Association is clear proof that yor 
are, one and all, thoroughly convinced that there are benefits 
to be derived from a well organized association of business 
men banded together for a common purpose 

Organizations are almost as old as time, and can be 
traced back to the early history of man. The ancient un- 
civilized and semi-civilized people were organized into tribes 
and had strict rules and regulations for the government of 
their members, and later, for the government of the people, 
and the regulation and protection of society, governments 
have been instituted among men; and whenever any set of 
people within these governments desired to accomplish any 
great reform or carry out any purpose for the betterment 
of mankind, they found it necessary to organize themselves 
into associations, so that they can work together for the 
common good. 

HARDWARE MEN ARE HANDICAPPED 

Che hardware men throughout the country have been, and 
are still, confronted with a condition of things that is ruinous 
to their trade—a condition that handicaps them in their strug- 
gle with illegitimate competition. Commercial salesmen will 
call upon the druggist, jeweler, and dry goods merchant, and 
ell revolvers and cutlery; the tinware trade. has been ruined 
by the common practice of selling to groceries and bazaars; 
stoves are handled by furniture and department stores; al 
most all of the jobbing houses have .special salesmen who 
call upon the factories, mill men, blacksmiths and con- 
tractors, and we are instructed to keep out of sight of the 
regular dealers; co-operative stures are being organized; 
these, with “mail order” and “catalogue houses,” curtail and 

mit the trade of hardware men generally. Flence the neces- 
sity for the organization of retail hardwarg dealers into an as- 
ociation, having for its object the correction of these evils, 
and I firmly believe that through our united efforts much 
ood can and has been accomplished. Manufacturers are 
lready beginning to see that it is best to sell their output 
through the regular channels of trade, and through the in- 
fluence of our national association certain lines of axes, saws, 
ice cream freezers, stoves, etc., are not sold to these demoral- 
zers of trade. In fact, manufacturers and jobbers generally, 
are advertising that they do not sell these people. 
rTHE GOOD WORK SHOULD BE CONTINUED. 

Having accomplished this much during our brief ex- 
istence, we ought to feel encouraged to go on and continue 
the good work. I am therefore convinced that not alone 
our state, but our national organization should receive the 
hearty support of every retail hardware dealer in the coun 
try; not only should we have state and national associations, 
but the dealers in every city and hamlet in our land should 
have a local organization. If there are but two dealers in 
a town, those two should meet together often, and talk over 
business matters, compare views, and thus become friends 
instead of bitter enemies, as many competitors are. 

THE PRICE CUTTING OF COMPETITORS 

My experience has convinced me that one of the greatest 
evils we have to contend with to-day, is the ruinous pric 
cutting of competitors in trade; and the best way to cure 
this evil is to organize locally, hold regular monthly meet 
ings, rub against each other, get new ideas, and thus become 
more friendly and have a better understanding as to the 
best way to deal with the evils of trade, and maintain prices 
at a legtimate profit. To keep hardware business within 
hardware channels, and call a halt to this ruinous cutting of 
prices out to be the chief object of our organization. There 
fore, our state and national organization should receive our 
individual efforts to increase our membership, until at least 
seventy-five per cent of the retail hardware dealers of the 
United States are enrolled as members, and thus become 
co-workers with us in the good cause. And when we shall 
have reached that stage, we shall then be in a position to 
dictate to the manufacturers and jobbers such terms of pro- 
tection, as retail dealers, we are justly entitled to Phis 
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can and will be accomplished by careful and systematic work 
of our members. 

WHAT PERSONAL AND BUSINESS INTERESTS DEMAND. 

In conclusion I would say that our achievements may 
seem small to some, yet enough good has been done to ap- 
peal to every intelligent hardware dealer in our state and 
nation to convince them that their own personal and business 
interests demand that they should put their shoulders to 
the wheel, and become working members of our organiza- 
tion. I firmly believe that the Michigan Retail Hardware 
Dealers’ Association is destined to become one of the most 
energetic and progressive of our times. 

The president called upon Mr. Judson of the Grand 
Rapids Retail Hardware Dealers’ Association, who gave a 
very encouraging report of the work of the local association 
in that city and was asked many questions by members. In 
thanking Mr. Judson for his remarks, the president hoped 








Cc. EK. Pipp, Otsego, of Executive Committee, 


that all the Grand Rapids members would join the state asso- 
ciation, 
Mr. John Popp of Saginaw delivered the following paper 
WOULD MUTUAL FIRE INSURANCE BENEFIT 
OUR ORGANIZATION. 





A MUTUAL SOCIETY UNNECESSARY. 

I have been requested to set forth my views as to the 
desirability of forming a fire insurance society made up ex- 
clusively of hardware dealers for mutual protection. I am 
not accustomed to speaking or reading in public and shall 
for that reason endeavor to state my views as briefly and 
exactly as I can. I don't believe such an organization would 
be beneficial, nor do I think it necessary for our protection. 
There are, to my mind, other sources of insurance protection 
entirely sufficient, and I believe nothing could be gained by 
forming a new one on these lines. It might be thought that 
there would be economy in taking the course proposed, but 
we must remember that insurance companies and their agents 
are our patrons to some extent and that therefore what we 
pay them for insurance is not altogether wasted. It seems 
to me that the formation of an organization made up of our- 


selves exclusively is unnecessary. In addition to what I have 
said I do not believe that insurance of the kind proposed can 
be obtained at the present time from other companies. 


STATISTICS OF MUTUAL COMPANIES. 

While some mutual companies succeed and are reliable, 
many fail and are worthless. The Farmers’ Mutual is an 
illustration of a successful association of that kind, but their 
risks are relatively small and limited. The case of city 
property is very different. 

The report of the commissioner of insurance for 1896 shows 
that there were seventy-four mutual fire and tornado in- 
surance companies doing business in the state, which were 
organized under our laws. That during that year two mutual 
companies went out of business, one of which failed and 
was placed in the hands of a receiver. 

Speaking of mutual companies in his annual report of the 
business of 1898, Rep. Part 1, 1899, Commissioner Campbell 
said: 

“Companies that have been organized to do business over 
the state under the mutual plan have, with one or two ex- 
ceptions, proven a complete failure and nearly all of them 
have gone into the hands of receivers within the last two 
years.” 

From this sweeping condemnation he excepted the Farmers’ 
Mutual Fire Insurance Companies, which he said were to be 
commended for the economical and careful manner in which 
their business had been conducted. 


WHAT COMMISSIONER BARRY SAYS. 

Commissioner Barry in his report of the business of 1900, 
Rep. 1901, Part 1, also commends farmers’ mutuals, which, 
he says, have demonstrated their ability to give their mem- 
hers good protection at very low cost. This he attributes to 
the general interest taken by the members in the management 
of these companies. But as to other mutual fire insurance 
companies he says: 

“On the contrary, the failure in this state during the year 
of three mutual fire companies that sought to do a general 
business over a large portion of the state fully demonstrates 
that a mutual company cannot successfully carry on a busi- 
ness of this nature unless it maintains a reinsurance reserve 
and employs other safeguards that are required of stock fire 
companies. The members of these companies take no interest 
in their management and are generally unacquainted with the 
officers, whose sole concern apparently is the securing of a 
large volume of business. There are now in Michigan three 
receivers for this class of companies, and they are com- 
pelled to bear the odium that so often attaches to persons 
who are called upon to remedy the defaults of others.” 

NOT IN FAVOR OF AN ASSOCIATION. 


[ cite the foregoing in support of my claim that the fact 
that farmers’ mutual companies are generally successful is 
no criterion for merchants to be guided by. Farmers’ losses 
from fires are generally small in amount in each case and 
they occur only at intervals. Their companies are not ex- 
posed to the enormous losses often times occuring in a single 
fire, to which insurers of merchants and manufacturers are 
liable. The latter class of risks depend upon so many things 
that I feel sure that only well-trained men are competent 
to conduct that kind of insurance business. We know that 
our business requires about all of our time and ability. I 
think we had better take care of our hardware matters and 
leave the business of insurance to insurance men. I am not, 
therefore, in favor of forming an association of the kind pro- 
posed. 

The President: This subject, I presume, will be one of 
the leading topics of interest, and we have a few gentlemen 
here who will be called upon to talk upon the subject. I 
will first call upon Mr. H. G. Cormick of the national asso- 
ciation. 

Mr. Cormick: It is very unfortunate for me to be called 
on at this time to address you on this matter. When I 
finally gave my consent to be present at your annual meeting 
I gathered together a few thoughts and scribbled them on 
paper, among which are a few thoughts on this question. 
You are about to steal a part of the thoughts that I had 
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gotten together for my speech. I am here to represent the 
association of which you are a component part. The paper 
that you have just heard is one of the greatest arguments 
in favor of that benefit. He had said that the Farmers’ Mu- 
tual Fire: Insurance Companies have been comparatively a 
complete success, and I do not think much of farmers as 
business men, and still they have made a success of it. He 
says that quite a few mutual companies have been organized 
in this state, and that one or two have gone out of business, 
but he failed to say to you that where a mutual fire insur- 
ance company for hardware dealers has been established it 
has not only been the means of saving money, but premiums 
as well. Ask of Minnesota what they think 
of their fire insurance company. Your delegates to the Na 
tional Convention will tell you what the gentleman who has 
the plan thinks of it. Mr. Lewis, the president of the as- 
sociation, presented the report, and he found that the only 
salaried officer of the Northwestern Lumbermen’s Association 
was the secretary, and that the association had saved 50 per 
cent of their insurance premiums, and that they had jumped 
Show 
me anything that will bring to your numbers a like number 


our friends 


up from a membership of 300 to 1,600 in six months. 








Potter, Alpena, Ex-Membe® of Executive Committee. 


When | 


panies were going to advance the rates I went to my agent 


James J. 


of men received a notice that the old line com- 


and I said to him, ‘If you wanted to buy an article, and 
two men presented that article to you, of the same char- 
acter and value, and the one offered it 25 per cent lower 


than the other, what would you do?’ and he he said, ‘Buy it 
from the cheapest,’ and I said, ‘That is what I am going to do 
with my insurance policy.” That man was a good customer 
of mine, and he said, ‘I don’t blame you for it, and I place 
my insurance with the Mutual Fire Insurance Company of 
Illinois. It is the intention of the National 
organize, if they can find a place, on a plan which will be 
perfectly safe, and they will organize in a place where they 
can get a surplus in the hands of the association. We do 
not intend to go into the mutual fire insurance business to 
make money; it is simply a matter of self-protection. It 
is not their intention to solicit any business outside of the 
hardware business, and it is, to my mind, one of the most 
favorable propositions we have to secure new members and 
to fill up the empty seats at your conventions. It is simply 
insurance for members of the association. 

Mr. Weber: 


Association to 


This matter is a very nice delusion; it is 


something that has got to be looked at in a different way from 
what it is brought before us. At the meeting in Chicago, Mr. 
Bock, Mr. Hubbard and myself looked into the matter, and 
we were not taken with it. I have taken this matter up be- 
fore, and it is in the address which will follow: 


SPEECH BY H. C. WEBER. 





HAS BEEN TURNING SUBJECT OVER IN HIS MIND. 

It gives me great pleasure to greet you on this occasion, 
and to assure you of my deep interest in the Retail Hardware 
Dealers’ Association and of my kindly feeling for all of its 
members. 

At our last annual meeting I was honored by an unex 
You may smile at the 
word unexpected, but I don’t doubt that you all have some 
knowledge of expected calls for off-hand speeches. Well, on 
that occasion I was asked to talk about the scope, the aims 
and the benefits of our organization. 


pected call for an impromptu speech. 


As my powers of ora- 
tory, however, are so much like those of the English poet, 
Oliver Goldsmith, I hardly did justice to my subject in the 
measure that I ought to have done as one of the promoters 
and organizers of this association. Goldsmith, as you will 
remember, never said much while he was on the floor. All 
the good things he might have said always occurred to him 
like Goldsmith, I have, 
since my last year’s speech, been turning the subject over in 


after he got through speaking. So, 


my mind, and it is to the few thoughts that have occurred to 
me that I would direct your attention now. 
AN AGE OF ORGANIZATIONS 

We live in an age of organization, of concentration of 

We are sur 

Indeed, the 

man who is not a member of some kind of society in these 


power, of energy, of thought and of action 
rounded by societies of every class and purpose 


days is virtually isolated from his fellow-men, he is depend 
ent upon himself alone and lives a solitary life both in busi 
ness and in pleasure. Labor has organized, capital has com 
bined, almost every trade, profession and mercantile branch 
The Retail Hardware Dealers’ Association is 
the outgrowth of these times. 


has its society. 
Seven years have passed sinc« 
its organization, and the history of its experience is the best 


testimony of the value of its existence. There is a fellow 
feeling among retail hardware men of to-day that is strength 
ening with years and did not seem possible before. In 1895 


when the hardware dealers of the state were asked to assem 
ble at the Hotel Cadillac in Detroit for the purpose of form 
ing this association, there were few who had a 
with 


dealers were practically unknown. 


personal 


acquaintance each other. Friendships between rival 
We had heard about one 
another and we knew the firm name, but we did not know one 
another as men. It is needless to remark how all this has 
what a 


We have 


Not only do we 


changed, how well we know each other now and 
jolly lot of fellows we are when we get together 

not only become acquaintances, but friends 
visit each other at our stores and help each other in business 
transactions, hut our homes are thrown open to welcome our 


We have 


become accustomed to look forward to these annual gather 


business competitors with the best of good feeling. 
ings with pleasureful anticipations, because we have met at 
them in the past broad-minded, intelligent, honest men and 
good fellows, whose acquaintance and company is an educa 
tional treat, and we are always anxious to meet with them 
soon again. 

A STORY OF TWO DEALERS 

While touching upon the difference of feeling existing 
between hardware men before and after the advent of this 
association, I cannot refrain from illustrating the point by an 
incident which, while I told it at a banquet at Grand Rapids, 
it is so apt and striking that it will bear repeating here. 

It occurred at a meeting called for the purpose of organ 
Among those present were tw 
men who had been business competitors for twenty-five years 
So bitter was this rivalry that it developed almost into a feud 
and they passed each other as strangers on the street. This 
state of things existed not only between them, but also be 
tween their respective fathers who had preceded them in the 


izing a dealers’ association. 


same business. It was not at all an uncommon thing in the 
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old days for men to regard each other as enemies because 
fate made them business competitors. It so happened that at 
this meeting these two men were appointd a committee of two 
to escort the newly elected president to the chair. Up 
to that time they had never exchanged a word or a greeting. 
lhe president-elect knowing of this, and evidently being a 
man of tact, took advantage of the situation after being 
escorted to the chair, and remarked, “What this association 
has brought together let no man put asunder.” The two 
rivals shook hands amid the applause of the gathering, and 
from that hour they have been warm friends. They have 
since found that business competition is not inconsistent with 
personal friendship among the competitors, but rather that 
such friendship and friendly feeling promotes the business 
of all. 
SOCIAL RESULTS OF ORGANIZATION. 

The social results among hardware men effected by this 

association are many, and they alone furnish reasons enough 














John W. Jochim, Ishpeming, Ex-Member of Executive Com- 
mittee. 
for its existence lhe practical benefits to be derived from it, 
however, are of the utmost importance, not only to the dealer 
himself, but to the customer and to the community at large. 
NECESSARY LEGISLATION. CAN BE OBTAINED THROUGH ORGANIZA- 
TION ONLY. 

Retail hardware men are interested in the just enactment 
of laws on the subjects of trusts, bankruptcy, tariffs, inter- 
state commerce, garnishment and the like. As an individual 
they can accomplish nothing, but as in union there is strength, 
and so as an organization they are a power. Not only should 
we be organized to fight with unanimity of action any threat- 
ened obnoxious or unjust legislation, but we should be active 
to procure the enactment and amendment of laws affecting 
our business conformable with justice and the changing con- 
ditions of the times. Without thorough organization on the 
part of those immediately concerned, it is often difficult to 
secure the passage of palpably wise and just legislation. The 
recent amendment to the garnishment law of Michigan was 
obtained only after a long and persistent campaign by the 
retail dealers’ association, without which the law would never 
have been passed. It required a concerted effort that demon- 
strated the necessity of organization among the retail dealers 

THE QUESTION OF FREIGHTS. 

We are all interested in the question of freights, in the 
reduction and, unjust discrimination of rates. Can one dealer 
alone have any weight with the powerful railway and transit 
companies? He would appear as the pigmy attempting to 
conquer the giant. The association, however, is a power of 
influence, and again it performs a good office that is a benefit 
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to each individual member by obtaining concessions which no 
one dealer could hope to get by his own unaided efforts. 
MANUFACTURERS AND JOBBERS ARE ORGANIZED. 

[he manufacturers and jobbers are organized. Their 
interests and ours and their interests and those of. our cus- 
tomers are in many respects diverse. Trusts among manu- 
facturers have come into being. The effect of these has been 
to raise prices to the consumer and at the same time to cut 
down the profits. of the retailer. Under these circumstances 
should not the retailer be organized for the protection of 
himself and his customers? If these conditions are not op- 
pressively true in our trade at present, is it not a wise pre- 
caution to maintain an effective organization to ward off and 
to anticipate such conditions in the future? We have a 
recent example of the wisdom of organizations among the 
retailers for the purpose of self-protection against the trusts. 
We know how oppressive the meat trust has been both to 
the consumer and to the butcher. The one pays double prices 
for every pound of meat he buys and the other receives less 
profit on every pound of meat he sells. The increase goes 
into the maw of the combine. The federal courts and the 
authorities have been thus far unable to suppress the evil. 
he retail butchers, however, are well organized, and at a 
national meeting held during’ this month tt was determined as 
a matter of self-protection that all members of the associa- 
tion unite in withdrawing their patronage from the slaught- 
ering concerns forming the trust, and slaughter their own live 
stock purchased direct from the farmer. What the effect of 
this upon the trust will be is yet to be seen, but it can 
readily be seen that only united action of this kind upon the 
part of a great many could ever be hopeful of any success 

THE MORAL GOOD OF ORGANIZATION 

Speaking of the moral goad of the organization of retail 
dealers, | want to say to you, gentlemen, that the hardware 
men’s association has raised the standard of the hardware 
business. Imbued with the spirit of expansion that has taken 
hold of the people of our country it has aroused in hardware 
men a purpose to expand their ideas of life, of business and 
of methods. Each dealer has learned from his fellow 
members something that has made him conduct his business 
on better lines. It has taken him from his own rut and car- 
ried him into broader channels. It has made the unenterpris- 
ing more aggressive, and the imprudently venturesome more 
conservative. It has fostered in its members a high regard 
for the interests of the customer, and has helped him to 
study his wants. It has taught, not only as a sound principle 
of morality, but as an essential to honest success, that it is of 
the utmost importance for the dealers always to bear in mind 
the customer’s side of the transaction. It has educated the 
hardware man to displace cheap and trashy goods entirely by 
higher quality and standard of manufacture; to leave low 
and condemned grades to be handled only by peddlers and 
cheap department stores and to appeal for the trade of those 
patrons whose minds have been trained rather to the highest 
ideas of economy and merit than to quantity and cheapness. 

PAPERS ARE A SOURCE OF BENEFIT. 

The papers read at the annual meetings by the various 
members have been the source of no little benefit. I can say 
for myself that I have profited much by them. The paper 
read at our first meeting on “Keeping Accounts,” the one on 
“Credits” at our last meeting and several on “Window Dress- 
ing” have given me many new ideas which I have put to 
practical use in my own business. 

THE INTERCHANGE OF INFORMATION. 

Another great and valuable advantage to be derived 
through a state association of this kind and to which I can 
give personal testimony, is the means established for inter- 
changing information about buyers. In these days of frequent 
travel, when a great network of railroads and of electric 
systems has bound communities together in as close com- 
munication as if all were inhabitants of one great city, 
changes of residence are frequent. Strangers come to a 
city to live for a longer or a shorter period. They, of course, 
become customers in the stores of that city in which they 
temporarily reside. Some are honest and responsible and 
entitled to credit; others are not. The dealer does not know 










































































this. I denying or giving credit he may be doing an injus- 
tice to either himself or to them. He may lose a good sale if 
he refuses in the one case and he may lose his goods if he 
yields in the other. How is he to know? The hardware 
association, however, has furnished him the means. He can 
write to his fellow members at the customer’s last place of 
residence and in most cases he will obtain the information 
desired. To this one benefit derived through my connection 
with the hardware dealers’ association I attribute the saving 
of many dollars which I might have been compelled to charge 
to my profit and loss account as no sale or as bad credits. 
ORGANIZATION MUST BE KEPT WITHIN PROPER LIMITS. 


The permanence of such an organization as ours, how 
ever, depends a great deal upon keeping it within its proper 
limits. With its first blush of success there comes all sorts 
of wild propositions and fanciful theories as to its sphere of 
usefulness. One of the latest of these is to add a mutual fire 
insurance feature to the national and state organization. ‘This 
subject was thoroughly discussed last March at the meeting 
of the national body, which I had the privilege to attend, 
and I am pleased to hear that it was tabled. To my mind, 
the addition of a fire insurance feature to our organization 
would do violence to its fundamental principles. Fire insur 
ance is a business by itself that has been reduced almost to a 
science and requires the knowledge and study of experts. 
We know nothing about the subject, and in our attempt to 
handle it we would be in the same predicament as the blind 
man on a blind horse who rode up in the middle of a dark 
night, and the more he tried to keep out of the ditches the 
more he fell in. We have no capital invested and could not 
invest any. You know how short lived are assessment organ 
izations. Many of you, perhaps, have had experiences of not 
a pleasant kind with the mutual fire companies. Could we 
expect any better fate than the average of these, and would it 
not be worse? Our association, now prosperous and a great 
power for good, would end in bankruptcy and contention and 
disruption, and defeat the very purposes for which we orig- 
inally organized. I say to you in all candor that the old 
adage, “Let the shoemaker stick to his last,” is well for us to 
follow. A good thing is not good out of its place. We must 
use each thing according to common ‘sense. We don’t put 
round pegs into square holes. We don’t milk horses or ride 
cows, and by the same rule we must use everything as it is 
meant to be used. Everything has its use, but no one thing is 
good for all purposes. The hardware dealers’ association has 
a great purpose for its existence. Its scope is wide, its aims 
are high, its accomplishments are for the good of all; but fire 
insurance is not and should not be within its field. This sub- 
ject, however, is being ably discussed by Mr. John Popp of 
Saginaw, and I will drop it by a hearty enddfsement of his 
views. 

ASSOCIATION SHOULD BE KEPT ACTIVE. 

Let us attend well to keep our associations in a healthy 
and harmonious activity. Because of local jealousies they 
are more difficult to keep alive than a state organization, but 
as time and labor conquer all things, there should be no dis- 
couragement about ultimate success. Saginaw, I wunder- 
stand, has the banner local society of the state. It has taken 
years of resolution thwarted by petty squabbles and occa- 
sional dissolution, but the success which crowns that organiza- 
tion now is deeply cherished by every one of Saginaw’s hard- 
ware dealers. Grand Rapids has also sowed on good ground, 
and when there last March at their banquet I could see the 
good results ripening into a happy fruition. (Mr. Judson) 
Flint has only a few hardware stores, but harmony and con- 
fidence among the members of their association is apparent in 
their success. Detroit has had its society in the past, but it 
has been wrecked upon the shoals of petty jealousies and 
bickerings. The necessity of self-preservation from the com- 
binations of jobbers and manufacturers will soon inspire its 
old members to clamor for its revival. I take pleasure in 
stating that from my talks with the hardware dealers in 
Detroit I look for an early reorganization. 

A GREAT GOOD. 

The harmonious action of the local dealers in their so- 

ciety, of the local societies combined into a state association 
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and of the states united into a national organization, with the 
objects and aims as I have related, is a great good, not only 
to the individual dealer, but the community at large and to 
all business, because business witout profit means labor with- 
out pay. Enormous profits to a few mean a demoralization 
of the business as a whole. Competition is the life of trade, 
but unwholesome competition is its poison. Reasonable profit 
to many multiplies the number who own homes. Unreason- 
able profits to the few make palaces for the few and desola- 
tion for the many. Legitimate business gives abundance to 
the multitude; illegitimate business ruins the community. 
One gives comfort to all, the other destroys the same. One 
leads to an ever increasing prosperity, moral and material; 
the other to decay and ultimately to ruin. We must meet 
power with power. We must meet organized trusts among 
the manufacturers with united societies among the retailers 
There can be no practicable 


organization among consumers to repel 


The public is the consumer 
the encroachments of 
the trusts and manufacturers he retailer represents the 
consumer, and thus our organization becomes a public good. 


I congratulate you, my fellow members, upon our asso 
ciation, with its worthy mission, with its accumulative powe1 
and tradition for good, with its membership of just such 
broad-minded, estimable men as are gathered here at this 
hour, and with its promises of a greater strength and enlarged 
usefulness in a bright and lasting future 


The President: We have here with us Mr. Sibley of 
South Bend, who would like to talk to you on the matter 

Mr. Sibley: I am here because I was requested to say 
something on this matter. I have never been able to find 
out why Mr. Bock, Hubbard and Weber were opposed to it. 
[ believe there are two sides to every question, and I be- 
lieve in this matter of insurance. It seems to me such a 
simple proposition that no one ought to object to it; you 
have not got to give the insurance to these gentlemen, but 
[ think with such a good class of risks hat it ought to be 
successful; it has made the Northewstern Lumbermen’s As- 
sociation a power, and they have derived benefits from it, 
and they could not have gotten together with such a bond 
of sympathy if it had not been for it. They pay their secre- 
tary $4,000 a year for his work, and are glad to do it. | 
have not, or am not capable of going into this matter so 
deeply—while I have the utmost regard for our friend, Mr. 
Weber, and his judgment, and that of Mr. Bock and Mr. 
Hubbard, but yet I have not been able to see why they should 
make such an objection to it as they do. 


Mr. Weber: This fire insurance business has been a 
hobby of mine to talk against, and I could not advise you hon- 
estly; and if I cannot advise you honestly I do not want 
to advise you, but I could not advise you to go into it; 
such a thing is a good deal like the man who wants to borrow 
money of you and pay you a big interest, that is all very 
well, but the trouble is that he has no backing, and so it 
is with this mutual fire insurance business. Let a good, 
big fire come along, and it is liable to be wiped out by it. 


Mr. Barrett: I am talking of what I know, when I say 
that the Farmers’ Mutual Insurance Company, which is out 
in my town, is a good thing, and I know they will take out 
insurance for every man, they have always paid their losses. 
I want to say I do not know much about this hardware 
dealers’ mutual fire insurance associaiton, but I am rather 
in favor of it, if it can be brought around to a paying foun- 
dation, and I should say that it ought to be similar to the 
Farmers’ Mutual. I think we have dealt long enough with 
the old-line companies. 


A Member: I would move that we have a standing vote 
to find out how the association stands on this matter— 
those who are for and who are against a mutual fire insur- 
ance association. 


Mr. Cormick: I would suggest that you put that in an- 
other way aS a sort of satisfaction to me. I come here rep- 
resenting the National Hardware Dealers’ Association, and 
it has authorized its officers to establish a mutual fire in- 
surance company, and I assure you, gentlemen, that whenever 
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it can be done, after proper investigation, when we have found 
the proper place to place it, on a strictly profitable basis, if I 
am president of the national association it will be done and I 
would like you to put it that way, that if we can find a 
proper place—— 

Mr. Harshaw: What you want to go before the house is 
whether the house is in favor of it or not. 

Mr. Weber: I don’t think Mr. Cormick is chargeable 
with what your committee did over there in this matter; a 
more elaborate paper was read on the question of this in- 
surance business, and after all it did look to your committee 
as if this insurance business was gotten up for the purpose 
of paying good salaries to the national officers. We do not 
object to the secretary being paid, and perhaps a great deal 
that entered into it—— 

Mr. Barrett: I don’t think Mr. Weber and Mr. Cormick 
understand each other. 

Mr. Sibley: Mr. Weber stated what they supposed that 
the insurance company was gotten up for the purpose of 
paying salaries. Now, the national association have realized 
the fact for a long time that it- was absolutely necessary to 
have the best possible ability it could obtain to conduct the 
office of secretary and treasurer, and I believe it would be a 
good purpose on the part of the national association to raise 
means to employ some one of ability to fill that position, 
one who could and would fight our battles for us, and I 
believe the national association believes that they should pay 
larger salaries to their officers and that they should pay sal- 
aries to men who can devote their time to taking care of us. 

The President: It is quite an important matter and I 
think that postponing it will not hurt it; there will be more 
here to-morrow and they will be ready to tell us what they 
know then. We have never had this brought up before at 
any of our meetings and if it is agreeable to the convention I 
would ask that whoever made that motion withdraw it and 
we will take action to-morrow. 

Mr. Sperry: I put the motion just to get the feeling of 
the meeting. 

Mr. J. H. Whitney of Merrill was down on the program 
to deliver a paper on the subject, “My. Faults in Business as 
Others See Them.” Mr. Whitney wrote to the secretary 
saying that on account of the serious illness of his wife he 
would be unable to be present, but inclosed his paper on the 
above subject, asking that it be read by some delegate to the 
convention. Mr. Frank T. Ireland delivered the paper, which 
was as follows: 


“MY FAULTS IN BUSINESS AS SEEN BY 
OTHERS.” 


AN EXAMINATION OF PERSONAL FAULTS. 


When I was notified by our secretary that I had been 
assigned to read a paper at this convention upon the sub- 
ject above mentioned, I was led to exclaim with the im- 
mortal Burns, “Oh, would some power the gift give us to 
see ourselves as others see us.” 

I would have preferred to have listened to some of 
the other members on this subject, but as I am, deeply 
interested in the welfare of the association, I felt that it 
was my duty to make an effort to do my share towards 
making this meeting a success. It has been said that an 
“open confession is good for the soul,” therefore I may 
personally gain some benefit by pausing for a brief period 
to examine my own faults as they are likely to be seen 
by others. 

Every person has an individuality peculiar to himself. 
It is born in him, and upon that individuality or person- 
ality largely depends his success in life. 


VALUE OF EARLY TRAINING, 


Early training and environment are largely responsible 
for success or failure. “Faults in Business” may be con- 
sidered from three standpoints, viz.: From the standpoint 
of the customer, from the standpoint of the jobber and 
from that of the competitor. 

“Faults in Business,” as viewed by the customer, is 
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to us the most important and needs the greatest consider- 
ation: Because, it is upon the customer that our success 
depends; for without customers there can be no business. 
The good book teaches that there is no one without sin, 
so there are none without faults. 

FAULTS ARE COMMON. 

Faults in business, faults in society, faults in home life, 
faults in church, faults everywhere. What the successful 
merchant would deem essential for the welfare of his busi- 
ness might be considered a fault by his customers. To 
insist upon a prompt settlement of accounts is considered 
by some of my customers to be one of my greatest faults. 
Yet, the merchant who does not keep his accounts well 
collected can hardly expect to be successful in business. 
The methods employed in handling accounts and the tact 
displayed in collecting them determine largely whether the 
prompt collection of them is a fault or otherwise. To the 
reasonable and intelligent customer they would not be con- 
sidered a fault. Those customers who would consider them 
to be faults to my mind would not be worthy of credit. 
The successful merchant should conduct his business in 
such a manner as to please all classes so far as it is con- 
sistent with good business rules and common sense. 

BE SOCIAL AND FRIENDLY. 

Be social and friendly. | am aware that sometimes 
my customers feel that I lack in sociability and friendli- 
ness. To be sociable and friendly should be our constant 
practice. Though we may feel oppressed by the cares of 
business, family or social affairs; though we may be wor- 
ried over our inability to meet the bills about to become 
due, yet we must meet our customers with a pleasant 
smile and with a warm handshake and show them and make 
them feel that we are interested in their welfare. To some, 
this is a natural gift; it is, indeed, their personality. Fortu- 
nate is he who has been endowed with a genial and sociable 
disposition. 

To those of us who have not been thus favored it 
should be our constant aim to cultivate this faculty, and 
at all time to be friendly and sociable with our customers. 

ORDER AND METHOD. 

I feel that one of my principal faults as seen by my 
customers and, I think, a fault peculiar to many others, is 
that of lack of order and method. When a child, it was my 
ambition to become a merchant. Many times has my father 
when upbraiding me for this fault, said that he feared that 
I would never become a successful merchant, because, he 
would say, “You will never be able to find anything. That 
your goods will be scattered hit and miss all over the store.” 
I often think of his sayings whenever a corner becomes 
neglected and goods get out of place and dust and dirt 
accumulate. This fault I realize is quite apparent to many 
of my customers. That my store is not always as neat and 
tidy as it should be, that the goods are apt to become dis- 
arranged, that the windows are sometimes neglected, that 
the window displays are not changed often enough; that 
the newspaper ad sometimes becomes stale and moldy; 
that the samples on the boxes sometimes become disar- 
ranged, and not always replaced; that the cutlery is not al- 
ways displayed as it should be; that the silverware is not 
always polished; that the stoves are not always properly 
blackened; that orders are not always filled as promptly 
as they should be; that repair jobs are sometimes neglected; 
that statements are not always sent out as promptly as 
they should be, that collections are sadly neglected. These 
are a few of my many faults that I think are observed by 
my customers. 

DEALERS’ FAULTS FROM JOBBERS’ STANDPOINT. 

My faults, viewed by my jobbers, are many. We are 
selfish jobbers. What the jobber may consider to be a fault, 
and is in reality, may be considered a virtue by the retailer 
himself. The jobber may have a fixed rule or system of 
doing business. Sometimes this rule or system conflicts 
with the rule or system adopted by the retailer. If the 
retailer objects and does not comply to the rule of the 
jobber, the jobber at once considers the customer or retailer 
at fault. 

The most common faults as viewed by the jobber are 
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doubtless the following: Neglect to take advantage of cash 
discounts promptly; taking 20 days instead of ten for 2 per 
cent discounts or 60 days instead of 30 days for 5 per cent 
discounts. Neglect to pay bills when due, compelling the 
jobber to draw at sight with exchange, and the customer 
refusing to pay said exchange. Right here let me express 
my views on this point. I have always maintained that in- 
asmuch as the retailer was obliged to pay freight on his 
goods, that it was proper for the jobber to pay exchange 
on remittances made in payment of goods. A few days 
since I was in conversation with a very successful jobber 
of groceries. He told me that he never sent his personal 
check in payment for goods, that he always purchased 
drafts upon which he paid the exchange. I asked him if 
he did not think that inasmuch as the retailer paid the 
freight on his goods, would it not be proper for the jobber 
to pay the freight on ihe money paid for said goods? He 
said that he thought it might be fair, but so far as he was 
concerned that he had an arrangement with his banker 
whereby they issued drafts to him at 5 cents each, regard- 
less of the amount. If we could all make some such ar- 
rangement as this with our bankers it might be policy for 
us to pay exchange. Until I can make some such arrange 
ments as this, I shall insist on the jobber paying the ex 
change whether he considers it to be a fault on my part 
or not. Another very bad fault many of us have is that 
of dividing our patronage with too many jobbers. By doing 
sO we are not in a position to expect very many favors or 
concessions from any of them. 
GIVING AWAY PRICES. 

If we confine our business with a few, and keep our 
selves well posted and deal squarely and honestly with them, 
our business will be appreciated and many favors will be 
granted us which we could otherwise expect. Then 
when reverses overtake us we will be in the hands of true 
and trusted friends in whose fidelity we can safely confide. 
Another fault many of us have, which always reacts upo1 
ourselves, and that is, in giving away prices. A_ jobber 
may have been fortunate in obtaining a special price on a 
large quantity of certain goods. He instructs his travele, 
to sell to his favored customers at a special price, giving 
them the benefit of his fortunate purchase. Many of us are 
apt thoughtlessly to give this price away to the jobber’s 
competitor, which certainly is not right and should be avoid- 
ed; we should always remember the virtues of silence and 
circumspection. 


agam 


SEASONABLE GOODS. 

We should anticipate our wants as far as possible for 
seasonable goods and place our requirements in the hands 
of our jobbers as early as possible, thereby giving them an 
opportunity of supplying themselves sufficiently for our re- 
fault if we fail to do so aid 
hy which we will suffer. Inattention to 
men: Jobbers have a to find fault with 
us for our inattention to their traveling men. The traveler 
is the representative of the jobber and is sent out at a great 
deal of expense. It is due to the jobber that we treat his 
representatve with proper consideration, and transact such 
business as we have with him promptly, that he may go on 
I have always found it to be to my interest to cul- 
I number among 


quirements. It is a one 
traveling 


reason many of 


his way. 
tivate the friendship of the traveling men. 
them my warmest friends, and attribute what little success 
I have had in business in a large degree to them. It would 
be indeed a dreary business world without them. We anx- 
iously await their coming and are sorry to have them go. 
OUR FAULTS IN BUSINESS AS SEEN BY OUR COMPETITORS. 

Some of us are liable to unconsciously fall into the idea 
that the world was created especially for our own bene. 
and that we alone are entitled to its priviliges. This 1s more 
apt to be the case if we are not of a social and genia! dis 
position. If we are grouty, surly and crabbed to our com- 
petitor we will loose much of life’s enjoyment. 

We should always remember that our competitor is as 
much a part of the handiwork of the Creator as we are, and 
that he is entitled to all that his ability and genius will allow 
him to obtain honestly and fairly with due respect to the 


rights and privileges of his fellow beings. If we keep this 
fact fully impressed upon our minds we will conduct our ow) 
business affairs in such a manner that our competitors will 
not find very much fault with us. We are liable to look 
at things from different standpoints, therefore our ideas must 
If we were friendly with our competitor 
of understanding each other's 


necessarily clash. 
we will have an 
motives and insead of endeavoring to crush each other from 
off the earth we will rejoice in one another's prosperity. 
Before adjournment until Thursday morning Mr. F. C. 
Noyes of Colorado, a hardware merchant of that state, was 
introduced to the members and on motion was granted the 


opportunity 


privileges of the meeting. 
THURSDAY MORNING 
Meeting was called to order by President Minnie at 10:30 


SESSION 


a.m 

A letter 
hardware association 
during the coming year. 

Hon. Wm. Alden Smith of Grand Rapids, congressman 
from the sixth district of present at the 
Hotel Cadillac and was introduced to the members. He gave 
a rousing speech, taking an optimistic view of the future of 
the business of this country and predicted that we had not 
yet reached the zenith of our He re- 
ferred feelingly to the death of the late Senator McMillan, 
whom he considered a personal friend of every business man 
His remarks were enthusiastically received by 


Fred H. 


success at 


Cozzens wishing the 
this and 


was read from 


every convention 


Michigan, was 


business successes. 


of the state. 
the members. 

The president then called upon Mr. Robert G. Chandler 
of Coldwater to deliver a paper on the subject 


BEST METHODS OF CONDUCTING A_ RETAIL 
HARDWARE STORE. 





HARDWARE MEN SHOULD KEEP EARS CLOSE TO GROUND. 

One year ago I was on the program for the subject | 
am to treat to-day, but owing to a bicycle accident I was 
unable to appear at last year’s meeting, so here we are to 
day with our paper. 

I am in no sense a writer, but I do sell iron and steel 
for a living, but I can assure you that as brevity is the soul 
of wit, I shall not weary you with a long drawn discussion 
of the question, “Best Methods of Conducting a Retail Hard- 
ware Store.” My desire is to stimulate a discussion of the 
paper which will be of mutual benefit, as conditions have 
and are so radically changed, and are changing in the busi- 
ness of the country, it is all important that we as hardware 
men keep our ears close to the ground, observing the fac- 
tors that are controlling and so shape our business and meth- 
ods to the changing conditions as they come, anticipating 
them if possible. 

ABSOLUTE HONESTY ESSENTIAL 

The important and controlling policy in any business, 
and more especially the retail hardware, is every day abso- 
lute honesty with our customer, making it the rule in and 
out all the time. You make such a reputation for your store 
and you have the strongest factor in the conduct of a retail 
hardware, and will bring you much and _ substantial busi- 
ness. Meet your trade with an open hand and a good word. 
Always with the corners of your mouth turned up. This 
is worth your careful consideration as taffy beats epitaffy 
as a trade winner. Thorough knowledge of the goods, how 
they are made and where, in all lines you handle is neces- 
sary, and should claim your earnest thought. The more fa- 
miliar you are with these details, the better equipped you are 
to conduct a retail hardware. Constant and handy recourse 
to catalogue and prices, and being up with them all the 
time, fortifies you for the safe conduct of your business, es- 
pecially avail yourself of catalogue and department store 
catalogues, and their prices and thus you are forewarned 
and forearmed and are better prepared to meet this un- 
equal competition winner. 

Avoid as far as it is possible carrying goods so cata- 


logued. True, you are compelled to handle many of them, 
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but sell lines they cannot get. I have abiding faith in these 
associations to regulate this in our interests. 
A CAREFULLY SELECTED ASSORTMENT. 

The great essential is a complete carefully selected as- 
sortment of all such goods as your particular locality re- 
quire. Too much cannot be urged on this part, as the store 
that always has the goods that are called for becomes known 
in your community and you are advertised by your custom- 
ers and it brings much business to your store. Keep your 
wants day by day, see that your assortment is complete all 
the time. Keep the best of everything in the lines you han- 
dle, have your store known as the place to get the best. It 
is “like bread cast upon the water,” “it will return to you 
after many days.” 

GOOD ARTICLES RECOMMEND BUSINESS 

The good article always recommends your business. 
When you sell the inferior article and so represent it the 
customer fails to tell that part of it, but never fails to tell 
where he purchased it. You cannot be too scrupulously 
Know that they 
\ clean and well displayed and well 


particular about your weights and measures 
are absolutely correct. 
kept stock making special effort in your display, is also a 
winner, as with the eye pleased you have nine points in any 
argument. Aim to have something with each season novel 
and useful to especially advertise and talk about, which at- 
tracts new customers to your store, carrying with it the fact 
that your store 1s up-to-date and you are abreast of your busi- 
ness, and keep a constant interest of your trade, and you 
are known as the leading hardware merchant in you section. 
Keep close watch of the markets, never wait to be forced 
down when goods decline. As we are now in a condition of 
high prices, which will work disaster when the legitimate 
sequence of present conditions are worked out, unless we are 
careful not to overstock, which need not occur with our ex- 
cellent good facilities for getting goods quick, but always 
keep your assortment good then you are prepared for any 
condition that may obtain. Sell your goods for cash, buy 
for cash. Of the first proposition, it cannot go Wrong, and is 
the only policy in these times that is a positive winner and 
safe. In this you have something to inventory and bank on. 
Keep your expenses with your business, keep good paid help 
and see that it is worth what you pay for it. 
SHOULD JOIN ASSOCIATION. 

Last but not least, be identified with the Michigan Hard- 
ware Association, as in these associations much has and can 
be accomplished in our interests. Form local associations in 
your own town, have stated meetings and keep in touch with 
your neighbor, as there is safety in it, and you are equipped 
to manage and conduct a retail store. 

This paper brought forth considerable discussion by the 
members and many valuable ideas along the line suggested 
by the subject were delivered impromptu by the delegates. 

Mr. H. W. Weber of Bay City, who was to deliver a 
paper on the subject, “Advice to the Association of How to 
Treat an Offending Manufacturer,” was not préseént, afid, as 
no paper was received, the subject was not discussed. 

It was moved by Mr. Harshaw of Delray that that part 
of the president’s address referring to the parcels post be 
submitted to the committee on resolutions to draft suitable 
resolutions on the subject to send to the congressmen ot 
Michigan. 

A paper was then read by Mr. B. F. Schumacher of Ann 
Arbor on the subject 


RETAILER’S VIEW OF A JOBBER WHO RETAILS 


\N INJURY TO RETAIL TRADE. 


The subject that I am about to discuss is one that we 
ought to give more attention to than we have in the past. 
It is one that is injuring us more than we fully realize, and 
it is about time that the retail dealers of the state of Michi- 
gan should have a little enthusiasm injected into them on 
this subject. 
jobbers have sold direct to the consumer and some of them 
customers of our dealers. 


I know of a number of instances where our 


A woman of our town stated to 
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me personally that she went to Detroit and purchased her 
hardware for a house she was building of a certain jobber 
in Detroit. The specifications of these lock-trimmings were 
prepared by a certain dealer of our town. The jobber fig- 
ured on the bill and received the order and the goods were 
shipped to her direct. None of the dealers received a com- 
mission on this bill of goods that were sold. What do you 
think of that? It is only one of a number of like cases that 
have come to my knowledge. How many of the same occur- 
rences are going on every day which we know nothing 
about ? 
A JANUS JOBBER. 

Just last week one of our hardware dealers came to me 
and wanted to know where a certain contractor was buying 
his hardware trimmings for the houses he was building. 
I stated that he was not buying at our store, but that I knew 
where he had been buying some. On one occasion I hap- 
pened into one of the houses he was building and one of 
the carpenters opened a box of hardware coming from a 
certain house in Detroit, with lock sets and other trimmings 
for the inside finish ef the house, together with saws, ham- 
mers, bits, etc., for the men that were working for him 
This same jobber was selling to five of the six dealers and 
possibly all of them but I know of five, and at the same time 
selling direct to contractors. My impression of a jobber 
who does that and claims to do nothing but a jobbing busi- 
ness is that he hasn’t as much principle as the worst three- 
card monte player in the profession of crooks. This same 
contractor will buy nails and get his tin work from us be- 
cause he knows he cannot get tin work out of the city and 
the naills are sold so close there is nothing in it. He is one 
of those foxy fellows that don’t want anyone to make a 
profit on him, and to think of a jobber catering to that kind 
of trade instead of him saying to his contractor, “You have 
six good retail dealers who carry a large stock and you can 
get anything you want in that line. They are all good citi- 
zens and taxpayers who help contribute to the support of your 
town, where you are depending for your support and trade. 
I think it is your duty to purchase your goods at home, un- 
less they want unreasonable prices. You know everyone is 
entitled to a fair margin and I think that is all they ask.” 

THE JOBBER IS TO BLAME. 

My opinion is that if the jobber would talk to the con- 
tractor or others in this way that I have stated, it would 
show them how small they are and they would also dis- 
cover that they could not purchase goods from the jobber. 
But I am sorry to say that this is not the case, but just the 
reverse. In the first place the jobber is to blame to allow 
it at all because just as soon as they sell to one he is en- 
couraged, comes again and probably has a few friends who 
he puts next to the deal. If the jobber would place signs 
in different departments of his place of business and state 
positively that he does not do any retail business and will 
not cater to the same, I think it would have a great effect 
and every retail dealer in the state would feel like standing 
by this kind of a jobber, who advocates these principles. 
Some of these jobbers put me in mind of saloonkeepers who 
are not supposed to sell on Sunday, but the side door is 
always, as a rule, open to trade, so the jobber’s side door to 
the consumer is open to business. Or to make it short, they 
are doing a little retail business on the side. Here is an- 
other evil that I have run up against and I think it is rap- 
idly growing from what I can learn. 

A CASE OF A SHOT GUN. 

A few days ago I was at Brighton visiting. While there 
a young man working on the place wanted to know what he 
could purchase a Winchester shot-gun for, as I was talking 
to him about it last fall. I gave him a price and finally he 
said that a friend of his who was employed by the Michigan 
Drug. Co., of Detroit, was visiting there and said he could 
get him one at cost, as they had exchange accounts with 
one of the hardware dealers there. I said, “Are you sure?” 
“O, yes, I got some cartridges from him a short time ago 
and saved twenty per cent.” He also remarked that he could 
get most anything he wanted in the hardware line. Now 
this seems small, but there are two hardware dealers in that 
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village and the jobbing houses are robbing them from the 
trade they are entitled to. I want to impress this upon you 
so that you will get aroused and look up this evil. It ts 
one that needs your attention and action, as I know it is 
taking away a great deal of trade that belongs to the re- 
tailer. 

THE RIGHT KIND OF A JOBBING HOUSE, 


If all the clerks of the Michigan Drug Co. can supply 
all their friends with hardware at cost, it certainly will cut 
an awful figure in the retail trade. I was at Cleveland a few 
weeks ago and visited several of the jobbing houses. Some 
of them run retail stores independent of the jobbing depart- 
ment and a different set of men have charge of this particu- 
lar branch. They charge regular retail prices for their goods, 


Jut I found one 


and I don’t see how we can prevent this. | 
jobbing house there that positively refused to do any retail 
business whatsoever. If we could have a jobbing house in 
the state of Michigan who would conduct a wholesale busi- 
ness on these principles, I think it would have the almost 
unanimous support of the retailers of the state. Gentlemen, 
it’s up to you to take some action in regard to this matter 
and it certainly ought to be thoroughly investigated so that 
we can adopt some plan to protect ourselves from this evil 
that is coritinually cutting into our legitimate trade 

Mr. I. A. Sibley of South Bend, Ind., complimented the 
speaker and said that it was the most practical paper that he 
had listened to, stating that the subject dealt with was the 
most important subject now before the hardware trade. 
A lengthy discussion resulted and many delegates reported 
that they were experiencing much difficulty in dealing with 
this pernicious practice which is employed by some jobbers. 

In some towns retailers have gotten together and have 
refused to buy of jobbers whose travelers sold to others than 
to the retail trade. Wherever this had been done jobbers 
had come to time and had respected the rights of the retail 
merchant by refusing to sell to any but the legitimate hard- 
ware trade. Mr. John Popp of Saginaw, said that through 
their local organization the jobbers had been brought to 
respect the rights of the retailer and no goods were sold by 
them except to the retail] trade in the city, whereas bfore the 
formation of their organization, jobbers had secured one- 
third of the retail business of the city. A. Harshaw of Delray 
moved that the executive committee draft a circular to the 
jobbers of the United States who sell in this territory asking 
them to respect the rights of the retailer and threatening to 
withdraw the patronage of the members of his association 
from any concern which in the future is caught selling goods 
to anybody but a legitimate hardware dealer. This motion 
was carried. 

Nearly everybody in the hall had something to say upon 
this subject and Mr. T. Frank Ireland of Belding incited the 
members to assist the officers in every way in filing com- 
plaints by securing positive evidence with proofs before 
sending in the complaint to the secretary. He told of a stove 
firm of Lansing who had a few years ago been brought to 
realize the power of this association. As a result of the 
action of this firm in selling to consumers the retailers had 
withdrawn their patronage. “If this policy were followed out 
in every case the association would be more of a power in 
this state,” said the speaker. 

Mr. R. G. Chandler of Coldwater stated that before he 
joined the organization be thought that it was for social 
purposes merely, but that since his connection with the Mich- 
igan association he had begun to realize the practical benefits 
which the members derive from their membership. 

The meeting then adjourned to meet at 2 p. m. 


THURSDAY AFTERNOON SESSION, 


In opening the afternoon session President Minnie ap- 
pointed the following nominating committee: John Popp, 
Saginaw; J. B. Sperry, Port Huron; J. J. Potter, Alpena; 
G. E. Bishop, Dowagaic; . L. Whittenack, Tecumseh. 

Mr. H. G. Cormick, president of the National Association 
of Retail Hardware Dealers, was then called upon and he 
delivered the following very able paper: 
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PAPER DELIVERED BY H. G. CORMICK, CEN. 
TRALIA, ILL. 


\ FRATERNAL GREETING EXTENDED 

It is indeed a great pleasure to me to be present and 
address you to-day 

In opening my remarks, allow me to extend to you the 
fraternal greeting of the National Association, and assure 
you that we consider the Michigan Association one of the 
principle bodies of our National Association. 

OUR WORK 

During the five months since the meeting of the National 
Association, has been very successful in many ways, but to 
me it appears that the increased sentiment. in our favor it 
has builded among manufacturers and ibbers, is the most 
important 

Great would be the surprise of those not in touch with 
us, could they but see and know the courtesy and considera 
tion shown your National officers by people who a _ few 
months since treated them with contempt 

This, to my mind, augurs well for our future, and gives 
us hope that our moral influence will be able to correct most 
of the evils of which we have been the victims for the past 
ten years 

ADDITIONS, 

Since the National meeting in March, the organizations of 
New York, Indian Territory and Nebraska, have been added 
to our numbers. Such was the enthusiasm in each of these 
states as reported by National Secretary Corey, who attended 
their meetings, that is is safe to predict that in each of them 
a strong association will soon exist 

Correspondence and investigation has been going on with 
firms who have not been favorable to our work, and in some 
cases fair agreements have been reached; mutual interests 
being recognized. 

RAILROAD EMPLOYES AND CATALOGUE HQUSES, 

It was found in some places railroad agents were dis- 
tributing the catalogues of mail order houses; but in each 
case when the attention of the general officers was called 
to the matter, instructions were issued to cease the work and 
assurances given that it would not be done in future. 

During the March visit of the National Secretary to 
Washington, D. C., he was assured by members of Congress 
that the Parcels Post Bill was pigeon-holed for the session, 
and subsequent proceedings proved his advices were correct. 
This matter will probably appear at the next session, and if 
it gets an early start, will have to be met with a determined 
opposition to prevent its passage. 

This record of a few months has brought to the trade 
compensation that more than repay the outlay of time and 
money. 

OUR HOPES 
are buoyant, and we anticipate, with the strengthening of 


. the membership in each state, which is very important, and 


the acquisition of other states, that at your 1903 meeting 
greater results will be reported. 

Preparation of the official manual is in progress, and 
while the work is proceeding well, yet we ask each member 
to lend his active support towards securing of advertising 
patronage. 

We shall give each patron the value of his money, and 
in no better way can he reach the best trade. It is the in- 
tention to make this work a souvenir that each member will 
prize and preserve. 

A QUOTATION FROM KIPLING 

It is apparent that I have not deemed it necessary to 
make an argument for the necessity of our Association; 
we have passed through the period of which Rudyard Kip- 
ling speaks, when he says: 


Could we but draw back the curtains, 
That surround each other’s lives 
See the naked heart and spirit, 
Know what spur the action gives 
Often we would find it better, 
If only we understood. 
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Could we judge all deeds by motives, 
See the good and bad within, 

Often we should love the sinner 
All the while we loathe the sin; 

Could we know the powers working 
To overthrow integrity 

We should judge each other’s errors 
With more patient charity. 


lf we knew the cares and trials, 
Knew the efforts all in vain, 

And the bitter disappointment, 
Understood the loss and gain- 

Would the grim, eternal roughness 
Seem—I wonder—just the same? 

Should we help where now we hinder 
Should we pity where we blame? 


Ah! we judge each other harshly, 
Knowing not life's hidden force; 
Knowing not the fount of action 
Is less turbid at its source; 
Seeing not amid the evil 
All the golden grains of good; 
And we'd love each other better, 
If we only understood. 


Hence, united, we are moving forward to an ultimate vic- 
tory that no man can measure the importance of, because 
we do not understand. 

Mr. Cormick’s remarks were considered particularly 
appropriate in view of the papers that had been read, and he 
was loudly applauded after he had finished his remarks 

Hon. B. A. Nevins of Otsego, Mich., who is the father 
of the garnishee law of Michigan, delivered a paper on the 


subject 


EACH VIEWING THE OTHER 
VERSUS THE RETAILER. 


CONSUMER 


RELATIONS OF MANUFACTURER, JOBBER AND DEALER 

Much has been written for trade journals at various 
times, and many long and animated discussions have taken 
place at conventions and annual meetings of the different 
associations, regarding the relations existing between the 
manufacturer and jobber, the jobber and retailer, and much 
good has come from such agitation, by bringing the manu- 
facturer, jobber and retailer into close touch, making each to 
better understatid the other and the circumstances and en- 
vironments which surround each. But I have seen but little 
discussion and little consideration given in such gatherings 
as this to the conditions which exist between the retail 
dealer and consumer. 

A POSSIBLY NEGLECTED PHASE OF TRADE 

Possibly this phase of trade has been neglected for the 
reason that each retail dealer has thought that the condi- 
tions which surround his trade were so different from that 
of his fellow dealer that they had nothing in common 
to discuss or consider; or had no evils to cure common to 
all; or perhaps the dealers in annual convention have thought 
that when they have placed their goods upon the shelves at 
the lowest possible cost, they were licensed to plunder the 
consumer to a greater or less extent just as the conditions 
seemed to warrant 

To my mind it is a great mistake that more is not done 
to bring the consumer into closer touch, greater harmony 
and stronger sympathy with the retail dealer, for thereby 
hangs the success or failure of every dealer in any line 

When you think that the consumer is an_ indifferent. 
careless, thoughtless, short-memoried individual, who for- 
gets in a few days the last transaction at your store, you are 
reckoning without your host. 

FROM THE CONSUMERS’ STANDPOINT. 


lhe consumer has his ideas of justice and fair treat- 
ment at the hands of the retailer, and regards those qualities 
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when he finds them in a dealer, as jealously and as sacredly 
as does the jobber and retail dealer as between themselves 
and the manufacturers, and more than that, he (the con- 
sumer) knows full well that from the raw material in the 
manufacturer’s hands, down through all the devious ways 
of trade, and bewildering price lists and incomprehensible 
discount upon discount sheets, that he (‘Jones pays all the 
freight’), manufacturer’s profit, jobber’s commission,  re- 
tailer’s margin, freight and cartage, he knows, is all rep- 
resented in what he is asked to pay for any article. 
REASONS FOR CONSUMERS’ DISSATISFACTION. 

No wonder then at times of rapidly advancing prices, and 
great demand in certain lines of goods, where the consumer 
may be ignorant of the causes for, or conditions which have 
produced the advance in price. No wonder, I say, that he 
sometimes gets sour, cross-grained and dissatisfied, especially 
if his products or his labor are on the down side of the mar- 
ket. He concludes that one of two things has occurred, viz., 
manufacturer, jobber and retailer have all combined to 
squeeze him, or else the retailer alone is trying to rob him 
of more than a legitimate margin upon the article. 

THE RETAILERS’ SALVATION. 


This is a day of literature and of widely diffused in- 
telligence and education, the consumer knows full well of all 
the meetings of manufacturers of different articles, meet- 
ings of jobbers in any line of trade, knows when and where 
railroad managers meet to fix rates and classifications; he 
knows you are in session here to-day and it’s a common 
expression to hear the consumer say, “Well, the magnates 
met at Detroit and coal, lumber, hardware, or railroad rates 
will soon go up to rob us of a little more to contribute to 
their coffers. With this condition existing, much depends 
upon the retailer in his line to correct wrong ideas in the 
minds of the consumer to let him know the exact truth 
and all the truth, and by so doing get his confidence and 
hold him as an esteemed friend and constant customer. To 
my mind it’s the retailer’s salvation. 


RELATION OF RETAILER TO CONSUMER. 


With the present great mediums of advertising, and com- 
municating intelligence, with the whole country flooded with 
newspapers, catalogues and circulars, with falling railroad 
fares, interurban car systems, ‘phones and express competi- 
tion, rural free delivery mail service, bringing consumer in 
close touch with the great markets of the country, in con- 
tact with manufacturers and jobbers; to the consumer the 
retailer is becoming more of a convenience than a necessity 
and the retailer is no longer master of the situation, as once 
was his lot in a community; and you need not wince or be 
too skeptical when I say there will soon come a struggle 
as to the existence of the retailer or jobber, one or the other 
may have to go in the older and thickly settled portions of 
the country. The wholesale and retail houses of the larger 
towns are fast encroaching upon the legitimate trade and 
territory of the local retailer, and the latter must ever be 
on the alert or his trade will be vanishing like the dew be- 
fore the morning sun, hence the necessity of the retailer's 
closer friendship and confidence of the consumer. 

THE AVERAGE CONSUMER. 

The average consumer is a fair minded individual and 
willing the retailer shall have a legitimate living profit upon 
his goods, but unless he is satisfied by a knowledge of the 
cost of goods to the retailer, you cannot bank upon his trade 
beyond each transaction. To illustrate this point, I once 
knew a small manufacturer in a small town engaged in 
wood working; he went to a retailer and offered 10 per cent 
margin straight through on everything, which included nails 
by the keg, bolts by the hundreds and often 1,000 of one 
kind in an order, 4 tacks in bulk, screws in 10 to 50 gross 
lots, lath yarn by the bale and strap iron by the bundle, say 
nothing of the tools, etc. to carry on a shop with twenty 
to thirty men. But no, 10 per cent net was not enough for 
the retailer and so he permitted a $1,000 or more per year 
cash trade to go out of town to wholesale and retail houses 
in a neighboring city. What was true in this instance is 
only a fair illustration of the average consumer’s position. 
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This. retailer no doubt felt he would get the trade any way 
at his own figures or profit and lost it all. 

RETAILERS SHOULD ANTICIPATE CONSUMERS WANTS. 

Again the consumer in a majority of cases knows what 
he wants and wants that then; and the day has gone by 
when it is of much use for the retailer to try and sell him 
anything else on the plea that it will do just as well. Mr. 
Retailer, anticipate, if you can, the wants of your customer, 
and let him find what he is looking after at your store and 
at a fair price and he will soon be there again. If per- 
chance you haven't it, get it for him as soon as possible, even 
if without profit to yourself, and you have made a steady 
customer of that consumer in all the lines you may carry. 


CONSUMER TO-DAY IS AN INDEPENDENT BUYER. 

There never has been a time when the retailer had as 
much to do to hold trade as he has to-day, and there never 
was a time when the consumer was so much of an independ- 
ent buyer as he is to-day. 

Within my memory I can recall commercial and finan- 
eial conditions existing which practically assured any retail 
dealer of the trade in his line within certain territorial lim- 
its, it was bound to come to him sooner or later and he 
knew it; this in a measure made him independent, sometimes 
arrogant; it fostered a sort of indifference on the part of the 
retailer towards the consumer with the idea that eventually 
the consumer within a certain area would have to cast his 
shadow through the retailers’ doorway. Many of you well 
remember when that condition of things was true in many 
lines of trade. But how different now, territorial lines of 
limit in trade are wiped out of existence; miles are only 
measured by seconds or minutes in the business world, in- 
stead of by hours or days as then; the consumer needs but 
“touch the button” to-day and the manufacturer or jobber 
lays down at his door to-morrow the article needed to meet 
his wants; and if that process saves the consumer any money 
the retailer will be ignored in the transaction. 


CAUSES OF CHANGED CONDITIONS. 

Three things I believe are the causes of this changed con- 
dition surrounding the retail dealer which he must meet and 
cope with if he is to be successful. First, increased mone- 
tary circulation per capita with the increased diversity of 
products and labor from which to obtain his resources has 
made the consumer more independent; second, widespread 
diffusion of general knowledge, information and intelligence 
regarding production, supply and demand, together with 
prices current, which in years gone by in the old way, of 
trade were only in possession of the dealer, now in the 
hands of the consumer as well, have given him confidence 
and strength of action not possessed before. Third, rapid 
transit with electric phones and wires, contiguous territory 
belonging to any one store or town is past, limits to trade are 
abolished. 

JOBBER IS IN MORE CRITICAL POSITION THAN RETAILER, 

Again I repeat, the retailer is becoming to be regarded 
more as a convenience than a necessity, and as the manufac- 
turer and jobber come closer to the consumer, the more it 
becomes evident to me that in the near future in many lines 
it will become a struggle of “the survival of the fittest,” as 
between the wholesaler and the retailer, and I fully agree with 
C. H. Williams in his address before the Illinois Retail Hard- 
ware Dealers’ Association in 1901, when he says, “The job- 
ber is in greatest danger of annihilation than the retailer.” 
The causes which have led up to this condition are trace- 
able to both retailer and consumer; the former by his old 
and supposedly secure methods of doing business, with very 
satisfactory profits, while the consumer was chafing under 
the burden of paying two or three times as much for an arti- 
cle than he knew it cost to produce it. 

QUOTATION FROM C. H. WILLIAMS. 

I here quote somewhat from the address of C. H. Wil- 
liams before referred to, as it covers the ground I had in 
view. 

A. COLD-BLOODED PROPOSITION. 

“Buying our daily requirements, with you, with me, 

with everybody, is not a matter of sentiment. It is only a 


cold-blooded proposition of getting the best value and ser- 
vice for our money, regardless of who it helps or injures.” 
DEMAND IS ESSENTIAL. 

Nothing comes into existence and becomes an enduring 
factor in the commercial world unless there is a demand 
for it and somebody is benefited by it. The same causes 
produced the large city department store that did the mail 
order catalogue house. What were they? 

The established manufacturer selling his goods 
through a commercial agent to a jobber, he in turn to a re- 
tailer who added more profit than you or I would willingly 
pay—everybody was prospering—and often an article that 
netted the manufacturer one dollar cost the consumer three 


was 





dollars. 
CONSUMER SEEKS TO BETTER HIS CONDITION. 

Some of the employes of this factory start an opposi- 
tion plant and try to get it into the market. Mr. Jobber is 
satisfied with his arrangements and won't touch the goods. 
Mr. Retailer owes Mr. Jobber and only buys a quarter of 
a dozen at a time anyway, and Mr. New Manufacturer runs 
across Mr. Catalogue House, who will take his whole output 
at 85 cents, and sell it at $1.50 and to inspire confidence, gets 
some of Mr. Established Manufacturer's goods as cheap as 
he can and sells them at the same price. Mr. Consumer 
gets the catalogue and sees that he can buy for $1.50 what 
Mr. Retailer asks him $3.00 for. The consumer with this 
patent fact before him, began to seek to better his condition 
if possible, and the wide-awake merchants of the great cities 
sought to get next to consumer, and this brought out the 
idea of the great department stores and the catalogue houses. 

The nervous resident of a great city has not the patience 
to study a catalogue, buy a draft and write an order and the 
great department store with its attractive leaders, offers 
convenience in furnishing all its requirements in one place. 

A FACTOR IN THE CREATION OF CATALOGUE HOUSES. 

I believe that the prosperous retailer of the past who 
bought at high prices and sold at excessive profits was a 
great factor in the creation of the catalogue house and its 
twin sister. 

The economic plan of these institutions minimizing the 
number of profits from producer to consumer, no credit 
losses, has enabled them to make great inroads in the trade 
of every community. 

STEPS LEADING TO PRESENT RELATIONS OF DEALER AND CONSUMER 

Thus the steps that have led up to present relations be- 
tween retailer and consumer are, first, the manufacturer deal- 
ing direct with the catalogue house and they.-in turn direct 
to the consumer; second, great department stores supplying 
as many of the consumers’ wants at one point and at one 
time, as possible; third, the idea thoroughly advertised and 
impressed upon the consumer (whether true or not) that he 
saves half his money by sending off for his goods. These 
existing facts (not theories) are upon us and must be met 
by the local retailer and cannot be ignored. 

Better goods are being demanded by the consumer at fair 
prices and the people are getting over the craze for cheap 
stuff in price regardless of quality. 

SUGGESTED REMEDIES. 

Many ways to meet and overcome the obstacles have been 
suggested, such as: pay cash for everything you buy; sell 
all goods on a cash basis; sell on installments if the condi- 
tions are favorable, but at a price that will admit of a liberal 
cash discount and for the party who asks credit make the 
universal rule of interest after thirty days. The retailer 
will have to be content with less margins; he may have to 
make concessions to cash customers, why not? You dis- 
count your bills, why should not the man who pays cash get 
this -discount? 

CAREFUL BUYING. 

Another remedy suggested is careful buying; let the re- 
tailer buy his goods as cheaply as the catalogue house and 
the latter would hardly survive. Upon this point I desire to 
say from my investigations as to the quality and kinds of 
goods handled that the retailer can buy the same grade of 
stuff and sell it at the same price that the catalogue house 
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offers it and make a margin besides. This of course necessi 
tates purchasing direct from the manufacturer and dropping 
the jobber out of consideration. 

CATALOGUE HOUSES BUY DIRECT FROM MANUFACTURERS. 

While the jobber is a great factor in the commercial 
world to-day, controlling many factories exclusively, and 
many of the wealthiest manufacturers look upon him as the 
best method of distributing goods, the fact is ever before 
us that the catalogue house got into the race by getting di- 
rect to the mantfacturer; the larger retail tradesmen to-day 
are working more and more away from the jobber and buy- 
ing in larger quantities direct from the manufacturers, and 
true it is that many of the great trusts of the country pro- 
tect the jobber, but deal with the catalogue house so liberally 
that we are forced to think that they look upon the retailer 
of to-day in about the same class comparatively that the aris 
tocracy of Europe look upon their peasant tenants, as a us¢ 
ful article, but born poor and must be kept so for con 
venience 

CO-OPERATIVE BUYING. 

Co-operative buying is also argued as the retailer's source 
of recoupment. If a few merchants situated so this is prac- 
ticable should resort to this method no doubt they could buy 
for less money, as the orders would be large; it would rep- 
resent their combined capital and also they would get the 
benefit of combined experience in buying, and thereby save 
in first cost, discounts and freights. That this is practicable 
and profitable I need only to direct attention to methods 
used by grangers’ organizations with its “trade contracts,” 
saving thousands upon thousands of dollars to the farmers 
of Michigan upon twine, plow repairs, and agricultural imple- 
ments of all kinds. This method is tending all the way to 
put the jobber out of commission. 

A GREAT EVOLUTIONARY PERIOD. 

We are in the midst of a great evolutionary period in 
the industrial and commercial history of our country. What 
the final outcome will be no one can safely predict and its 
solution may be somewhat distant; but that the great con- 
solidations of industrial capital and its manipulations by its 
managers to control output and prices is effecting the re- 
tailer and consumer, no one will attempt to deny, and there 
is little room to doubt but that the great consolidations of 
industrial capital and its manipulations by its managers to 
control output and prices, is effecting the retailer and con- 
sumer no one will attempt to deny, and there is littie roor 
to doubt but that the great labor disturbances in their differ- 
ences with their employers, the mammoth trust corporations 
by the shutting down of factories, rolling mills, mines ard 
furnaces adds increasing obstacles in the pathway of the 
retailer to satisfy and meet the demands of his customers. 

TRUSTS HAVE BEEN A DISTURBING FACTOR. 

Trusts and combinations of industrial enterprises have 
for the past twelve years and especially during the last five 
been a very disturbing factor to the retailer, leaving him 
wholly uncertain as to prices, and whether he would get any 
goods or not; and equally as great a bugbear to the. con- 
sumer, as he constantly expected prices to go so high, in or- 
der to satisfy the maw of the trust, that he could not afford 
even some of his necessities. But through reliable statistics 
lately compiled both retailer and consumer have much to re- 
joice over. From 1890 to Igor inclusive it appears that new 
capitalizations and consolidated corporations aggregated 6,- 
474,000,000, in which there was Over 2,000,000,000 of common 
spurious watered stock, leaving only 4,500,000,000 true capi- 
talization. And a significant fact is this, that in the process 
of amalgamation of these pre-existing corporations the amount 
of bona-fide new capital thrown into the mergement did not 
exceed $300,000,000. From this it follows that the process 
of consolidating our industrial units into trusts has not been 
in any appreciable degree responsive to the national expand- 
ing demand for industrial capital. The limits of such ac- 
cretians to old companies was only 6% per cent in twelve 
years. 

HAVE ADDED LITTLE TO PRODUCTIVE RESOURCES. 

Consolidations therefore, notwithstanding its - tmposing 
exhibition of mammoth’ establishments, with watered stock 
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nothing to 
productive resources. Instead, therefore, of interpreting the 


and alluring advertisements, has added little or 


new movement as representing a new method of. enlarging 
our productive capacity, it is rather to be regarded as an 
expedient for shielding pre-existing capital against the nat- 
ural workings of competition. Whether within the narrow 
sphere the “trust” is destined to prove a success remains to 
be seen. 

GENUINE INDUSTRIAL EXPANSION. 

Now for the real reliable expansion: from reliable data 
we find that within the past two and one-half years, outside 
of consolidated trust capitalization, that independent national 
industrial capital to the amount of $5,000,000,000 has entered 
the field of production aside from transportation facilities. 

his surprising development of independent corporate 
enterprise affords much food for reflection. As first shown, 
it took twelve years to rehabilitate industrial capital fairly es- 
timated at $4,500,000,000 with a view to shielding industry 
from the natural law of competition, whilst these reconstruc- 
tions made insignificant additions to their original capitals. 
Within one-eighth of that time five billions of independent in- 
dustrial capital has entered the field of legitimate compe 
tition. 
ritE EXPANSION OF INDEPENDENT COMPANIES IS GREATER THAN 

THAT OF THE TRUSTS. 

Reflect upon the significance of this comparison and see 
what is teaches; first, that imposing as the expansion of the 
trusts may seem, that of the independent industries is im- 
measurably greater; second, that our minor millionaires and 
substantial business men have reached the conclusion that 
well managed corporations with moderate capitals have noth- 
ing to fear from competition and the supposed superior ad- 
vantages of the trusts; third, that the independent industries 
are gaining so rapidly upon the trust forces that the hopes 
of the monopolistic organizations seem to be already fore- 
doomed; fourth, that the process of consolidating capitals 
for the past twelve years has released an army of well trained 
principals of successful corporations, who are now vesting 
their means and experience in the ranks of competition; thus 
the efforts to create monopolies proves self-defeating. 

COMPETITION IS EASY FOR INDEPENDENT COMPANIES. 

The foregoing situation may be regarded as largely ac- 
counting for such facts as the following: That the inde- 
pendent concerns are finding no difficulty in competing with 
the trusts; that a very noteworthy proportion of monopoly 
claimed by certain trusts in their respective trades has been 
reduced; for instance, the United States Steel Company 
began by controlling 80 per cent of the national output and 
now only claims 67 per cent on steel and 45 per cent on pig 
iron, while the sugar trust has reduced its claim from 90 
per cent to 50 per cent. Another symptom of decadence is 
that notwithstanding the extraordinary prosperity of trade, 
not a few of the trusts are falling behind their promises of 
large percents of net earnings, great expectations of econo- 
mies are failing to materialize and in several notable cases 
the consolidated concerns have disbanded while others ap- 
pear ready to follow suit or to reorganize upon a more con- 
servative basis. 

I have indulged in a presentation of the foregoing facts 
at the risk of indulging your patience, because to me they 
foreshadow the impending outcome of the new movement, 
in the midst of which we are now moving, and which has 
much in common of equal interest to retailer and consumer. 

‘ORIGIN OF THE NEW MOVEMENT. 

The origin of this new movement was based upon a 
misconception of the laws that inevitably control the move- 
ments of industry and commerce; and its issue can only be 
failure and return to the natural competition; and that pos- 
sibly with greater severity, and a lower range of prices 
than has heretofore been experienced. Some of these new 
fashiond structures seeking to control the avenues of com- 
merce in their respective trades may be able to weather 
the trial, after unloading their watered stock and recon- 
structing. their finances upon a sound basis; for the others, 
it can only be that a reckoning awaits them, proportionad to 
their reckless ignoring of the laws of sound finance, and 

















their folly in-imagining that they can hold the enterprise 
of this, the greatest of all nations, in unjust restraint. . The 
inevitable is in sight of men of sound vision, but the event 
may prove to be comparatively distant. 

POSSIBLE SOLUTIONS. 

There may be a solution to it in one of two. other ways: 
First, by a strong bond of union between the manufacturer, 
the jobber and the retailer, each respecting and protecting 
what they may determine to be their rights of the others in 
handling their goods in a regular way of trade. 

It would take a stronger organization than has yet been 
maintained. It would be offensive to, and fought by, the 
consumer and boycotted if it were possible. For the idea 
of the manufacturer and jobber and retailer combining to 
compel goods to go through that channel to get to the 
consumer, would arouse the wrath of all the consumers 
who now complain loudly that there are too many percent 
ages between cost of production and consumption, and 
chief among the complaints is that against transportation 
charges by cur common carriers. 

The second method of solution and by far the most 
likely to succeed with good results to the retailer, is a 
closer bond of union with the consumer, which can only 
be brought about by the individual effort of the retailer 
himself. How do you say? Well, that should be the study 
of every retail merchant, for thereby hangs the secret ot 
his success, and his relationship with the consumers will 
largely determine how long he stays in business, or gives 
way to some other fellow who may be a better student of 
human nature. 

PLACE OF LOCAL BUSINESS ORGANIZATIONS 
The work of a good local business men’s organization 


in any town can do much to reach the consumer, and 


manKe 
him feel that the retailer is interested in his weliar: It 
may be the local association's influence to get the township 
authorities to gravel a poor and impassable piece of road 
over which the consumer hauls his products to the town 
it may be the establishment of a public watering trougl 
for his thirsty animals. It may be the Saturday night open 
air band concert at the expense of the business men fot 
the entertainment of their customers. It may be a littl 
useful article gratuitously sent on your part to the cus 
tomer’s wife or children whom you have never seen; any 
of these things which will tend to remove from the con 
sumer’s mind that all you care for him is what the mat 
gins of his purchases are worth to you, will be money and 


time well spent by any retailer. 


DEALERS SHOULD TAKE PART IN PUBLIC AFFAIRS 

Don’t be so absorbed in your business that you have 
no time for public affairs. If you are, you soon get the 
reputation of knowing nothing and caring nothing but for 
your business, and afraid you will lose a cent if you go to 
a school meeting, a caucus, or close your store and 
your fellows in observing legal or memorial-day exercises 

Touch your fellow man’s heart with sympathy in his 
hours of trouble with rejoicings in his success, with good 
counsel in his perplexity; and you have gotten into his 
- inner self and he becomes your friend, not merely your 
customer—and lo, he is always with you and brings you his 
neighbor also. 

After Mr. Nevins had concluded the committee on the 
consttution and by-laws made the following report: 


REPORT OF COMMITTEE ON CONSTITUTION AND BY-LAWS. 

Mr. President and Members of the Michigan Retail 
Hardware Dealers’ Association—Your committee on Con 
stitution and By-Laws begs leave to report as follows: 

We find in Article IX this language, viz.: “Any pro- 
posed change in the Constitution and By-Laws shall re 
quire notice by the Secretary at least ten days prior to 
the annual meeting, and the Secretary shall give notice 
of the proposed change to each member of the Associa- 
tion.” 

We would recommend that this clause in Article IX 
be stricken out so that the By-Laws may be changed when 
necessary as provided in the first clause of Article IX, 
which is as follows: 
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“Amendments to Constitution. and By-Laws can be 
made at any regular meeting by a two-thirds’ vote of mem- 
bers present.” 

In Article LV we recommend adding to the list of mem- 
bers of the Executive Committee, the Secretary.. Also. in 
Article IV, Section 7, we recommend an additional clause 
as follows: “The Secretary shall receive a salary of, one 
hundred and fifty’ dollars per year for his services, to be 
changed from time to time as his duties increase.” 

Article V, Section 3, cut out the specific time of meet- 
ing of the Executive Committee, and substitute at the call 
of the President; also add to the same article that the 
actual expenses of the Executive Committee at such meet- 
ing be ‘paid by the Association. 

Article VIII, Section 1, add “of which three dollars is 
for membership in the Michigan Association and one dollar 
for. membership in the National.”’ 

Your committee finds so much unnecessary duplicate 
and misleading language that we would recommend that 
the President appoint a committee to rewrite the Consti- 
tution and By-Laws and report at our next annual meet- 


Ing 
Signed, E. S. Roe, 
J. B. Sperry, 
KF. H. Brockett, Committee 
[his report was accepted and adopted. A resolution was 
then introduced as follows. 


PARCELS POST RESOLUTION 

Whereas, There is pending before Congress a bill for 
the establishment of a Parcels Post, we, the Michigan 
Retail Hardware Dealers’ Association, believing that this 
measure is detrimental to the legitimate trade of the coun- 
try, desire to place ourselves on record as opposed to 
such bill; therefore, 

Resolved, That we entér our earnest protest against the 
passage of said bill. 

Resolved, That a copy of this resolution be sent to our 
representatives in Congress, urging them to use their best 
endeavor to prevent the passage of said bill 


rhe Question Box was then opened, and the following 


are some of the subjects discussed by the members: 

1. “Does this association consider the advance in stoves 
warranted ?” 

(he opinion of the members was that it made little 
difference what they thought about the matter; the higher 
prices had come and were here to stay. 

2. “Can a cash business be successfully conducted in a 


small town?” 

Opinions were very much diversified on this question, 
some being positive that it could be done, while others were 
equally positive that it could not. 

3. “What benefits does the retailer receive from the state 
association ?” 

he many benefits spoken of in the secretary’s report 
and in Mr. Cormick’s paper were referred to in answer to 
this question 

4. “Can a city enforce an ordinance exacting a fee from 
peddlers, or from parties taking orders for future delivery?” 

[he member who asked this question stated that repre- 
sentatives were peddling a special line of sad irons in his 
town for future delivery. at $1.98. Another delegate stated 
for the benefit of the questioner that when these peddlers 
had come to his town he had secured a supply of sad irons 
as near as possible like those sold by the peddler and had 
advertised them at $1.25. The peddlers had immediately left 
the city as a result of this action. 

5. “Do the hardware dealers believe that any benefits 
are derived from trading stamps?” 

Those who have had experience with trading stamps 
stated that they were not at all satisfactory, as they brought 
very little new business, but amounted to a discount of 5 per 
cent on all goods sold. 

6. “How can we prevent the jobbers of glass from sell- 
ing direct to consumers?” 

As this subject was fully discussed on Thursday. morning 
no further discussion was indulged in. 
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7. “Is there any disadvantage in closing at 7 p. m. or in 
early closing?” 

All the members who spoke on this subject except the 
questioner stated that since inaugurating a policy of closing 
early, say 6 o’clock, 6:30 or 7, they found that their trade 
was entirely satisfied and no business was lost as a-result of 
the early closing. 

A nominating committee was then called upon who rec- 
ommended the following as officers for the ensuing year: 
T. Frank Ireland, Belding, president; John Popp, Saginaw, 
vice-president; A. J. Scott, Marine City, secretary; H. C. 
Weber, Detroit, treasurer. Executive committee for two 
years, J. B. Sperry of Port Huron, F. A. Turner of Caro, J. 
G. Patterson of Detroit, F. S. Carlton of Calumet, S. E. Hunt 
of Detroit. 

The report of the nominating committee was received 
and accepted and the secretary was instructed to cast a ballot 
on behalf of the association for each of the nominees. This 
was done and the above list of officers was duly declared 
elected. 

The new officers were escorted to their positions and 
each thanked the association for the honor conferred upon 
them. 

Treasurer Weber urged the members to watch carefully 
any attempt to have the Nevins garnishee law amended, 
stating that he believed an effort would be made to do so at 
the next session of the legislature. He also asked that each 
member feel it his duty to bring in at least one new member 
by the time of the next annual convention. 

As there was no further business to be transacted, the 
convention adjourned, but before doing so, by a rising vote, 
the members present requested the executive committee to 
arrange to hold the next convention at Detroit, and this will 
probably be done by that committee. 

Meeting adjourned until 2 p. m. Friday, when the dele- 
gates accepted the invitation of the Detroit Hardware Job- 
bers’ Association and took a trip up the St. Clair river by 
special steamer, enjoying a vaudeville entertainment on the 
boat and an excellent supper at the Old Club, returning to 
the city at 10:30, at which time they separated, every one 
acknowledging that the eighth annual convention of the 
Michigan Retail Hardware Dealers’ Association was one of 
the most helpful and practical ones ever held by the associa- 
tion. 


ROSTER OF DELEGATES. 


H. C. Minnie, Minnie & Bromeling, Eaton Rapids, Mich. 
Robt. G. Chandler, Chandler Hardware Co., Coldwater. 
L. E. Salisbury, Salisbury & Burns, Fulton. 

E. A. Phelps, Phelps Hardware Co., Dexter. 

W. Partridge, Chicago. 

Arthur J. Scott, Scott Bros. & DeLisle, Marine City 
Chas. H. Harris, Harris, Detroit. 

E. D. Foote, Foote & Church, Flint. 

Frank McLean, Frank McLean & Co., Jackson. 

J. G. Patterson, Detroit: 

E. J. Hacent, Pontiac. 

Walter Bates, Lenox. 

F. M. Brockett, L. B. Brockett & Son, Battle Creek. 

T. Frank Ireland, Belding. 
L. Reichle, Frankenmuth. 
Henry C. Weber, Detroit. 
C. E. Pipp, Otsego. 

Jas. Haight & Co., Britton 
E. S. Roe, Buchanan. 

J. B. Sperry, Port Huron. 
F. E. Bissell, Munising. 
A. B. Van De Mark & Co., 
G. E. Biship, Dowagiac. 
G. T. Gready, South Lyon. 
John Popp, Saginaw. 
Leedle Bros., Marshall. 

F. A. Marshall, Ovid. 

A. R. Barrett, Union City. 
Porter A. Wright, Holly. 
T. L. Gillette, Charlottee. 
J. C. Cozadd, Wayne. 


A. B. Van De Mark, Clinton. 


E. J. Hutchinson;,H. Hutchinson’& Son, Durand. 
Hunt, Roehrig & Noah, Detroit. 
J. J. Potter, Potter Bros., Alpena. 
George N. Smith, Hillsdale. 

H. W. Anloben, Hillsdale. 

F. A. Turner, Caro. 

A. Harshaw, Delray. 

John F. Duncan, St. Joseph. 

J. H. Fennerick, Greenville. 

O. A. Kelley, Milan. 

C. H. Schlaack, Birmingham. 
Chas. A. Sturmer, Port Huron. 
H. B. Gunnis, Algonac. 

Geo. Sperry, Kalamazoo. 

M. C. Sperry, Kalamazoo. 

H. B. Webber & Co., Ionia. 
Raymo Bros., Detroit. 

Harvey Shook, Pinconning. 

F. C. Goddeyne, Bay City. 

Ed. H. McGowan, West Branch. 
Wixon & Bostwick, Minden City. 
J. H. Bare, Charlotte. 

Charles Drury, Cadillac. 

E. F. Foster, Grass Lake. 

F. C. Moys, Boulder, Colo. 

G. W. Munger, Charlotte, Mich. 
Chas. F. Rose, Wallid Lake. 

J. W. Draper, Detroit. 

O. H. Heath & Sons, Ithaca. 

C. A. Day, Detroit. 


CONVENTIONALITIES. 





The Detroit Hardware Jobbers’ Association, with 
their usual forethought, took advantage of the con- 
vention to extend their hospitality to the visiting 
hardware men, and the following letter is self-ex- 
planatory : 

Detroit Hardware Jobbers’ Association. 

Henry C. Weber, Secretary, Michigan Retail Hard- 
ware Dealers’ Association, Detroit, Mich. : 

Dear Sir: We take pleasure in extending a cordial 
invitation to the members of the Michigan Retail 
Hdw. Dealers’ Assn. and ladies, from 2 to II p. m., 
Friday, Aug. 15th, to participate in a boat ride to St. 
Clair River and Flats, with supper at the Old Club. 
Refreshments will be served on the boat and an en- 
joyable time is anticipated. 

It is our desire to meet socially all of our customers 
and friends, and it is hoped that as far as possible all 
of your members attending your convention will ar- 
range to accept our hospitality on _ this 
Yours truly, 

Acme White Lead & Color Works, Art Stove Com- 
pany, Boydell Bros., Buhl Sons Co., Detroit Stove 
Works, Fletcher Hardware Co., Freeman, Delamater 
& Co., Edward Frohlich Glass Co., Peninsular Stove 
Co., Pittsburg Plate Glass Co., William Reid, Stand- 
art Brothers Co., Ltd. 


occasion. 





Among the visitors to the Michigan convention 
were J. L. Smith, Geo. Engelhardt, and Tony Engel- 
hardt, who are all enthusiastic members of the Chica- 


go Retail Hardware Dealers’ Association. 
—-o-— 


EXCEPTION TO RULE 





Frank—That Miss Peachblow would rather dance 
than eat! 

Cholly (protestingly)—Why, she was engaged to 
me for the last waltz, and she proposed that, instead, 
we take the time to enjoy the refreshments !—Ex. 
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Shortages in Packages 


Last week G. A. Starr, an Oelwein, Ia., hardware dealer. 
wrote us complaining of shortages in rope and oil received 
from jobbers. Herewith are given the views of representa- 
tive retailers and jobbers on this question: 

THINKS POINT IS WELL TAKEN. 

A leading firm of southern jobbers write: 

“Referring to Mr. G. A. Starr’s article we think his point 
is well taken. No man should be asked to pay for what he 
does not receive. 
to which we are forced to submit. 
and rusty; oil barrels always do leak; rope will lose weight 
by drying up of the oil used in its manufacture. After goods 
have passed through several hands it would be difficult to 
place the responsibility. If each party handling the goods 
should turn them out at actual gauge and weight at the time 
the goods were shipped or delivered, instead of taking the 
manufacturers’ marks, there could be no perceptible loss to 
either party. The profits on such goods should be figured so 
as to cover this expense as much as expense of drayage or 
freight. 

“The writer has no further suggestions than the recom 
mendation for each dealer to figure the shortages referred to 
in the cost of his goods, thereby carrying out the principle of 


There are certain losses in every business 
Goods become shop worn 


obtaining true costs in order to prevent loss.” 


JOBBERS’ INTENTION IS TO SHIP FULL WEIGHT 
A leading firm of Illinois hardware jobbers write: 
“Our opinion and experience in the matter of ‘package 
goods’ is that the general intention of both the jobber and 
manufacturer is to ship full weight and measure in all cases. 

“As to the items, which your correspondent mentions, we 
do not know anything on the subject of ‘oil, but it is our 
understanding that these goods are gauged at the time of 
shipment, and we presume, if there is a shortage, it comes 
through leakage in transit. 
the jobber could assume the responsibitly for this, unless he 


It does not seem to us as though 


used defective packages. 

“As to ‘rope,’ the jobber might, by keeping it in a nic¢ 
camp place, ship the customer more pounds than the marked 
-veight on the package calls for. If he happens to have it in 
stock for some time, and has it in a dry place, there will 
no doubt be a shortage, but, if the jobber is obliged to make 
good this shortage, he will have to charge a higher price 
per pound for the goods, as his margin will not permit him 
to handle it in any other way. 

“When it comes to a question of shortage of weights, 
as a rule it will be found in inaccuracy in the dealer's scale 
rather than in those of the jobber or manufacturer, as in 
most places, where jobbers are located, the scales are in- 
spected frequently with government standard weights, and, 
if they are incorrect, are required to be adjusted until they 
compare with standard. Scales can get out of order and in 
that condition they do not weigh accurately. It would then 
be impossible to prevent an apparent difference between the 
jobber’s and receiver's weight. 

“As stated above, the chances are all in favor of the 
shipper’s weights being the more correct, while intentions 
may be just as good on one side as on the other.” 

USE MANUFACTURERS’ WEIGHTS. 

A leading firm of Michigan jobbers writes: “We do no 
retail business, sending out goods as received from manu- 
facturers, using their weights where marked on bundles or 
packages, which we think is customary with all jobbers. We 
agree with you, however, that packages should contain full 
weights and the dealers should pay for just what they re- 
ceive and no more.” 


RETAILERS SHOULD MAKE PRICES HIGH ENOUGH TO COVER 
SHRINKAGE. 

A leading firm of Iowa jobbers write: “We do not think 

the complaint made is well founded, as Mr. G. A. Starr 


has taken practically the only commodities sold by hardware 


jobbers in which there is a shrinkage. Our reasons are: 
Take rope, for instance; it is made while the fiber is moist 
and weighed when made. The same thing is practically true 
of oil. It is gauged when put in the barrels and sold at the 
gauger’s tally. 

“Now no manufacturer can guard against shrinkage in 
either of the above cases, and the only remedy is for the re- 
tail dealers to make their prices sufficiently high enough to 
cover the shrinkage.” 

MANUFACTURERS SHOULD CHARGE FOR NET WEIGHT 

4 leading firm of Iowa jobbers write: 

“Regarding the shortages on oils, rope and other goods 
would say, we do not handle oils and for this reason could 
not give the information wanted 

“Regarding the weights of Manila and Sisal rope, we 
think 1t would be more satisfactory to the trade in general 
if the manufacturers would charge for the net weight of the 
In this way the dealer would not have to make no 
We think this rule 


apply to other goods in the hardware line.” 


rope 
allowance for the wrapping. would also 
SHORTAGES SELDOM OCCUR 
The Hixson Hardware Co., Hannibal, Mo., 
“It is very seldom that we ever have a shortage; when 


write 
ve do they generally occur in mixed goods (hardware and 
tinware ) 

“When we receive goods they are unpacked and placed 
on counter, being careful to see that there is nothing left in 
take bill and 


If shortage occurs we 


the package (straw or excelsior), then we 


cl ¢ ck 


report it to our jobber or manufacturer and have never had 


it off as it comes on the bill. 


any trouble in getting any of them to replace or credit what- 
ever was short. 
“I don't for shortages, as any -one 


know of any remedy 


hable at some time in their life to make a mistake and 
leave something out.” 

ALL GOODS ARE WEIGHED 
Mich., 


“Shortages do not occur very often on goods received by us, 


The Towner Hardware Co., Muskegon, writes : 
and when there is a shortage it is generally on a bill of rope, 
iron, steel, turpentine or linseed oil 

weigh or 


“In order to detect shortages we measure every 


lot of goods that comes in We do not return goods if only 


short, but report the fact to the shippers immediately.” 


LIKELY TO bE A SHORTAGE WHEN ROPE STANDS ON FLOOR. 
Geo. \ Ada, O., 
“In 8 years my shortage has been but few. All goods 
are checked in by myself or trusty clerk; if short, reported 
to jobber, who has always been willing to adjust or assist 
in locating shortage. If fault is R. R. Co.'s, put in 
and have always got pay for same. 
there is likely to be a shortage if allowed to stand on floor, 
the oil will pass into the boards, evaporate and pass 
into the air. There is but one way, charge a price to allow 
for this shortage. I receive all goods, pay for same and 
have never failed to adjust all claims satisfactorily with 
jobbers. First, be honest yourself and the jobber will have 
confidence in you and all will be well.” 


Guyton, writes: 


claim 
In the matter of rop: 


also 


WILL TEST WEIGHTS IN THE FUTURE 

Ihe Schlafer Hardware Co., Appleton, Wis., write: 

“We are in receipt of your communication of the 7th 
inst. and we have not made a practice of reweighing the 
oil and rope as purchased and so are not in position to give 
We have always taken it for granted 
the weights as stenciled on the barrels and coils were cor- 
rect. Now that our attention has been called to the matter 
we will test the weights in the future.” 


a positive answer. 


ROPE IS DAMP WHEN WEIGHED AT FACTORY 
\. H. Burkert, Gosport, Ind., writes 
“] find shortages on rope. Rope when weighed at fac 


when we get it it 1s usually dried and falls short 


tory is damp: 
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in marked weights besides the loss on wrappings add to the 
Qur sad trons néarly always fall short of marked 
Besides twine like rope is short weight from same 
This is 


shortage. 
weights. 
causes. Linseed oil particularly in oils runs short. 
usually measured by weight and will not hold out in actual 
gallons, varying from one to five gallons per barrel.. I have 
also found nails short of 100 pounds from 2 to 6 pounds per 
I always count or measure goods as soon as received 
sometimes find 


keg. 
and add the shortage to cost of goods. I 
invoiced amounts. These shortages I at 


goods short of 


once report to the house the goods were bought from and 
charge shortage up to the house selling them. I had an ex- 
peiience this summer of shortage from a manufacturer of 
The goods were shipped in boxes and as 


them in the 


hay carriers, tc. 
i did not 
original boxes and did not open same till I wanted to put 
] 

when [ 


need them when received I left 





up a sample carrier 60 days after goods arrived, 
found the carriers were all short; the trips and the track were 
not made for the carrier.. I wrote the makers at once on 


discovering this. They wrote me they never made a mis- 
take and could not furnish the trips except at regular price, 
which, with express charges, made 50 cents additional cost 
on carrier. I passed several letters, but not getting satisfactory 
reply I boxed up the whole shipment and sent it back to the 


return goods if I can use them, and 


factory. I don’t like to 

very seldom have any trouble to get satisfactory adjustment 
of shortages, errors, etc. I don’t know of any remedy to 
suggest except to use great care when unpacking goods 
‘ounting, weighing and measuring everything that com 


in and promptly reporting same and demanding correction 


and allowance. I have found a few times when goods wet 


reported short by careful examination of the packages some 
mall articles left in the straw or excelsior. This may u 
perhaps oftener than the jobber has them short When 
goods are properly checked by shipper it is almost impos- 
ible for short count to pass detection before goods are 
hipped.” 
oe 
BUSINESS CHANGES. 
NEW FIRMS 

Moose Lake, Min Herman Carlson 

Bethel, Minn.—Wm. Robinson. 

Little Falls, Minn.—Dennis Michael 


McKinney, N. Dak.—I*°. O 
N. Dak.—Wavrunek & Solosky 
Dak.—C. J. Zelimer & Co 


Davis and Lee Burdick. 


Johnson 
Lawton, 
Windsor, N 
Ozona, Lex E. D 
Union, la.—D. | 


\lexandria, Ind Che 


Harman. 
Brannum Hardware Co., 1ncor- 
porated with a capital stock of $10,000, is a new concern 


Barberton, O. he Johnson Hardware Co., incorporated 


with a capital stock of $50,000 


Bloomfield, N. J 


neorporated under the firm name of Fronapfel Bros 


Herman and Joseph Fronapfel have 


Columbus, Ga Che Columbus Hardware Co. and the 


Bush Hardware Co. have consolidated under the name of the 
Rush Hardware Co 


Ala—W. L 


son are the incorporators ot 


Wild, E. A. Veavan and L. Jack 


a hardware firm capitalized at 


| vergreen, 


$25,000 
Okla.—E. L. Hirschi is about to embark in the 
wholesale hardware business in this city. 
Hubbard, O.—Thos. R. Moore 
Kansas City, Mo.—The A. M. Hucke Hardware C 
King City, Mo.—King City Hardware Co. 
New York, N. \ (he Curtin & Dewey Hardware Co. 
Oakland, Cal—The Ingram Hardware Co. 
North Yamhill, Ore.—Johnson & Eason 


Starkweather, N. D 


Guthrie, 


Thos. E. Morgan 


CHANGES. 

Evansville, Ind.—Charles F. Yarbrough and Ed. Ball suc- 
ceed French & Boyd. 

Fairfield, la—C. E. 

City, IllL—Herman 


Carlson succeeds McClain Bros. 


Crescent Smith succeeds Parkman 


Bri Ss, 


ebout to purchase an interest in the J. M. 








Shipshewanna, Ind.—Smith Bros. are succeeded by A. F. 
Powell and W. O. Sesline. 

Lake City, Ia—Williani Hughes succeeds S. M. Arthur. 

Stanton, Neb.—G. H. Glazer succeeds Gus. Krenzien. 

Carlinville, I1.—Geo. B. Arnett retires from the firm of 
Arnet & Whiteley. 

Champaign, I1l—Wm. House & Curtis succeed Leach & 
Martin in the hardware and furniture business. 

Malcolm, Ila.——Watson & Johnson are succeeded by 
Samuel Knight. 

Pomona, Mo.—L. L. Runyon is succeeded by J. S. Henry 
and Mr. Walsh. 

Wauzeka, Wis.—J. G. 
Feldmann. 

Dallas City, IIl—M. Dandy is succeeded by F. L. Byler. 
la.—Wm. McCurdy succeeds Geo. Arnold. 
W. Jenkins and R. C, Crary suc- 


Widmann is succeeded by Alex 


Masena, 
McPherson, Kan.—J. 
ceed Charles Wheeler. 
Magnolia, IIl—Dakin & Brenn have dissolved partner 
ship. 
Hector, Minn.—Hans 
the Johnson-Peterson Co. 
Minn.—C. S. Crandall and J. J. Roell are 
‘~hompson Hard- 


Peterson has sold his interest in 
Owatonna, 


ware Co. 
Bathgate, Minn.—Perrault & Garripy are succeeded by 
Demars & Ardis. 
Scotland, S. Dak 
& Brown. 
Albany, N. Y.—W. H. 
South Pearl street. 
Athens, Ga.—Scott 
\llen Talmage in the Talmage Hardware Co. 
Bel Air, Md—Wm. Pote is succeeded in the 
business by Hugh F. Dooley. 
Fulton & Maggini have made recent im 


-J. P. Serr is succeeded by Birkibine 
Sample & Sons have removed to 
Bros. have purchased the interest of 
hardware 
Braddock, Pa. 
in their store. 

Patrick & Mooney have dissolved part 


Patrick will continue the business. 
The Danbury Hardware Co. has leased 


provements 
Curllsville, Pa.- 
nership; Mr 
Danbury, Conn.- 
the Ives-Andrews hardware store. 
Greensburg, Pa.—W. Scheibler has taken in a partner, 


F. 
the firm name now being Scheibler & Stevenson. 


Leonidas, Mich Leo and Harvey Miller succeed C. E 
Beard in Colon 

Malone, N. Y.—E. J. Wood has purchased the remaining 
interest in the firm of Thompson & Wood from his partner, 
G. F. Thompson. 


Marlboro, Mass.—F. J. 
H. Dadum and J. P. Steele. 

Natchez, Miss.—Geisenberger & Baker are 
Feltus Bros. 


Hastings & Co. succeeded by W. 


succeeded by 


Chas. Pettit, who sold out his 
hardware stock, has again resumed business. 

Uniontown, Pa.—John L. Houston succeeds to the hard- 
ware business of the late J. G. Watson. 

Bellevue, O.—The C. E. Lewis Hardware Co. are suc- 
ceeded by the Gepfert Hardware Co. 

Ashland, Ore.—D. B. Provost is succeeded by P. S. and 
J. H. Provost. 

Oskaloosa, la.—Frank Hamilton has purchased an inter- 
est in the Hibbard Hardware Co. 

Pocahontas, Ia—Willcut & Son are succeeded by J. J. 
McGrath. 

Mansfield, IIl. 


House. 


Swartz, Pa recently 


Leach & Martinare succeeded by Carl & 


MISCELLANEOUS. 

Norwich, N. Y.—C. G. 

Chisholm, Minn.—Jno. A. Mesberg is about to open a 
branch store here. 

Pipestone, Minn.—Clark & Olin; burglarized $40, 

Ivanhoe, Minn.—O. G. Olson has opened a plumbing 
store in connection with his hardware business. 

Dudley, N. Dak.—G. Roedel is about to erect a building 
24x40 feet. 
Raymond, S. 


Nashwith; fire loss. 


Dak.—R. B. Nommenson is dead. 











Advertising Department. 


Our readers are invited to seud in copies of their adver- 
tisements in the local press for criticism. All communications 
should be addressed to the “Advertising Department” of 
THE AMERICAN ARTISAN. 





A. V. Brown is to be warmly congratulated on the 
excellence of his “Stove Story.” It is a credit to the 


A Stove Story. 
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(A Tale With a Moral 


By A. 


V. BROWN, 


I commenced business December 20, 1901, and in the year end- 
ing same date. I have not only doubled the business of my pre- 
decessor, but having a careful study of the stove business, and carry- 


ing one of the best lines in this p 


art of the country, have done a 


stove business that would by a credit to a town of twice the size of 


Exeter. 
Below I give a list of stoves a 
so my statements may be affimed 


J. W. Crooker, Solar steel range 
F A Robinson, Mon. stecl range 
M Wostenholm Solor steel range 
John Graham Mon. steel range 
Joe Barrens - - : 
— O'Neil 

arry Brown 
Richard Lane, Solor 
Adam Mase Mon 
Mrs Vederholt ' 
LC Gilbert Superior “ 
Henry Meyers ve 
R L Gillan en % is 
T Sullivan Home Mkr “ . 
Chas Hull Solor “ é 
Philip Eberhart “ ” is 
CStephens Mon, 4s “4 


Total of Ranges 17 
ohn Walters Steel Cook 
homas Coates . - 

Monte Babcock a “ 
Mrs Malinda Mead e - 
J K Barber ” ss 


Total Steel Cooks 5 


M W A Exeter Solor Cook 
Tink Yates “ ” 
Frank Fisher Quincy Star Cook 
Geo Wright - . . 
Dan’! Williams “ - 


nd the name of the buyers attached 
by them. 


Lew Carr 
C H Wilson 
Geo Bivins 
Richard Lane 
Thos Nugent 
Total 5 
Wallace & Co Round Oak furnace 
j Chas Smith R Oak Room Heater 
Exeter Schoo.s R O heater No 20 


Oil Heater 


* Dis 2 


* Dis 3 ¥ “18 

A Rasmussen RO 
M W A Burress 
W R Pineo “g ” ” 
J L McLeese * .5 “20 
J O'Neil sr = 54 “16 
J O'Neil jr “ ” * 
Dr Chenoweth 
Guthrie 
E H Lancaster 
Dr Howard , ” - 
Dr McCleery 5 ” “14 
T Sullivan “ “ “ 

Total 19 
Chas Benson Coles Hot Blast 
John Becker Cob Burner 
Ed Rank Peoria Oax 
H Randall Diamond Oak 
Wallace & Co Hot Blast 
W H Taylor Monogram Oak 
John Dumpert “ 
Peter Mininger “ " 
Ed Baker ‘ 


Fred Phillips Sheet iron Heater 
Jud Borland a * ” 


C A Songster Acorn Oak 
Total Miscellaneous 12 
J] M Borland Retort Oak 
L A Brown “ = 
C C Diers “ 
John Taylor 7 ‘ 
Adolph Neuman * » 
Tannehill * " 
John Craven . . 
Total 7 
Mrs E L Alexander Topsy 


Mrs S Pester 

Claude Taylor 

F Canarfogle 

J W Morey 

Chas Smith 

Mrs Lillian Mulholland “ 
E L Martindale » 
Mrs Vance gs 
Total 9 





Henry Randal " ” 
Frank Eckler “ “ o 
Henry Brunce “ - % 
Neil Pruner . Universal “ 
F Canarfogle Gem City. “ 
Golden Rule “ 

Total Cast Cooks II 

oe Crooker Gas stove 2 burners 
om Walters “ = = ” 
Rev Mills “ * y “ 
Ed Lefier ” * 3 
Joe Bivins * * “ 
Alva Powell a “.% 
Claude Taylor “ “2 * 
N Cox “ “ 3 “ 
H Gustin * og o 
Mrs E Bean " * 3 “ 

Total 1! 

by Waite Oil Cook 2 burners 
A C Deaver e - 3s : 
M Duncan “ i « 
‘red Bivins " >". 7 
Chas Phillips “ “a g 6 
Fred Philligs “ — “ 
CASongster “ * @ “ 

Total 7 


Grand Total for Year 103 








This shows that my prices are right for many of the above 
iamed parties figured in every adjoining town before buying. My 
other sales have been just as good as the stove business, Why not 


trade at the leader? 


Yours for 
“Honest Goods and Prices.” 


business, 


A. V. BROWN, 
The Leader. 


man to have sold 103 stoves in a year, and the list 
of customers that he gives is certainly convincing evi- 
dence that his claims are genuine. 


The advertisement of T. 


ject to considerable improvement. 


L. Cooper & Co. is sub- 


The display lines 





take up a good deal more space than is necessary, and 
there are too many styles of type in the display. There 
may be some good reason why the lines, “The New 
Hardware Store,” “Stove and Tinware,” “High Qual- 


Now Open! 


We have pleasure in announcing thaf} 


THE NEW 
HARDWARE 
STORE 


opened for business January 1, 1902, with a 
standard line of 


HARDW ARSE, 
STOVES ano 
TINWARE! 














Everything in our store is new. Nothing 
in our line will be too good for us to sell It 
is our aim to furnish 


High-Quality Goods 
at Low-Quality Prices! 





We invite to cal! and look over our stock, 
and respectfully ask a share of your patron- 
ronage. We’re opposite the meat market. 


T. L. COOPER & CO. 


THE CASH HARDWARE MERCHANTS. 
ity Goods at Low Quality Prices,” should not all be in 
the same type, but if there is we would be very glad to 
ascertain what it is. The line “We are opposite the 
meat market” may have some local reason for its use, 
but we doubt it. 


We do not believe Anderson and Fischer get much 


good out of their announcement. It has no distinguish- 


Best and Cheapest Heat- All Rind of Coal. Baya 
sig and Cooking Stoves. ton or so of .satisfaction. 


—HARDWARE=—— 


Winter bargains in useful things for the kitchen, Thore are 
plenty of things you will need for the winter and you will lave the 


best of a hardware bargain if you bay them of 


Anderson & Fischer, Valentine. Neb. 
ing features and lacks both display and snap, and the 


reading matter is open to the glaring fault of senseless 
repetition. 
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Heating and Ventilating. 


The Keystone Boiler & Radiator Co., Huntington, 
Pa., are increasing their capacity. 

E. N. Sedgwick of the S. Wilks Mfg. Co., Chicago, 
has returned to the city after a short vacation spent 
at Lake Geneva, Wis. 

The Hay Hardware Co., Sturgeon Bay, Wis., have 
received the contract for placing the heating plant 
in the Aigoma, Wis., school. 

The Griffith Heating & Plumbing Co., Spokane, 
Wash., are erecting a warehouse in that city, 50x100 








feet in dimensions, and with a floorage of 10,000 
square feet. 
Jerome Herff, Richard A. Edwards, Joseph M. 


Bergman and Richard E. Edwards are the incorpo- 
rators of the Peru Heating Co., Peru, Ind., capital- 
ized at $30,000. 

Paul A. Zizelman, A. A. Bemis, John A. Bomm- 
hardt, Frank Zizelman and George C. Hally are the 
incorporators of the Terry Heater Co., Cleveland, O.,. 
capitalized at $10,000. 

Sealed proposals will be received at the office of the 
Supervising Architect, James Knox Taylor, here un- 
til 2 o’clock p. m. on the 22nd day of August, 1902, 
and then opened, for furnishing and instailing new 
boiler plant for the U. S. Marine Hospital at Cleve- 
land, O., in accordance with drawings and specifica- 
tions, copies of which will be furnished at the discre- 
tion of the Supervising Architect, on application at 
this office or at the office of the Custodian at Cleve- 
land, O. 

Sealed proposals will be received at the office of the 
Supervising Architect, James Knox Taylor, until 2 
o’clock p. m. on the 4th day of September, 1902, and 
then opened, for the construction (except heating ap- 
paratus, electric wiring and conduits) of the U. S. 
Postoffice at Lockport, N. Y., in accordance with the 
drawings and specifications; copies of which may be 
had at this office, or the office of the Postmaster at 
Lockport, N. Y., at the discretion of the Supervising 


Architect. 
or 


ENGLISH HEATING SPECIALTIES. 


Richard Klinger & Co., 66 Fenchurch st., London, 
E. C., sends us a batch of their interesting circulars 
describing their various specialties. Their safety 
isolating valve is fitted with a pendulum valve, which 
will swing and shut off steam and water in case of a 
more than usual difference of pressure on either of 
its sides. It thus prevents an escape and rush of 
steam and water taking place. A finger outside the 
valve casing shows always the exact position of the 
pendulum valve. The finger or a suitable spanner 
may be used to work the pendulum valve by hand. 
To prevent the pendulum valve swinging too hard 
against the seating when shutting off, due to acci- 
dental difference in pressures, steam by-passes are 
provided on each side of the lower part of the valve 
casing. Through these by-passes steam will force 
its way as soon as the pendulum valve is nearing the 
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end of its travel, and thus forms a proper steam 
cushion. The pendulum valve is provided with suit- 
able packing rings, which can be replaced without dif- 
ficulty. The valve cover, glands, etc., are of the very 
best workmanship and material. 

Their patent reflex water gauge consists of a metal- 
lic casing capable of standing high pressure, which 
may be attached to any existing boiler mounting. Into 
this casing is inserted an observation glass, % to % 
in. thickness, of specially hardened glass, which will 
not break even under the most sudden changes of 
temperature, and which will resist a very high pres- 


sure. 
This observation glass is so shaped that it will re- 


flect the light in that part of the gauge which contains 
the. steam, whereby this part of the glass becomes 
opaque and of a bright lustre. 

In that part of the gauge containing the water the 
light is not reflected, but passes in a slight deflection 
to the rear of the gauge. 

The glass being thus transparent in this part of the 
gauge, the water will appear of the dark color of the 
background of the casing. 

This firm would be pleased to send some of their 
trade literature to dealers on application. When 
writing for same kindly add: “Saw it in THE AMER- 
ICAN ARTISAN.” 


or 
SOLDERING FLUXES. 





Good soldering is impossible without a good flux. 
Every one who has handled a soldering iron knows 
this, but knowledge of the fact does not imply an un- 
derstanding of its causes. The chemical action knows 
as oxidization,.the combination of metal with the oxy- 
gen of the air, brings to the surface of the metal a 
more or less dense film which prevents the solder from 
adhering to the body of the metal. Thus rust is oxide 
of iron, and to try to weld two pieces of iron which 
are coated with rust is to attempt the impossible. 
Welding and soldering are mechanical unions gov- 
erned by the same broad principle, therefore our com- 
parison is legitimate. A true flux has the power of 
removing this oxide and thereby of allowing 
the solder to unite with the surfaces to be 
joined. There are numerous fluxes, the most common 
being chloride of zinc in solution. This has several 
advantages, and some disadvantages. It is easily 
made, is cheap, and does the work well; but on the 
other hand its use, unless more carefully manufac- 
tured than is commonly the case, is attended with sev- 
eral objectionable features. It is made by allowing 
zinc or spelter to dissolve in muriatic acid, otherwise 
known as hydrochloric acid or spirits of salt. As 
much zinc should be used as the acid will take up. As 
hydrogen is evolved at a rapid rate in the process, 
especially if a large quantity is being made, reason- 
able precautions against fire or explosion are neces- 
sary. The fumes of the muriatic acid should on no 
account be allowed to come in contact with bright 
metals, particularly tin, or corrosion is certain to fol- 
low. Thus stocks of manufactured tinware should 
not be kept in a room or workshop where the process 
of soldering with killed spirit is performed. In ad- 
dition to the objectionable fumes of “reduced spirit,” 
as it is called, this flux usually leaves stains around 
the soldered joint, unless scrupulous care is exercised 
thoroughly to remove the fluid after soldering. Most 
of the soldering fluids on the market have as their 
base chloride of zinc, which in combination with some 
na salt or salts gives them their alleged or real 
value. 














Tinshop. 





—_ 


THREE USEFUL PATTERNS. 





To THE AMERICAN ARTISAN. 

The following illustrations and descriptions give 
methods of making some useful articles, which are 
often in demand. I submit them for publication, hop- 
ing that they may be of interest to the readers of THE 
AMERICAN ARTISAN: 























PIPE CLEANER NO I. 


The body is cut 1034 in. long, having a 4% in. lap 


from same, by 2% wide, the spout is cut 6% in. long 
and allowed 1-16 for lap of spout. 

After completed fill three-fourths full of water, and 
put on fire to boil gently, with stem of pipe on spout 


for about one-fourth of an hour. 














i a ; 
PIPE CLEANER NO. 


iS) 
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The sketch enclosed is very simple, made exactly 
the same as No. 1, only instead of long tube, I have 
a short one 3% in. on top 4-8 on bottom and 1% long 
with edge turned down on top and soldered where 
feeder or bottle was in No. 1. 








TELESCOPE TOBACCO BOX. 


The body A is cut 6% in. long and 4 in. wide with 
a lock seam. The bottom B is cut 9% long by 3% 
wide, turned round and made fit in A like a telescope, 
and burred and bottom panned on. 

It is made in tin, brass and copper, but if made of 
the latter two, must be thinned inside. 

“SHEARSIE.” 
East Woodstock, Conn., Aug. 13, 1902. 





->oo 


BALL PATTERN. 








The way shown here is the proper way to make 
all large balls, unless you want to cover a hitching 
post. Draw ball size wanted, run center line through 
at B D. Step side off as many as pieces wanted. 
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In this case i have center section marked 1 straight, 
same as common band. Now on the flaring sections, 
make them meet each point of division striking center 
ine B D. Then strike them out same as dishpan 
pattern. A good way is to use band No. 1 after 
inaking it to the true girt; then use it to girt big 
end of No. 2; then use small end of No. 2 and girt 

































ee 
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big end of No. 3; No. 4 is plain blank. You must 
allow edges, say edge on 4 to lap over 3; one on 3 
to lap over 2; on 2 to lap over No. 1. No. 5 is a 
stay, same curve as ball, to fit in now and then to 
see how your sections are coming up, while raising 
the ball. 


+> 
-e- 


PATTERNS FOR ROUND CONDUCTOR ELBOWS. 





To THE AMERICAN ARTISAN. 

I give herewith patterns of my own for round con- 
ductor elbows which I have used for several years. 
They are simple and easily made and can be made 
of scrap tin. The two and three-inch are lapped and 





Crimped End 





soldered ; the four-inch is grooved. Make a cylinder 
of sheet iron flaring to solder the pieces over the 
size of your conductor. My patterns are made to 
fit various cut-offs; three pieces make an elbow, 
so that you can make any desirable angle you need, 


| 4 in, Pattern 


2 in. Elbow 


and if a square elbow is required use four pieces; 
the first or small end crimp, and with the small burring 
machine crease the large end, leaving a space on each 





~ 


Crimped End 





side of the lap seam, say three-fourths of an inch; 
then put in second piece and crease the same as be- 
fore, pressing the rings together so as to bring the 
ring in the crease, and tack the curved side to hold 
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it in place to be soldered. I use the same for shoes 
for conductors by soldering a piece on the end of 
straight pipe. With my rough drawing you may be 
able to make a correct drawing for the benefit of the 
craft. If any one has anything better, let us have it. 
E. L. Brunt. 
Evanston, Ill., Aug. 13, 1902. 


eo 


A HOOD PATTERN. 


To THE AMERICAN ARTISAN. 

I show here a hood, round at the top and oblong 
at the base, laid out by-the method of triangles. The 
elevation and plan is fully given, being all that is 
necessary to develop the pattern; for after you see 
into it, all you need is one half plan and one right 
and left triangle, as shown a, b, c. It is best to have 
the circle in plan stepped off in equal parts. Now that 
we have given the side view of the hood, F H and 
F G are shown in their true length. Let us start with 
F G, we want No. I in its true length, a b being the 
height of the hood; lay off » 1 from b toward ¢ on 
the triangle, the distance from that point to a will 
be its true length. With the distance set dividers at 
f, on the pattern, then make an arc with the distance 
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o n; now take m 2; lay that off from b towards c, 
then from that point to a will be its true length. Make 
an arc on pattern from n, then an arc from I to 2; 
work each one the same way as 3, n 4; nest m 4, m5, 
m 6, m7; from f A being its true length. Make an 
arc from 7, lay off m p, this finishes half of pattern. 
It is a good idea to crease the lines on pattern in the 
brake or hatchet stake, as it makes a good job. 
“SHEARSIE.” 
East Woodstock, Conn., Aug. 13, 1902. 
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AN ATTORNEY PLEADS FOR OLDEST TINNER. 





To THE AMERICAN ARTISAN. 


William Pringle, the oldest tinner in America, lives 
here. In the issue of THE AMERICAN ARTISAN of 
March 3d, 1894, you publish a sketch of his life, and 
request the tinners of America to help him. He in- 
forms me that at that time he received some help 
through you. He is now past ninety-six years old and 
is in destitute circumstances. He wishes to appeal to 
the tinners of America for a little further help. He 
has for three years got his living by playing a street 
organ. It is worn out and he needs the funds to get 
another. He requests you to make such mention of 
this as you may think best and send any funds that 
may be realized to William Pringle at Pierce, Pierce 
county, Nebraska. Please refer to J. A. Williams, 
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county judge, and B. M. Jones, sheriff, both at Pierce, 
if you wish references. 
Pierce, Neb., Aug. I1, 1902. 
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WORLD’S TIN DEPOSITS. 


W. W. Quivey. 








Dr. Wahl observes that it is a curious fact that the 
known deposits of tin in the world are far less ex- 
tensive in area than those of gold. Specifically there 
are about 132 square miles yielding workable gold de- 
posits to every square mile containing commercially 
available tin deposits. There is scarcely a country 
in the world in which gold might not be profitably 
obtained in the past, but there are at the present time 
probably not more than a dozen districts in the world 
where tin is being mined. The famous tin deposits 
of Cornwall are about exhausted, and the same is true 
of the deposits of Bohemia, Tuscany, Southern Spain 
and the Pyrenees. In all the vast area of Asia there 
are but two workable districts—one in China and the 
other in the Straits Settlement and adjacent princi- 
palities, from the latter of which by far the largest 
quantity of metal has been obtained in recent years. 
Africa has no known deposits, and but little is pro- 
duced in South America. Several deposits have been 
discovered in the United States, but not in profitable 
quantities. Australia and New Zealand contain the 
most promising new deposits, though at present they 
only produce about one-tenth that of the Straits.— 
Journal of Franklin Institute. 
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NOTES AND QUERIES. 





MAGEE FURNACE CO. 
From Henry Bredbeck, Port Clinton, O. 
Where are the Magee Furnace Co. located? 
Ans.—Boston, Mass. 
FOSTER WARM AIR REGISTER. 
From Henry Bredbeck, Port Clinton, O. 
Who makes the Foster warm air register? 
Ans.—Stockhoff Supply Co., St. Louis, Mo. 
COLONY B. OLD STYLE TIN. 
From Grant, Witt & Co., Winchester, Ky. 

Can you tell us where we can buy colony B. old 
style tin? 

(Can any of our readers answer this question ?) 

SAWING MACHINES. 
From C. P. Hosmer, Belle Plaine, Ia. 

Who makes sawing machines? 

Ans. — Althouse-Wheeler Co., Waupun, Wis.; 
American Wood Working Machine Co., 141 Broad- 
way, New York; Bangor Foundry & Machine Co., 
Bangor, Me.; Bentel & Margedant Co., Hamilton, O. ; 
Duplex Mfg. Co., South Superior, Wis.; J. A. Fay & 
Egan Co., Cincinnati, O.; H. B. Smith Machine Co., 
Smithville, N. J.; S. Freeman & Sons Mfg. Co., Ra- 
cine, Wis. ; Goodell & Waters, 3101 Chestnut st., Phil- 
adelphia, Pa.; L. M. Ham & Co., Boston, Mass. ; 
Hinckley & Egery Iron Co., Bangor, Me.; Lane Mfg. 
Co., Montpelier, Vt. 

HARNESS BUCKLES. 
From Wilson & Leslie, South Bend, Ind. 

Can you send me the names of a few manufacturers 
of harness buckles? 

Ans.—W. H. Chapman & Co., Middletown, Conn. ; 
C. Cowles & Co., New Haven, Conn.; Eberhard Mfg. 
Co., Cleveland, O.; Elbel & Co., Canton, O.; W. & E. 
T. Fitch Co., New Haven, Conn.; F.W. Grossner, 302 
Bank st., Newark, N. J.; Metal Stamping Co., 386 W. 


Broadway, New York; H. W. Minnemeyer & Co., 
Pittsburg, Pa.; George D. Mosher, Shelton, Conn. ; 
O. B. North Co., New Haven, Conn.; North & Judd 
Mfg. Co., New Britain, Conn.; Sargeant Mfg. Co., 
Newark, N. J.; Walter W. Woodruff & Sons, Mount 
Carmel, Conn. 
BUTTON PLYERS. 
From Reiche Bros., Napleville, Ill. 
Where can we buy button plyers? 
Ans.—Smith & Hemenway Co., 296 Broadway, 
New York. 
NEW 
From R. H. Carpenter, Stanley, Wis. 
Would like the address of the Whitman & Barnes 
Mfg. Co., makers of the New Electric lawn mower. 
Ans.—Akron, O., and Chicago, III. 
JUMBO HAY CARRIER. 


ELECTRIC LAWN MOWER, 


From C. H. Schroeder, Loganville, Wis. 

Who makes the Jumbo hay carrier? 

(Can any of our readers answer this question ?) 

SHAWL STRAP BUCKLES. 

rrom Wilson & Leslie, South Bend, Ind. 

Who makes shawl strap buckles? 

Ans.—Elbel & Co., Canton, O.; Goodyear Buckle 
Co., 14 Dunham place, Brooklyn, N. Y. 

. eo 
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The American Can Co. will erect a factory in Joliet, 
Ill., for the manufacture of tin cans. 

Christian Off of Christian Off & Co., Indianapolis, 
Ind., sheet metal manufacturers, died of apoplexy on 
July 25th last. 

The Reed Mfg. Co., Newark, N. Y., makers of 
Reed’s anti-rust tinware, will shortly break ground for 
some new buildings. 

The Ferguson Tin Plate Co., Pittsburgh, Pa., have 
recently taken out incorporation papers. Their cap- 
ital stock is $20,000. 

The Milwaukee Evening Wisconsin of Aug. 7th 
states that the National Enameling & Stamping Co. 
earned $2,250,000 the past year. 

The Avery Stamping Co., Cleveland, O., send us 
some wierd blotters, calling attention to their “Never- 
Break” spiders and other kitchen utensils. 


Bertsch & Co., Cambridge City, Ind., are experienc- 
ing an active run of orders. Among their recent 
shipments has been one of 102 inch improved hydrau- 


lic.plate shears, weighing fifty tons, for one and one- 
quarter inch plates. These shears were purchased by 


the Lukens Iron & Steel Co., Coatesville, Pa. 


The Humbert mill, of the American Tin Plate Co., 
located at South Connellsville, Pa., has resumed 
operations after a month’s shut-down for repairs. 


John Stevenson, president of the Sharon Tin Plate 


Co., Sharon, Pa., has denied the report emanating 
from Columbus, O., that his concern will remove to 


that city. 

The Jackson Iron & Tin Plate Co., Clarksburg, W. 
Va., will soon commence the erection of an addition 
plant of eight mills at that point, for the manufac- 
ture of black sheets for stamping purposes. This ad- 














56 THE AMERICAN ARTISAN AND HARDWARE RECORD 


dition will employ 500 men and will be completed 
early next year. 

Employes of the Ohio Galvanizing Co., Youngs- 
town, O., went on a strike Aug. 5th on account of a 
notice that the men would have to register the time 
of coming and going from work. 

Augustus J. Cordier, vice-president and general 
manager of the Lalance & Grosjean Mfg. Co., New 
York City, has recently been elected a director of the 
Hanover National Bank of that place. 

Walter S. Bowler, son of Walter N. Bowler, treas- 
urer and general manager of the Forest City Paint 
& Varnish Co., Cleveland, O., is engaged to Miss 
Helen Rockefeller, youngest daughter of Frank Rock- 
efeller. 

Hibbard, Spencer, Bartlett & Co., Chicago, send us 
a circular describing the “Ready Rock Roof,” which 
is manufactured for them. This circular shows the 
plant of the Northwestern Leather Co., Sault Ste. 
Marie, Mich., showing 120,000 square feet of roof- 
ing surface covered with this roofing; also houses in 
Waukegan, Ill., and the plant of C. Reiss Coal Co., 
Sheboygan, Wis., all of which show this roofing. 

The Clayton & Lambert Mfg. Co., Detroit, Mich., 
send us a little leaflet describing their No. 8 fire pot. 
The generator in this fire pot is large and powerful 
and produces an extensive volume of gas, which gives 
a pure blue flame, which is intensely hot, and, it is 
claimed, consumes a minimum quantity of gasoline. 
All the small or light castings are made of malleable 
iron. The burner is made of best quality of burner 
bronze, and is fitted with clean-out plugs, so that it 
may be easily kept clean and in order. 


It is said that a general closing down of the plants 
of the American Tinplate Co. is to be expected in 
the near future. At present the following plants are 
closed: LaBelle, at Wheeling, ten mills; Shenango 
plant, Newcastle, ten mills; Pittsburg plant, New Ken- 
sington, seven mills; Pennsylvania plant, New Ken- 
sington, six mills; Irondale plant, Middletown, Ind., 
six mills; Laughlin plant, Martin’s Ferry, twenty-two 
mills; Niles plant, Niles, Ohio, six mills; Anderson’s 
plant, Anderson, Ind., seven mills ; Gas City plant, Gas 
City, Ind., eight mills ; Canonsburg plant, Canonsburg, 
Pa., five mills; Elwood City plant, Elwood City, Pa. 
six mills ; Johnstown plant, Johnstown, Pa., two mills; 
Great Western plant, Joliet, Ill., four mills; Banfield 
plant, Irondale, Ohio, four mills; Atlanta plant Atlan- 


ta, Ind., six mills. 
or 


THE WAY TO SUCCEED IN A BUSINESS LIFE. 





R. A. Kirk, president of the National Hardware As- 
sociation, contributes the following interesting article 
to a recent special issue of the St. Paul Trade Journal: 

“How shall I succeed in a business or professional 
life? This is one of the very few really great ques- 
tions that every young man has to settle as he comes 
up to that crisis in his life when he must decide what 
his calling is to be. 

“This same question is still before him after he 
has chosen his calling, and then must be decided how 
he can best work out his career in the vocation that 
he has chosen. 

“It is a question, also, that is steadily before every 


business or professional man till the end of his life 
work. 

“You ask what advice | would give to a young man 
starting out in life, that might be of some service to 
him both in the choice of a vocation and also in fitting 
himself for it and after engaging in it. I would an- 
swer that the first requisite that | would name in the 
choice of a business is that it should be one that is 
congenial and for which the young man is fitted, or 
can make himself so. I would advise this choice to 
be made as early in life as possible. Life, at most, is 
short, and every year that a young man loses in mak- 
ing his choice of a vocation and in beginning to fit 
himself for it, counts largely against him in the long 
run. The great body of young men make the mistake 
in starting out by having no definite object in view. 
They simply drift through this early formative period 
of their lives when they ought to be using every energy 
in preparing themselves for the rewards that are to 
come later, if only they will use rightly the first twen- 
ty years after they have left college, or, perhaps, the 
high school. 

“My experience and observation go to show that the 
average young man, instead of taking this view of 
life, starts out by looking for an easy place or for the 
highest pay, which is often nearly as serious a mistake. 
The line of work that really has a great deal in it for 
him, if viewed rightly, does not look inviting to him 
if it offers, at first, seemingly small compensation. The 
average young man has no fixed purpose or place. 
He is here to-day and somewhere else to-morrow. He 
has never made himself of special value to any em- 
ployer. Thousands of men can come in and fill his 
place at any time, and thus he goes on through life 
to the end. 

It is not so with the young man who has carefully 
chosen his life pursuit, one that is congenial, if pos- 
sible, and for which he is fitted—a business that prom- 
ises the best results in the future. At first he has 
accepted whatever compensation his chosen line may 
offer for the time, and he works unremittingly to learn 
his business, not only such parts as he is required to 
know, but also in the great outlying field of knowl- 
edge and opportunity into which he can go and fit 
himself for future usefulness and reward. 

“He is no time-server. There is no watching of the 
clock by him, no feeling of regret that the hours of 
work go by so slowly. 

“In his Saints’ Calendar Genius has a place, but 
Saint Work-has a much higher place. 

“As the years go by such a man has earned and re- 
ceived his rewards. Sometimes they may not have 
been commensurate with his efforts and his merits. 
He has had his share of disappointments, but he has 
stood fast by his purpose to learn his business thor- 
oughly, and has determined to stay by it till the end. 
For such a man success is certain, and sooner or 
later it comes. 

“In this class of men we find some who have re- 
alized fortunes, and a still much larger number have 
reached competency, but whether large fortunes shall 
have been won or not, still the man who has followed 
the ideal that we have thus briefly outlined will have 
been a success. It is not the most in life to accumu- 
late wealth. The millionaire may not have been so 
great a success after all as some of his fellows who 
have gathered together far less money and yet have 
made much more of life than he. 

“To the young man of ambition starting out in life 
with moderate means and with his fortune to be made 
by his own hands (which is really generally not a mis- 
fortune), we would say, have a fixed purpose in the 
choice of your life work, and, having made your 
choice, stand by it and resolve that you will make a 
success of your life pursuit, and if you will live up 
to this high plane and live a pure, simple life, you may 
depend upon it that you will be a success.” 
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706,014—Cooking vessel. Anthony A. Branden- 
burg and William C. Knobelock, St. Louis, Mo. 

706,353—Washing machine. William Sparkman, 
Orangeville, Tex. 

706,418—Washing machine. Alexander C. Israel, 
Laporte, Tex. 

706,377—Extension stove leg. James Barbee, Co- 
lumbus, Ga. 

706,127—Wrench. Peter Taroli, Delray, Mich. 

706,456—Combined sash-fastener and shade-sup- 
port. Edward A. Sacket, Denver, Colo., assignor of 
one-half to John Curran Anderson, Telluride, Colo. 

706,292—Pipe hanger. Allan J. Beaton, Southing- 
ton, Conn. 

706,240—Liquid door check. Horace K. Jones, 
Hartford, Conn., assignor to the Russell and Erwin 
Manufacturing Company, New Britain, Conn. 

706,097—Heating stove. Hugh R. Oney, Jackson, 
Ohio. 

706,023—Churn. Adrian Close, Whitehall, Ill. 

706,473—Dish-washing machine. Hamilton F. 
Low, New York, N. Y. 

706,008—Sash balance. Jacob Barrow, Windfall, 
Ind. 

706,208—Wrench. Andrew L. Slater, Butte, Mont. 

Dick—My tailor says he won’t make another suit 
for me until I pay him something on account. What 
am I going to do? 

Ned—Get another tailor—Somerville Journal. 
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AN ADVERTISING FORAL. 





Once upon a time a donkey fell into a deep hole, 
and after nearly starving, caught sight of a passing 
fox and implored the stranger to help him out. 

“I am too small to aid you,” said the fox, “but I 
will give you some advice. Only a few rods away is 
a big, strong elephant. Call to him and he will get 
you out in a jiffy.” 

After the fox had gone the donkey thus reasoned : 
“T am very weak from want of nourishment. Every 
move I make is just so much additional loss of 
strength. If I raise my voice to call the elephant | 
shall be weaker yet. No, I will not waste my sub- 
stance that way. It is the duty of the elephant to 
come without calling.” 

So the donkey settled himself back and eventually 
starved to death. 

Long afterward the fox, on passing the hole, saw 
within a whitened skeleton and remarked: 

“If it be that the souls of animals are transmi- 
grated into men, that donkey will become one of those 
who can never afford to advertise.”—Cassell’s Satur- 


day Journal. 
“ital —_—_—— +o — 


A SLIGHT DIFFERENCE. 





Tim—Is your fadder in jail fer safe keepin’? 
Tom—Naw. Safe breakin’.—Chicago American. 
oo 


LOST ASIBITION. 





Farmer Whiffle—Is yer hoss used to autermobiles ? 
Farmer Garner—Yep; when a autermobile tries to 
pass him on the road now he lets it.—Ex. 
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Huffman, Theo. P. & Co . 84) Rome Mfg. Co..... 81/ Hess-Snyder Co 8 oe pa ig C oi Ky - 
Hughes, C. S. & Co....... . | Kelsey Heating Co................ Oe Wo Ge BS Gc cccnicces _ 
Illinois Roofing & Supply Co Ceilings Steet. — ’ ™ ' »| Canton Steel Roofing Oo... 72 
| Berger Mfg. Co Si SANDEE: ORS SO. - |? | Garry Iron & Steel Roofing Co 70 
Independent Register Co..... Burton, W. J. & Co...... 72| Meyer Furnace Co... ........-... 16 | ‘ ais 
Iwan Bros. . te .E . > . 
Canton Steel Roofing Co........... 72| Monroe Furnace & Foundry Co... 17 Mitre Boxes. 
Johnson, E. J. & Co. lip 72| Mueller, L. J. Furnace Co......... 16 
Jones, J. H.... 2 | Friedley & Voshardt............... 73| Robinson Furnace Co 18 | Smith & Hemenway Co.... 79 
Kelsey Heating ( so ; ‘| Garry Iron Roofing Co. ............ 70 Schwab, R. J. Sons Co -17 
ne are naeniaggal = : Gerock Bros. Mfg. Co 71| Smith, Chas. Co........ . 15 Nail Pullers. 
mba ros. Co.. x . — 
is Roofing & S _ eee 7 smi . -O 
LaCeeene Qtect Rec@us Co — fing & Supply Co '\@as and Casoline Engines. Smith & Hemenway Co 7 
Lalance & Groyeau Mfg. Co 77 | Cement. Deana & Gasoline Engine Co 46 Nickel Plating Outfits. 
Lee-Glass-Andreesen Hdw. Co.. .. 82) | Connors, Wm. Paint Mfg. Co... : _ ah CO -¢ 
= aeee Othe te oO “< ‘ Hardware Specialities. Zucher, Levett & Loeb Co 76 
Lufkin Rule Co....... . 83 Chimney Tope. 7q| Atkins, E. C. & Co.. . 84 
cain 6 Berger Mfg. Co.......... : 7a| Attn site Cs Oil Heaters. 
sugibihl, A. ‘ g. ‘ane ASR ASA * 
Iwan Bros. | . . 
March, Brownback Stove Co 8| | Atlas Bolt & Screw Co........ eee | Standard Lighting Co.... 14 
Matthews H. A., Mfg. Co.... 75 Sormecs. Berger Bros. Co . 78] 
Matthews & Vellard Mfg. Co 74| Berger Mfg. Co.. coccccccees 08] Briscoe Big, Os........scscdece.... Oven Thermometers. 
McClure & Co %4| Burton, W. J. & Co 72 | Caldwell Bis. Ce... .... . 84| Helois-Upton Co............. il 
| | 
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Paints. Roofing Slate. Stove Lining. Tacks, 
Buckeye Paint & Varnish Co..... 70| Johnson, E. J. & Co.... 1; Connors, Wm. Paint Mfg. Co | . 
Vanton Steel Roofing Co........... 72 8 Bridgeport Crucible Co..... 74;Tower Mfg. Co s] 
Connors, Wm. Paint Mfg.Co..... 1 ash Locks. Stove Patterns 
Dixon, Jos. Crucible Co........... 68 Harlev Burglar Proof Ventilating ’ " z Tape Measures. 
Cope, Geo. W. Pattern Works 75 
Forest City Paint & Varnish Co.. 70 Sash Lock Co.... + theo oparmd es 
Gobeille Pattern Works. 7 Lufkin Rule Co 3 
Paper Saws Weller Pattern Co..... ; ; 75 
Smith, Bradner & Co......... . $1 Atkins, E. C. & Co.... _........ 9 Stove Pipe Elbow Patterns | Tinners’ Tools and 
Disston, Henry & Sons............ 79 Gray,G. L........ oe eeeeees 72 a 
Plyers and Nippers. —_ —_———— Supplies 
Smith & Hemenway Co 79 Saw Sets. . _ Stove Polish. Berger Bros. Co . . 
' | Ayling Bros. titteee 4 Lufkin Rule Co itwwsnasinck OM 
Polish. Disston, Henry & Sons.. 79| nixon. Jos. ( sain Co . Blperks 24 4c 
Smith & Hemenway Co............ 79 yw I D 74 Crxins, + ow 
Buckeye Paint & Varnish Co. 70 ynn, Lewis : Stanley Rule & Level Co ray) 
Hoffman, Geo. W.......... 7 Screw Drivers. Stove Putty. 
‘onners, W aint Mfg. C 
North Bros. Mfg. Co......... cove $B] CONROE, Wes. Pens Bity. Co ' Tinplate. 
Post Hole Augers and acta = e 
Smith & Hemenway Co......... 7 tove Sapein. 
Diggers. Braver, A. G........ ..... 75|American Tinplate Co.... a 
We TINUE os xeaccess<. . 88 Shears and Punches. Dust, Wm. T. Co . 75\[llinois Roofing & Supply Co...... 71 
Bicknell Hardware Co ............ 79, M. Brucker. 75|McClure & Co..........+0++2++: a4 
Presses and Dies. 'Merchant & Co. ~ 
Swaine, Fred J. & Co.............. 76 Sheet Metal Pattern. Stoves and Ranges. Osborn, The J. M. & L. A. Co 4 
Beckwith, Estate of P. D.......... 20 
Art Modeling Co 76 B d Stove C 15 
Radiators. rand Stove Ds ccvce ce ° séos oe 
‘ Radic ‘ il Briscoe Mfg. Co. 12 Tinware. 
American Radiator Co............ oi Skylights. Clark, Geo. M. & Co....... 
Castle, Wilmot & ae 15) Burton, W. J. & Co.... 72|Columbus Stove Works.. i" oC ooney & Geiger... “4 
Hart & Crouse Co.......... _ : onl Bente lind g Nat. Enameling & Stamping Co... #2 
Independent Register Co Canton Steel Roofing Co oy Wester Steve Ce... : Schrayer’s, M. Sons & Co ‘0 
mn R ap ws C “veeeessss | Friedley & Voshardt.. 73| Hess Snyder & Co ........ saat — 
moe yy - SBUOF CO........ 00000. - Illinois Roofing Co.... 71, March, Brownback Stove Co... 18 
Selleck, A. C.........+000 see “|Garry Iron & Steel Co 70 Miller, Wm. Range & Furnace Co. 1 Ventilators. 
Razors, ee eauteccat ... 72| New York Central Iron Works.... 13! 
. . _.| Jones, J. H.... .... 2) Phillips & Clark Stove Co ... 5, Berger Bros. Co. . .. 78 
Smith & Hemenway Co. “++ 8) Wood, See ene 71| Pittsburgh Stove & Range Co.. 9| Berger Mfg. Co 73 
Registers. Portsmouth Stove & Range Co 8) Burton, W. J. & Co.. 72 
Ferrosteel Co 19| Slate Machines. Richmond Stove Co................ 13) Ferrostee! Co th 
Ribiledeid Aelia seca'« Sowied aenens $ ; oe ae , S = 
Henry & Schrible Co...... 19! Dwight Slate Machine Co.. 71 Ringe n Stove Co... 3jGarry Iron & Steel Roofing Co “ 
Sart & Cooley 19 | eee 11/Globe Ventilator Co. M4 
et ee at } Sporting Goods Van, John Range Co. . 10'Henry & schrible Co. 1 
Roofing. | Pp s . White, Thos. Stove Co.. 4'Iwan Bros..... i . 
Berger Mfg. Co 73 Peters Cartridge Co..... . . 81, Willard, Wm. G. 13}Merchant & Co .......... 72 
Canton Steel Rooting Cc Xo , onl Stevens, J. Arms & Tool Co. M4 St Tri i 
ss | Farwell, Ozmun & Kirk...... 81 ove Trimm nee. Washi Machine 
Cortright Metal Roofing Oe... 8&3 Atlas Bolt & Screw Co.......... ashing achines. 
Eller, J. H. & Co... seseees << Oe Stove Bolts. Columbus Bolt eins cnneer 1 ors omnes Th. B. tite Ge an 
Garry Iron & Steel Co... ae Fanner Mfg. Co. — 76 |, ‘lark, Quien & Morse “1 
Galesburg Cornice Works go Atlas Bolt & Screw Co. 1! Howes, S. M. Co... at: 75 ° & 3 se.. ‘ 
LaCrosse Stee: Roofing Co........ ve Matthews & Willard Mfg. 74 
Merchant & Co........ ; 72 Stove Casters. Richmond Co ; 13 Wire Fences. 
Osborn, The J. M. & L. A. Co *4/ Independent Register Co. 1; Sayre Stamping Co. Ra 
Perkins, J. L. & Co.. |) Fanner Mfg. Co...... , . 76 Taylor & Boggis Fdy. Co 77|Denning Fence Works. . si) 
AN ECONOMY IN BOOKKEEPING. his money, your creditor will properly receipt, not 
only for the amount remitted, but in full for the ac- 
W. A. Given of Pittsburg, Pa., has an interesting count as you intended and you know with certainty 


plan for reducing bookkeeping in sending remittances, 
which he describes as follows: 

“In sending a satisfactory remittance, two things are 
essential, viz., a check and a statement of the amount 
remitted. Many houses add a letter of advice. 

A check requires writing the date and the name of 
creditor and amount. It also requires the filling of a 
stub with date, name and amount, which is copied 
into a cash book with date, name and amount. 

A statement bears the date, name and address of 
creditor as well as amount. 

A letter of advice bears the date, 
and address. 

My plan substitutes for the check, statement and 
letter of advice a voucher check, consisting of a sheet 
8'%4x7 in., one side of which shows statement of the 
account (no names); this sheet is folded with state- 
ment inside. Half the outside, or one side of the 
folder bears the form of a check, while the other half 
is a blank for receipt. 

In this form the creditor's name is written but once 
and the date but once. 

When the voucher check is filled up, it is entered 
in the cash book, with date, name and amount, the 
entry thus taking place of the “stub” of check. The 
entries are numbered consecutively as they are made 
and each voucher as it is entered has the same number 
stamped upon it, the number being proof of entry. 

By my plan, no acknowledgment is necessary, nor 
is it desired. You rest assured that in order to get 


name of creditor 


that when your bank account is balanced (in my plan 
it is monthly) you will get every receipt for the 
money charged to you by the bank, and no checking 
up and filing of receipts is necessary other than filing 
your checks in numerical order, which would be done 
in the old way in addition to filing receipts. A ref- 
erence to any receipt is easy from the number on entry 
in cash book. 

Let me. enumerate 
saving in work: 


the points in which there ts a 


OLD WAY. 
Letter of advice require Ss name, address, date. 


Statement 


Check 
Stub 
Entry 
5 names, 2 addresses, 5 dates. 
NEW WAY. 
Voucher check requires name, address, date. 
Entry “e “ ‘ 


2 dates. 
1 address, 3 


adil 
: names, 


2 names, 
Saving on each remittance 
dates. 
In addition there is the saving of examining, check- 
ing up and filing of receipts. 
This plan is also, I think, a safeguard against alter- 
ing or “raising” amounts of checks, the accompanving 
statement rendering this much more difficult.” 
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Trade Report. 


CHICAGO IRON MARKET. 

The Chicago market during the present week has 
been strong. 

All leading furnaces have withdrawn from the mar- 
ket and are sold up until April Ist, 1903. 

Premium on spot, $3.00@5.00. 

[nquiries on spot are good. 

Inquiries for future delivery continue good. 

[he trading for future delivery continues 
notwithstanding the late deliveries. 

\ slight advance in values on Jackson Co. Silveries 
and Malleable Bessemer, which are quoted at $28@ 
2g and $23@23.50 respectively, mark the only change 
in quotations during the week. Southern coke Nos. 1, 
2, 3 and 4, remain unchanged from last week’s quo- 
tations. Lake Superior charcoal is quoted at $25@ 
26; local coke foundry, No. 1, at $22.50@23, while 
No 2 is quoted at $22@22.50 and No. 3 at $21.50@ 
22 


good 


BLACKSMITHS’ MATERIALS. 


Blacksmiths’ materials remain quiet, with position 
steady: Horseshoes, $4.15; horseshoe nails, No. 8, 
14c; calking steel, 3@3'%4c; toe calks, dull, 5@5%c; 
sharp, 6@6%c; rubber horseshoe pads, $1.10@1.40 
per pair; bar iron and steel, 2.20@2.40c; Midvale 
steel, 8c, 12c and 16c for B, Bs and sBs brands; self- 


hardening steel, 40@45c. 


COPPER. 


(Copper continues very dull and easy. Reports 
from New York say efforts are being made to settle 
copper trade conflicts. Lake, round lots, 11.70@ 
11.90c ; electrolytic, 11.6744@11.70c; casting, 11.60@ 
11.70c. London was cabled lower: Standard copper, 
closing spot, £52 2s 6d; sales, 200 tons; futures, £52 
6s 3d; sales, 450 tons. 


PIG TIN. 

Pig tin is exceedingly quiet and little change in 
values: Spot, New York, 28@28.soc; futures, 27.75 
@28.35c; jobbing, %4%@'¥%c more. London was last 
cabled quiet at £127 2s 6d for spot and £125 for fu- 
tures. 


WIRE NAILS. 


Wire nails are in moderate demand, and consider- 
ing the season of the year are selling very well indeed. 
Prices remain at the old figures, $2.20 in carload and 
$2.25 in smaller lots. 


CUT NAILS. 


stocks of cut nails are very low. Jobbers have scant 


stocks, and any sudden increase in the demand would 
create a decidedly unwelcome pressure on the manu- 


facturers. Small lots from store are $2.30. 


BARB WIRE. 

Barb wire is in very fair demand considering the 
season of the year, and -prospects for a heavy fall 
trade are excellent. 

Galvanized barb wire is quoted at $3 to $3.10 in 
carload lots, with 5c advance for small quantities and 
painted barb wire is $2.80 in carload lots and $2.85 
in small quantities. 


PLAIN WIRE. 


Plain wire is in fair demand and the market is quite 
firm. The price is $2.20 in small lots. The activity in 
this product at this season of the year is no doubt 
to be attributed to the very low price, as there is no 
question but that plain wire has not advanced in pro- 
portion to similar staples. 


ROPE. 

Rope is quite bullish. While no advance in prices 
has been made, present prices are unusually firm and 
a higher range of values is freely predicted~for the 
not far distant future. Manila 7-16 inch and larger 
is 13c per lb and Sisal, same size, is 10c per Ib. 


GLASS. 


According to a paper devoted to glass interests, 


present indications point to a discontinuance of the 
strained relations between manufactaurers of window 


glass and the trade will be controlled during the fire 
of 1902-3 by three combinations—the American Win- 
dow Glass Company, the Independent Glass Company 
and the Federation Window Glass Company, all work- 
ing in harmony. Meetings are to be held soon which 
are expected to bring about these results. It is esti- 
mated that if all the glass factories started on Sep- 
tember 1 their product during a run of ten months, 
added to the quantity of window glass imported, 
would leave stocks in manufacturers’ and jobbers’ 
September I, 1903, of 3,220,000 boxes, or 
enough glass to supply this country, exclusive of im- 
ports, until March 1, 1904. Trade is quiet, awaiting 
the fixing of the price of glass by the Jobbers’ Asso- 
ciation for the coming fire. The Jobbers’ Association 
quotations are as follows for single and double 
strength. From store, 88 and 5 per cent off; f. o. b. 
factory, carload lots, 89 and 5 per cent off. 


hands 


TURPENTINE. 


The demand for turpentine is improving. South- 
erns are 4634@47%c and machine-made barrels are 


47'4@47 Kc. 


TIN PLATES. 


No change in the tin-plate quotations and the de- 
Still the prices quoted are firm and no 


Melyn, $6.50@7; Alloway, $5.75 


mand is quiet. 
drop is anticipated. 
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@6.25; coke, $4.87124@6.50; ternes, $4@4.50; addi- 
tional X, $1.50@I1.75 more. 





LEAD. 


Lead quotations are without change. Round lots, 


New York, 4.12%c; jobbing, 4@™c more. London, 
£11 2s 6d; St. Louis easier, 3.97%2@4c. Manufac- 


tured: Pipe, 6%c; sheet, 7'4c; tin pipe, 50c; tin- 
lined pipe, 12%c; old lead, in exchange, 334c; tea, 
34. 





SPELTER. 
Spelter is firm and the market has an upward tend- 
ency. While there was no great advance, the values 
are somewhat higher than last week. Round 


lots, New York, $5.371%2@5.45; jobbing, 4@ 
Yc more; sheet zinc, cask lots, 64%2@634c; small lots, 
74%4@7M%ec. St. Louis market is quoted at 5.20c ; Lon- 


don, £18 12s 6d. 





ANTIMONY. 
No exchange and market continues quiet: Cook- 
son’s, 9.75@I1o0c; Hallett’s, 844@8%c; United States 
Star and other brands, 8@8.25c. 





NICKEL. 
The demand for nickel is steady and the market 
remains firm. Small lots are quoted at 50@6oc. 





PLATINUM. 
There is a good demand for platimum and is firm at 
$18.50 per oz, New York. Small lots here, $1@2 
more. 





QUICKSILVER. 

Quicksilver is steady with New York at $48 per 
flask, for large lots; small orders more; San Fran- 
cisco, $45.50@46.50, domestic orders; export, $44.50; 
London, £8 15s. 





BARS. 

The week just closed has been one of the heaviest 
weeks of the summer. As a result the price of iron 
has advanced. 1.90c is the lowest obtainable quota- 
tion. The orders are coming from all classes of cus- 
tomers and the market will probably continue firm. 
We quote Chicago delivery, Bessemer steel, 1.75c to 
1.85c; angles, less than 3x3, 1.85c; iron, I.90c to 
1.95c; hoops, 2.05c. Prices, out of store, steel, 2c to 
2.10¢c ; iron, 2.20c to 2.25c; hoops, 2.40c to 2.45c; an- 
gles, 2.50c to 2.6oc. 





SHEETS. 

Buyers are experiencing difficulty in securing sat- 
isfactory delivery. All mills are sold several months 
ahead and no immediate relief is looked for. This 
state of affairs will naturally keep the market firm. 
Consumers needing immediate delivery are forced to 
patronize the jobbers. The stove trade is active and 
the outlook is good. “We quote No. 27 black, mill 
shipments, Chicago delivery, 3.15c to 3.25c ; galvanized 
4.40c to 4.45c; out of store, No. 27 black, 3.35c to 
3.50c; galvanized, 4.60c to 4.75c. 


STRUCTURAL MATERIALS. 


The local sales amounted to between 25,000 and 30,- 
000 tons. Deliveries on heavy sizes are promised for 
the first quarter of next year. The light material 
manufacturers are behind in filling orders and cannot 
make definite promises for delivery. We quote mill 
prices as follows. Beams, 15 inches and under, 1.75c; 
18 inches and over, 1.85c; structural angles, 3x3 to 6x 
6, 1.85c; angles, channels and tees, smaller than 3 
inches, 1.85c base; plates, 1.75c. Prices on lots from 
store are based on the necessities of buyers and ac- 
cording to the size of order. Store prices vary from 
2% to 4 cents a pound. 





BILLETS. 

Several days ago 250 tons of foreign-made forging 
billets were sold in Chicago at $36 a ton delivered in 
Chicago. $31 is quoted and open-hearth foreign-made 
billet, Chicago delivery. 





MERCHANT STEEL. 


Manufacturers of Merchant steel are out of the 
market for the balance of 1902, still there is consid- 
erable inquiry. Stove trade is exceedingly active. We 
quote mill shipments, Chicago delivery, as follows: 
Smooth finished tire steel, 1.95c to 2c; open-hearth, 
spring steel, 2.65c to 2.75c; sleigh shoe, 1.75c to 1.80c, 
flat sizes; concave and convex, 2c; out of store, 2.15¢; 
cutter shoe, 2.40c to 2.60c; machinery steel, 2.15¢ to 
2.25c, base; plow steel,, 2.50c and upwards, accord- 
ing to quality ; toe calk, 2.25c to 2.35c; out of stock, 3c 
to 3.10c; ordinary tool steel, 6c to 7c; specials, 13¢ and 
upwards; less than car load lots, 5 per cent to 10 per 
cent higher; cold rolled shafting, carload lots, 50 per 
cent off, Chicago; less than carload lots, 45 per cent 
off, Chicago. 





ALUMINUM. 
Aluminum is quiet and no change in values: 33@ 
37c for ingots, No. 1, per lb; No. 2, 31@34c; rolled 
sheets, 40c and up. 





LINSEED OIL. 


Raw linseed oil is quoted at 63c. 
boiled holds firm at 64c. 


Strictly pure 





SASH WEIGHTS. 


A price of $23.50 per ton is quoted in sash weights. 





SHOVELS AND SPADES. 

The Shovel Association is endeavoring in every pos- 
sible manner to meet the competition of the outside 
manufacturers. The latest move in this direction 
is the putting on the market a line of cheap shovels 
and spades. The new output will be known as the 
Bear brand. 

eo 

Miss Kate Hehnke, employed by the Davenport Tin 
Can Co., Davenport, Ia., lost the middle finger of her 
right hand at the first joint while at work in the plant 
of the company on Aug. 4th. 
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seed 14 iz“ galv ooees scc | Clothe Je EYS } : nov D ' k 
a ; Strictly Pus c 5%e ot we vanized.. ount, a0 tay Fe Line. ers S. 6o\r* cern ei w sold f 
ase ure. c ic x 7 , »& | rc a ; . oo ee | wad GHT D& 7 
dey OILERS. per g Stanle; PLANE . wal eh — ed PM pee .. BERS 4 Back. : iTS St 
Zi aed Oo ‘ gal 66c Bail ey Pla Ss. 47% Wwe od Whee 5 in ny Diss SAWS nn 
om sees Copper Seeds y Planes, ne ‘new | | a Whe - 6in.. per d $ [oe aed 8 i 824.50 Aen 
Con wosesssaeentesees eaten usky.. ist 304@908! 5% | Hot aoe Bnet. a. oz. .81 X | Butchers" “rae HAN 
Stoel OS anaes oo PLAN . ene + Serow ouse-- Jap 7 . $e c we “> “4 Diast . me } ' 
Syceee r 35 > oat . on’s... 5 . 
in..... seeteeens ab enness 4 bt we Eli TERS. “08 | Ci _— 2 x. Oates " maS4 , 
eevee jc nang _Eelumph... pse....pe c hicago ane 5 33g 4 a, = 404 : iM 
z $2 oes Oe — ii cna denies r doz. a7 | ¢ ig BOE doe. a eee 50 iN 
00 — trees 75 | Yommor pe 35 4 Po miay by , a. i 
| Challenge. .. a 25| E - m Sense, 2 rs r doz. .& } eee aa -per doz Os : 
eaten -Pe 8% peewee. attern, 2  * )27| D kin’s or q 
sinh aie F doz. “< ort “Soaps in.. ; 40 f sston's eeace. j 
ea) Sere : Becton as Hh 
Rapids, N ring os 23 | ehe an te yntas, it .. 40&10« 404 : : 
s g * ni Bl  &504 
, No. 17 21 Atkins’ ued per ft 50 Bi 
No. 11 A Be Po a ae . 3% i ii 
, :8| —" ve 4h By 
’ D pe 
. al Diestos , rdoxn & Bi 
eputor s , 50 { 1H 
1e ; » v 6s i 7 ) 
i wos ; 
we i 
Aon 
ip i 
et 
| 
; 
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a wory ing CONTINUED SHARPENERS.--SKATE. 

and and Rip. ip onc a >» 

heme ‘s0&54 | Diamond.. on - r dos. -#1 60 
Disston’s No. 7........-.... --B0&5% SHAVES--SPOKE. 
Disston's Nos. 8, Ds, 12, 76, Iron a per doz..$1 1582 25 

D100, and 120 2545% | Wood. Fon 2 75@ 4 75) 

Gorham’s Comb..............3 30&5% | Bailey’s .......... 50KSS | 
Keystone.... 80&54 | Goodell’s...... reer Tl 
Sam Sic kles’, hand “pe r doz. 4 95, | Stanley's U niversal.. ,. B0&54 
7 wu, hand. 75 SHEARS. | 
“I Will,” rip i 75 Pruning. 
“U.S. A.” hand. 1225, Buckeye, No. 1 per doz. .#6 50 | 
ei Wie 14 25) “ “See ‘ _8 bv | 

Keyhole—Disston’s .... 2%&5% | California Pat., 9 in. e 4 25) 

CE E cnnn-tevetes 0030000008 50% s 10 in.. “ 5 00 

Panel. Draw Cut, No. 3.... “15 50 
Brown's ...... et ” No. 4.... ..18 50 
NONE FEO. F..-icccccccce ces é| Henry's Pat. 0 01 14 012 
Disston’ s Nos. D8 and 12 ann pe... rdoz...31.90 $2.50 #3.15 $3.5 
WE WU MEE” 060006 vecesscccccs cece D MN ss dccenseees coeees per doz..#4 75 

“G..8. A. " sam * ‘eaionss Sheep. No. BBA. 

Pruning. | 6in. 6% in. 7 in. 
Avery's Bugits Pinas nkikgomaie £54 | Reg.Grip..#11.00 811.35 #12 00 doz. 
Brown's . : ..2&5%/ Nar.Grip.. 11.20 11.00 12.15 

geen’. s. . 25854 | Tinners’--See Snips. 
ood. . . 
Cemamon _per doz mM! 50 | SHEAVES— SLIDING DOOR. 
Handy. : ‘ 7 In. 3 4 
Happy Medium ..... ‘ | Common... Per set. - $0.34 $0.42 #0. 68 
Wood Sawyers’ Delight 8 25 | Hatfield’ ~~ ™ ‘7 1.00 1.60} 

SAW SETS. SHELLERS--CORN. 

Common Lever........- per doz. $ 1.20| € MIOD eee. cece eee eevee: per doz. .#8 00 

Stillman’s Lever....... perdoz. 1. 30| SHOT--See Ammunition. 

OS per doz 5-00 | SHOVELS AND SPADES. 

——. Sa packiwaand hanes tie perdoz. 4.20 Rai " 

| RRR RRS rdoz. 6.50| *ailroad, Etc. 

Gold Hibbard’s......per doz..#11 00 

Morrill’ s, Old Style. .-perdoz. 5.00) "Hn G - por’ 

4 ee rdoz. 7.3 . H. Conovers’s. -+ 10 00 

“ No. Si X Cut. per doz. 11.50 Beckwith’s.......... ee . 10 00 

“ ee Oe per doz. 8.40 Hickory 0606 c0es sence oo ° 0 00 

Aiken's mA eter perdoz. 3.50 y semen lly B 2+ coves M = 

FRAMES—SAW. Ames’ new list ....... Discount 10% 
Common, plain.......... per doz. $1 20) Coal. 

” painted....... - 160; No.2 am wih --per doz. = 75 

y ©. 2 B@BP......sccee . §B 

Geunter. SCALES. Ames’ new list....... Discount 10% 
FPaifdank’s Standard........... 10% SIEVES 
OS EE per doz. #21 = Champion...... ..per doz. * 00 
L — Detective, 1 2 Hunter’ s Genuine..... : 2 

eer 16 18 1 to Imitation. .... 1:00 
No. 1 Tea. ...-..perdoz. 7 75|Tin Rim, 16 mesh plain wire™ 1.35 
Union Platform..... ..each 2 10| Wood 16 mesh plain wire‘ 85 
cnc acesne conten ee eee 254 SINKS. 

— SEES: 504% | (ast Jron. 

Gt Orm. Painted. eee OK 10&5& 
Common, 600 800 1000) Knameled, White ........ 60& 10&5% 
Each . 877% 8 25 10 35) Wrought Steel. 
Chicago Standard....... 3344%&140%| New Era.. 50% 
Fairbank’s Standard........... 10% st te atealane tas 
SCOOPS SLE DGES--See Hammers. 
Ames ne SNAPS--HARNESS. 
Easlern Pattern. “Socket Strap. NE i sn sks iene sande nwes idee 65 & 
Nos. 3 4 6 |German Pattern. -20&54 
Per aos. $0.00 ar | 9.50, 9.75 10.00) Judd’s Pattern 60&10%@ TUS 
Nos. 7 y 10 12 SNATHS. 
Per doz. $10.% 10:50 10.75 11.00 11.50/ Double Ring, Bush.... per doz..#6 50 
Western Pattern. Socket Strap. Patent Loop f “ 700 
Nos. 1 2 8 4 6& a Meee 25 
a H ' 9. vE 
Per doz. ae” 2 9.50 SNIPS-~TINNEF RS’. 
a . nema Hernisch's . 40&5% 
aE 
Stanley's ~eeeenne per doz. #3 60 ey y 5 Pees ard scat case 
Triaugular.......... 210 P S ie 7 ; 

Cabinet. ; OLDE R. 
| EE ...per doz. #2 25 See Metals, Column 1 
Cast Steel... “ @50M75c SPRINGS--D¢ - IR. 

Stanley's No. 80.. as #7 75| Perfect. Nos. 1 4 

Road. Per doz. .. 35e oo 45c 50c 

Cubicft. 7 5 3 | Reliance, Light $1.40. Heavy #2,20 doz. 
Without runners, ea. $4.50 4.20 4.00/ Sfar..... -90, 1.30 * 
With runners. * 64.75 4.50 4.25) Torrey’B..........sceee- per doz..#1 35 
SCREWS. 2 ere per doz..68c@$l 35] 

Bench. SQUARES | 
SSS p eae 40% | Steel and Tron,. .. .... eeeee. s+: W& 
Wood, white maple. per doz..#3 60; (Add for Bluing, #2.50 per doz., 4 3 

Hand--Woo0d.. ..  ecccce..-e-.20% | Mitre--Stanley’s No. 13.......... 10% 

Hand Rail...... Try. 

7 Sees : Stanley’ s No. 20, new list.. ..40&54 

Lag or Coach. Gimlet Point. 70& 104 Nos. 12 and 14......... 40% 

Saw--Centennial. Try and Bevel--Stanley’s . 40&5% 

Nos. 1 2 3 4 | 7ry and Miter. 
Per doz....... 220 2c 32c 8% ae per doz 87 25) 

Wood. Winterbottom’s ............ 50% | 
F. H. Bright Steel 90&:10% SQUEEZERS--LEMON. 

R. H. Blued Steel.........-. 85K 10% Quen Wood.........per doz..#0 72 
F. H. Jap’d Steel............ 80&15% | Porcelain Lined. wood. * 1 30} 
4 = —" seeeecs . conte Boss, tinned iron ...... ' 
es oven Ie. > 
Re, H. Nickel Piated....|....758104 [seers Moke! plated... + 
SCYTHES. Little Giant, tin’d iron .4 25 

Clipper, grain.......... per doz #8 75 | King.. ‘ ‘ 2 40 

Dutchman, grass ...... * 5 50| Drum ..... 4 25 

Goldén Clipper, xrass 5 25 STAPL ES. 

U.S. A., BTass....... - 6 50! Blind—Barbed ........ per Ib. 94%4@10e 

SETS Butter Tub. 8@8ec 

Nail. Fence, less than carload. 

Round, comm )n...... per doz..#0 33 Polished . . per 100 lb. $2 40 
Square ‘“ ..... . 42| Galvanized . 2 80 
See. _ sn wene =e 33| Netting—Galv anized. eeeae per keg 3 60 
Square. Buck Bros 25| Wrought. 


Cup Point, knurled, pr doz 100@9 c| Wrought Staples, Hasps and 





Rivet. Staples, Nand "Ho Hooks and 
Farmers’....... per doz..#1 45} Staples, and Hooks and 
Tinners’. es 5OK10@ | Staples ..... samane vaaen 85&104 

Saw, | Extra heavy 80% 
Aiken’s Pattern. per doz. .#3 50] STEELYARDS. 

Common Lever. 1 20) Discount 254 
Disston’ s Monarch 6 50| STONES 
Be GC cs aces 11 75) Awe. 
German. 7 . 135' Hindostan ........... om r Ib. 5y&@7c 
Morrill’ s Old Style. . 5 00! MoreGrit..... 940 
Pattern... 4 50} a - oe 16%c 
Leach’s. ... ioe 4 80| Hmery.......... 60% GO0&5 & 
Nash’ s Hand. 4 00 | oil—Tnmounted. 
ee 550; Arkansas Hard ........ per r lb. #2 00 | 
Stillman's Lever. 130} Arkansas Soft ......... 1 15 
X Cut.. 250} Hindostan .... “ 64@6% 
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ff 5 ae - 43¢ TROWELS. 

Queer Creek........ . 144 ¢| Brick. 

ee “ C—O ae 
cle aent i etic otee dbecusen tins 10&7%& 

Scythe. PTT tot s6ue wind Kouwbame sen 30% 
BlackDiamond ...per gro. $7 75 ew sale dpe aneite’ 54 
Clear Grit ....... ‘a ad 3 90| Plasterers’. 

Gem Corundum....... “s ee, MIS 6.cc0s occncosescusasha 33444 
Green Mountain. : 0 CC eee 30% 
Dl Renn none eens 700} W.& McP iieannbas doa 254 
Pikes Gen. No. 1, Ind. Pond., 1 RUCKS 

DOP BLO oo 0000 voce cece vesvcees OE iiccs cudvessnaviseesesond each $1 68 
White Mountain..... -per gro. 6 50| Handy. aioe 1; 
Willoughby Lake .... 6 25) W arehouse. . 605% 
hee se 315 TU BS. Ww ASH. 

STOPS—BE NCH. Ex. 

Hotchkiss’ ..... -- per. doz. #8 6 No. 3 2 1 large 

Morrill’s No. 1. 5 % Standard, pe r doz. $5.25 6.25 7.25 9.75 

3c STOPPERS—FLU E. io ; 5.60 6.60 7.50 10.00 
RR ae per doz. 42c| Cedar .... “ 6.50 7.50 8.25 = 

|Crown..... sal 48c | Indurated. 7.20 7.95 9.45 11.7 

Gem, fiat, painted. i ladaachaadaies ‘ 72c | Galvanized. 

> or cor’d, decorated.. - 68c No. 1 2 3 
irch’'s . iccvoveccesse «6 VER Peres . occ Oe Fe 6.25 7.00 

Peerless ............ sees 72¢ VISES. 

Skinner's C omen Sense “ 9c} Bonney’s. ........ 20+ eeee -- 00 OG 

APS. |Cheney’s . 

ED acne asidten dees per doz. p= #1 80| Parker's Oval Slide... ....50@50&10@ 

Skate... oe . * 60@70c | ws —: PES .. 15@04 

ST RET CHE zS. arker’s Victor ; soot 

Carpet. Parker's Combination.. 5 )&10@ 
Bullard’s.... --per doz. GD CFR TOT 0.0 090 0000 0000 cone ccve svcd 
OE ass 5 . Adam's Mechanics’........ each 8 3 
Malleable Iron....... P WARE, 

Perfection ........ ” 6 4 Cast-Iron Hollow. 

Wire. Ground ............. +... -- 50&10&5¢ 
N. S. Elwood’s .......perjdoz. %5 00} Unground..................... B05 h 
O. S. Elwood's.. “= 5 2| Extra Finished.......... 40& 10856 
Little Giant ......... “ 475| White Enameled......... 40&10&54 
Star Lever. “ 625| Maslin Kettles.............. 654104 
Star Tac kle Block. * 9 25| Pnameled. 

Warner's . ores sees " 6 25| Adamant,one coat,7 gr og 

; SWEEPERS. The manufacturers div ide this 

Carpet—Bissel's. ware into two classes, which take 
i! ea ae per doz. = 00 different discounts, noted above. 
Genne peatés Pint ea ee o 23 00; Crysolite, three coat.........40&54 

zrand Rapids Plated =‘ 5 00 WASHERS. 
Little Jewel — § 29) Leather. In 11M 1M 1% 
pea tana “ oa aes eee 

Lawn--Finie y btbe Kone O600. 060n Sees 10% wreak — -- SBS Be Bs Be 

SWIVELS. ‘ 

Melleable Iron ............ per lb. 6%c me 8c 7 een dhe dee pay 

Wrought Stsel. “ere -per gro. $4 50| Wrought Steel. 

TACKS r , 

: S. . n 4% 516 % % % Xtol 
Ammerseem One. .... sce ccoveses 85&204 7 » & 
American Wire............85&25&10% os oS oo” 

ll Posters Cut ........ .. .- 90840 . 

Blued Carpet............0..+.-90&15% Gailing Rapes Mera = ‘ions 

Tinned Carpet................. GORISS | Sad... ..<. «00. .00c cocees Sa 

—eeeaitmese 90&:30&10% | Wood Choppers. — 

Jpholsters’ Cut .........-4. WEARS Lake Superior and Oregon, 

Upholsters’ Wire ............. 90&25% icant .- per Ib.. 9X%e 

Double RR 908206 Reg. Pattern, Steel. © a 

oe r Sabameenconce aban ney per aaee Truckee ‘“ 4c 
I PE ni cesces sencadenned 5 — ; 

Clout Nails................. 75& 1085 % WEIGHTS. 

Hungarian Nails............... 80& Hitching.. -per Ib. .23¢c 

TAPES--MEASURING. Sash--F.0.B. Chicago... pr ton ..#25.00 
IE ks aninccadt mann duel 40&54 WHEEL BARROWS. 

Bend Leather. cece cocecces cece e+--90@|Common Railroad.. per doz. -—- 7 

oe ee ee 25@ | Heavy “ - 1950 

Patent Leather...................20@ | Railroad, ball bearing . 1900 

Lufkin’s. ...........202se0+ cece eee BOG | Santiago Steel Tray .. 2650 

Rival Steel. -40% | No. 04 Steel Dirt . .. 51 00 

Pocket . “per doz. #2 (00@83 50|No.04% “ . 5 00 

TENTS ‘AND PAULINS. WHEELS. 

Wall Tents ........ -W&20&10% Emery and Cor we. hee { 

Wedge Tents .........-... ----50&10&5 ell. In. “12 

I creeds achat pecesdecneen 50& 10&5% _ at 90 #2. 20 $3.00 as'50 

Wagon Covers -50&10&5% WIRE 

THE RMOMETERS. . ral a 

Tin Case. .... per doz.. 95e@#1 25 ee a or 100 ines aay 

Wood Back........ “$1 %@ 9 00 ee 

Glass 15 50 Less than car 2.80 3.10 
OS «eee ween eneeee Braas. 

TIES. . 

Bale. Int 1b. spools, new list... S0kIOg 
Single Loop .............-80&10&5% | 2r90m--Tinned 60& 10& 10& 10% 
All other kinds.......... ....65&10@ | 7 : jee on i 

Cow--See “Chains.” Cable—Same price as Barbed Wire. 

“ ~~ Copper. 

rONGS. 

C rimping—Packham’s. “een pair 50c in coils..... , 20810 3836 & 

> tn * In 1 Ib. spools, new list. ....50&10 ~% 

+ a P. S. & W. Co.'s --15&10% | Fence--Smooth. 
ipe rown’s .... + eon 

| Roofing—P. S. & W. Go.’s ....15&10¢| NOs-§t0%-Annealod.pr 100 Ibs. Sah 

TOOLS—SAW. - : a 

Atkin’s Dexter. --per doz. “ 4 oe Piet oveSs+r-annves nS 

Atkin's Exe e:sior. + oe ees Bright, full bdles............70&10% 

ae io niversal . lo Bright, broken bdles.... ...70&5% 

eee nap SEES Hy Coppered, full bdles............70% 
ond’s Cre set vanes per oz. $10.06) Coppered, broken bdles. .. ..65&10% 
ani Tinned, full bdles . seeee- T0K5S 

"Hi awley & Norton. 70% — broken bdles . 65410% 
a 3 
New Victor.......... nae sea ye ols tet oe 

Mole—Reddicks ....... per doz. % 75 aut as aa 

Mouse and Rat. A S meses 60% 
Wood Choker..........per hole 10c| Acme Standar« ° =< 
eee « lie} Alligator . ss e+, OMS S 
Delusion............ ek doz. 90¢c | Always Ready. - 4081085 $ 
Out-o’ “ight, Mouse.. “ 65c | Bemis & Call. ..........--. +--+ 00s 40 
Out-o’ Sight, Rat “ #1 30 Coe’s Standard. eecvee -40%104 
Imitation Sight, Rat . 80c | Girard’s Agricultural. . -C&54 
NE BR one cdueasds0a % 75|P.S. & W. Co. ’s Agricultural ....75@ 
Marty Rat, Imitation.. 3 75 Knife H'die. -50&5% 
Marty Mouse.. 315 Wescott’ s‘“S"’. 3336 
Marty Mouse,Imitation “ 2 10|Malleable............. .-Der Ib. .6¢ 
E-Z-Ketch, Mouse...... “ 426 — Pipe .... 000. cee e+ oe BOS 
E-Z-Ketch, Se “ 90c | Trimo - a aye 

Fs Automatic. .... each %3 60 WRINGERS. 

y. Clothes. 
gallose.... jira spiel per doz. "i 4 Nos.22&110, rp »pr doz. $28 = 
arper’s. No. C 350, Novelty..... 
TROUGH--EAVE. No. 3. Empress. 35 80 

Eastern ..... Lace Discount 80%} No. 150, Sunshine... ap ” 18 00 

Central. ove 963 75&17%%)| No. 130, Mendota.... “ 18 00 

South Western. " 75&5%| No. 12, Success.... ™ 16 00 

Missouri River.. = 75&17%S No. C 500, Royal. ...... 1: 28 00 

Seuthern.......... “* .75&17%%@)| Blue Bell Ball Bear'g. ‘* 25 Oe 
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Wants and Sales. 


a 





+— 


For yearly subscribers to THE 
AMERICAN ARTISAN will be inserted 
Gander this head advertisements of six 
lines WITHOUT CHARGE, for em- 
ployers wishing to secure employes, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
messes for sale, partners wanted, to 
exchange, etc. Those who respond to 
these announcements will please men- 
tion that they read the advertisement 
in THE AMERICAN ARTISAN. 


BUSINESS CHANCES. 


PATENTS © SUSERT E. PECK, 623 F 


~ W., Washington, 

( ‘onsulting Expert 

in Puient Causes, U. 3 FF Foreign Patents. 
Send for leafiet on *‘Rejected Patent aay wl 











tions."" Honest work but no “Something for 
Nothing” offers. 

Wanted—To buy a No. 30 square shears. 
Must be in good condition. Address, 
stating price, to J. C. Stuhlman, 405 So. 
Wabasha St., St. Paul, Minn. 7 

Wanted—A hardware dealer wants 
some well-disposed fellow-dealer to send 
him a slip for keeping track of tinners’ 
work. Address Clark, care The Ameri- 
can Artisan, 69 Dearborn St.. Chicago, IIL. 7 


the cleanest stocks 
implements and 
city of 2,000; old- 
richest farming dis- 
Illinois at a bargain if 
sold at once. Address McF., Box 257, 
care American Artisan, 69 Dearborn St., 
Chicago, Il. 7 


For Sale—1 set 4-foot rooters 
Lever Punch for heavy work. 
particulars. Address M., 
du Sac, Wis 


For Sale—A stock of hardware 
good tin shop and bicycle shop 
nection. Rent, $23 per month, steam heat 
in store and shop. Louis O. Schnetz, 904 
Chicago av., Evanston, III. 6 


Sale—One of 
hardware 
plumbing goods in a 
established trade; 
tricts in central 


For 
general 





and 1 
Write for 
Box 32, Prairie 
with 
in con- 


For Sale—Hardware business located in 


prosperous farming and manufacturing 
center; tin shop in connection; stock 
clean and well assorted; will inventory 


$3,000; 
rare opportunity. 
Stephenson st., Freeport, 


must sell on account of sickness; a 
Address Hardware, 55 
Til. 6 


For Sale—A stock of general hardware, 
tinsmithing, plumbing, pump and wind- 
mills in Marshfield, Wis., a thriving 
town in central Wisconsin, of 6,500 in- 
habitants. Stock, including two good 
teams, wagons, tools, etc., for $8,000. Ad- 
dress ‘Wisconsin,.’’ care of The American 
Artisan, 69 Dearborn street, Chicago, 
Ill. 6 


To Exchange—Store building 
for hardware or implements _ stock; 
store pays big rent, best location; inves- 
tigate. Address Box 299, Alden, Minn. 5 


For sale—Hardware stock and _ store 
building in prosperous farming country 
in South Minn.; stock, $3,500; can be re- 
duced, yearly sales $22,000. For good busi- 
ness address ““Gob,’’ care The American 
Artisan, 69 Dearborn st., C hicago. Lil. 5 


For Sale—Clean stock stoves, tin ware, 
fixtures, with first-class tin shop in con- 
nection. Established 21 years; best of 
reasons for selling. If you mean busi- 
ness address “ J. A.,’’ care of The Amer- 
ican Artisan, 69 Dearborn st., Chicago, 
Il. 5 

For sale—A clean stock of hardware, 
stoves, full set of tinner tools; invoice 
about $3,000; located in a good, new town 
in South«rn Minnesota; good reasons for 








and lot 








selling. Address H. T. A., care The Amer- 
ican Artisan, 69 Dearborn st., Calcage, 
Nl. 


For Sale—In Nebraska; hardware fur- 
niture, undertaking stock; invoice about 
$4,000; city population 1,200; good reasons 
for offering this snap; undertaking sales 
alone last year $2,800. For full particu- 
lars address Snap, care of The American 
Artisan, 69 Dearborn st., Chicago, Ill. 5 


Wanted—I would like to _ correspond 
with some one that is in need of a No. 1 
hardware store and farm machinery 
salesman; am also thoroughly posted on 
windmills, pumps and water supplies; 
ean also do steam and hot water heat- 
ing, plumbing and common tin work; 
have had 14 years’ experience in a gen- 
eral hardware _ store. Address “P. 
M..”’ care The American Artisan, 69 Dear- 
‘born st., Chicago, Ill. 5 




















— 
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’ Wanted—2 first-class tinners; wages, 

TINNERS TOOLS. $2.50 per day for nine hours. Hoerne!l 
——- = Hardware Co., Racine, Wis. 

For Sale —One ‘set tinne rs’ and gas fit- ms : 
ters’ tools in fine shape; cheap if taken Wanted — A good all-round tinner; 
at once; investigate. 1178 Filmore St., 2d steady work; must be a mechanic. Ad- 
flat, Chicago. 7 dress Fowler Wolfe Sheet Metal Works, 
bev. > Paducah, Ky. 3 

For Sale—A good set of tinners’ tools Wanted—An all around ¢ > 
and machines; will sell at a bargain if | once; good place and good eunen hic ’o 
sold soon: everything necessary to run a » ' 4 “ > “ 

) ) i g00d workman. Address A. W. Litchfield 
shop, except square shears. Address E. Libertyville, Ill ; 
M. Shoupe, Fremont, Ohio. 7 ~ : ; 6 

cielinipalin es Wanted—A good tinner; steady work by 


cornice 
Address ‘“‘Branch,”’ 
Dearborn st., Chi- 

e 


Wanted—To buy second- hand 
brake in good condition. 
American Artisan, 69 
cago. 


Wanted—Machines for making corru- 
gated conductor pipes and eave troughs, 
and one 10 or 11 inch square shear; also 
elbow machine to make round and 
square corrugated elbows; in first-class 
condition and latest patterns. Address 
B. B., care the American Artisan, 69 
Dearborn st., Chicago, Ll. 5 








For Sale—Set of piping tools, including 
dies, die stocks, tape, wrenches and cut- 
ters. For list and prices address Edw. 
Dow, Box 257, Laconia, N. H. - 


w anted— To exchange 20-in. ‘Peck, Stow 
& Wilcox square shears for 30-in. folder 
or sickle and shears. T. J. Evert, 211 N. 
Clark st., Chicago, Ill. 3 





For Sale—Dirt cheap, 2 sets tinner's 
tools and machines for sale, one set new, 
both in good shape. David Curtis, Lone 
Tree, lowa. 1 





HELP WANTED. 


Wanted—Good tinner and to the right 
man a steady job H. C. Hobbs, Pon- 
tiac, Ill. i 

Wanted—Tinner for 
work. State wages 
once J. B. Crawford, 


and outside 
Write at 
Indiana 


‘ 


bench 
wanted, 
Ambia, 





Fichtenmueller, you are needed 
home Let us hear from you at 

G. O. Fichtenmueller, Farming- 
la. 7 


A. M. 
at 
once. 
ton, 


Wanted—A tinner that cn do gene al shop 
work and to clerk in store. Good wages to th: 
right man. Send references and state wage 
wanted. A holien. Flandreon, ». D 7 

Wanted —A sober. reliabie tinner, one who 
can do r oting. spouting and general repair 
work and u Ip in store. Steady work by the 
year. Don. A. Bianchard, Adei, lowa 7 

Wanted—Stove 
tin and 
around 
Steady 
Chicago 


repairer; One used to 
furnace work Also good, all- 
tinner: one used to job work 
job. Address, G. W. Dolby, 215 
St., Eigin, Ill 7 

Wanted—First-class plumber who un- 
derstands steam and hot water heating 
Good wages and permament position to 
right man. Address Green, care The 
American Artisan, 69 Dearborn St., Chi- 
cago, Il i 


Wanted—Salesman for Ideal Side Wall 
Registers. Good position for Al sales- 
man. Also hardware salesman to handle 
above register as side line. Address Ideal 
Register Co., 131 Woodbridge St., W 
Detroit, Mich. i 


around tin- 
who can do 
plumb- 


Wanted at Once—Good all 
ner at Sissaton, S. Dak., one 
hot water heating and ordinary 
ing: steady job and good wages the year 
around for right man. Address M. R. 
O'Neill, 67 Broadw: iy, Fargo, N. Dak. 7 
once, a -cornice man, 
his own patterns, make es- 
architect’s plans, and 
of the cornice depart- 
ment. Must be a sober, steady and re- 
liable man: good wages, steady job in 
a growing city: one who wishes to build 
himself a permanent home preferred 
Address K, American Artisan, 69 Dear- 
born St., Chicago, I 7 





Wanted—A one 
that can ~ 
timates, work from 
take entire charge 


Wanted—A good tinner for 
work; steady job to right man. 
Cherry Co., 527 Main st., Keokuk, 


assortment 
Seither- 
la. 6 


tinner; ste -ady 





Wanted—An all-round 
job to right man. Give references. Louis 
O. Schnetz, $04 Chicago av., Evanston, 
Ill. b 

Wanted— Slater and 


A good _ Tinner, 


Furnace man, for a steady job. Address 
Jacob Schlosser, 207 Court st., Hamilton, 
Ohio. 6 

Wanted—Tinner, all round man, wind- 
mill and pipe and store work; steady job 
to right party. Address R. W. Isaacs. 
Clayton, N. M. 6 


| the year; good wages: 


married man pre- 


ferred. Address W. E. Bennett, 648 Main 
st., Fond du Lac, Wis 6 
Wanted— Live man to solicit orders for 
all kinds of sheet iron, tin, copper and 
brass work. Must have experiénce in es- 
timating. Good salary and steady em- 
| ployment for the right man. Address 
| Hunt & Dorman Mfg. Co., Cleveland, O. 
Pe ; 6 
The Economist _ Range Company of 
| Marion, Ind., desires to secure two ex- 
|} perienced salesmen to handle the Home 
Pride, Malleable, Steel Range to the 
trade. The range has been on the mar- 
| ket for ten years, and at this time is 
|} handled exclusively by the trade. None 
| but experienced men in handling trade 
|} ranges are wanted Economist Range 
| Co., Marion, Ind. 6 


| Wanted—At once, 


( a tinner; 
to the right man 


Steady 








a good job 
work the year 


around. D. A. Williams, Jefferson, Ohio 
oes 5 
Wanted—A good tinner for in and out- 
side work; steady job all the year for a 
good man; good wages. Address W. G 
Sundstrom, Iron Mountain, Mich, 5 
Wanted—A good, steady and reliable 
tinner; must be sober, for in and outside 

| work; $2.50 per day. Address “R. C.," 
care of The American Artisan, 69 Dear- 
born st., Chicago, Ill 5 
Wanted—First-class tinner and gas fit- 

| ter and ~~ 9 man; must have some 
knowledge of water plumbing: none but 
reliable, “pober man need apply. Address 
Ww right & Miller, Fairmont, Ind 5 


Wanted—A young man 


knowledge of tinner’s trade, one wh 


with partial 


10 


wants to work up and take steady posi- 


tion. Fine chance, work the year round. 

F hee Pinkerton-Kellogg Co., Lakota, N. 
a Hi 
Wanted—A first-class tinner; steady 


work all the 
for in and outside 
and have references. 


work; must be 


Address 


year round to the right man 
sober 
“Chicago,”’ 


care of American Artisan, 69 Dearborn 
st., Chicago, Il. 5 
Wanted—Experienced man, as assist- 


ant manager and buyer 
of gasoline oil stoves; 
ence and references, 

care of The American 
born st., Chicago, II. 


Wanted—Tinner, capable 
side and inside work and clerking 
hardware store. German-American, 
some knowledge of heating and 
ing, preferred. Address Box 129, 
American Artisan, 69 
cago, 1}. 


Ww anted—At 
| shop and outside work and 
done some furnace work. 
sober, industrious man. 
and state wages wanted. Address 
do,”’ care of The American Artisan, 
Dearborn st., Chicago, Il. 5 


Wanted—Two 


State age, 
Address 
Artisan, 


“G. ‘ 
69 os a 


plum 


Dearborn st., 





once, tinner who 





or three good, 
tinners who are familiar with 
roofing and furnace work Not 
sary to belong to union. Good, 
jobs. Can also use tinner with 
perience. Wages satisfactory. 
Alex. T. Whelan, St. Joseph, Mo. 5 
“Wanted— A good tinner 


man at once; steady job, 
J. Stark, Ortonville, Minn. 


nece 


less 


and 








for manufactory 
experi- 
F 


T- 


of doing out- 


in 


with 


b- 


care The 
Chi- 


is 


can do 
who has 

Steady job to 
Send references 
“Con 


69 


first-class 
cornice 


s- 


steady 
ex- 
Address 


furnace 
good wages. C. 
4 


Ww ‘anted—Good tinner for ‘in and outside 


work; work all 
State wages. Address 


Menomonee Falls, 


steady 
good man. 


Thomas, Wisconsin. 


year round for 
Fred 


4 


Wanted—A good all-around tinner and 


plumber. Permanent position to right 
|} man. Write at once to John Zimmerer 
| Co., Seward, Neb. 


& 
4 





| Wanted—A tinnerwith a complete set of 


| tools wants location for a tinshop. low 


Kansas or Nebraska preferred. 
A. Jackson. Unionville, Ia. 
Wanted—A live 


young man, one 


a, 


Address 


4 


that 


has had some experience of selling stoves, 


| 
|} ranges 
' 


and heaters. Reference required. 
Gauvets South Erie Iron Works, Eri 
| Pa. 


e, 
4 


Wanted—Hardware clerk; one who un- 


| derstands stoves and is familiar with tin- 


shop preferred. 
give reference. 
Mich 


J. B. Sperry, Pt. 


State salary wanted and 
Huron 








Ae BNE ee 


Thee eR Ys 


—— 
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HELP WANTED. 


Help Wanted—A first-class all-around 
tinner who understands cornice and fur- 
nace work. State wages wanted. Must 
be sober and give references. Steady job 
to right man. Sullivan & Charest, Moor- 
head, Minn. 

Wanted—By manufacturer, a salesman 
on commission, to sell good line of tin- 
ware and sheet metal goods in state of 


Michigan. Address ‘‘Box S. H. M.,’’ care 
of The American Artisan, 69 Dearborn 
street, Chicago, Ill. 4 





SITUATIONS WANTED. 


Situation retail 


Wanted—With good 
hardware house, no matter how small, 
in country town. Fifteen years’ expe- 
rience among the largest jobbers. Thor- 


ough business man; expert accountant; 
good advertiser and business pusher; ex- 
perienced in every detail and depart- 
ment. Thirty years old. Want perma- 
nent connection where I can feel personal 


interest in the business and eventually 
buy in. Large salary no object. Address, 
Chas. A. Magee, 308 Security Bldg., St. 

7 


Louis, Mo. 

Situation Wanted—By an all around tin- 
ner; 10 years’ experience at inside and 
outside furnace and job work. Address 
“K. 8.,"" Odell, Il. 6 


Wanted—Situation by a tinner; can doa 
good job of heating, either steam, hot 
water or hot air; also a fair job of plumb- 
ing; can figure on all kinds of work or 
clerk in store; can give references. Ad- 





dress W. H. Harris, 610 S. State st., 
Champaign, Il. 6 

Wanted — Situation, by experienced 
hardware clerk and bookkeeper, having 
slight knowledge of tinshop. Am strict- 
ly temperate. Would like steady posi- 


tion with good firm, west preferred. Ref- 
erences furnished. Address ‘‘Hardware 
Clerk,’’ Gen. Del., Escanaba, Mich. 6 


Wanted—Position as salesman for 
hardware sheet metal house; have thor- 
ough understanding of hardware, sheet 
metal and enamel ware. Address Enam 
el, care of The American Artisan, A 


Dearborn st., Chicago, Il. 


Situation Wanted—In hardware and im- 
plement store by young married man 
with 16 years’ experience. Prefer town 
of fair size. Good references. Address 
Lock Box 2, Cisco, Il. 4 


SPECIAL NOTICES. 


For Sale—Presses, dies, etc., used in 
the manufacture of gas ranges; good as- 
sortment of pulleys, hangers and coup- 
lings; cleaning mills, grinding machines, 
and almost all the machinery and appli- 
ances required to equip a modern stove 
foundry. Correspondence solicited. En- 
terprise Stove Co., Vincennes, 7 








Ind. 7 


FoR SALE. 

Exceptionally good opening in Hardware, 
Implement, Buggy, etc., business. Estab- 
lished and paying. Sales about $18,000. 
Large double store, rent $20.00 per month. 
Inventory $4,000. No old shop-worn goods. 
Stock all new and clean. Will make good 
terms to reliable party. Business not far 
from Chicago. Would be fine place for 
tinner. Address BLUE, care of American 
Artisan, 69 Dearborn St., Chicago, lll, 


WANTED 
SALESMAN 


for a good side line, visiting 
hardware trade. Address, 


FIRST CLASS, cere American Artisan and Hardw re 
Record, 69 Dearborn St., Chicago, lll. 


Something New: 


Just the thing for tinners, cornice makers and shee 
metal workers. No long hours poring over old fogy 
text books or working deep mathematical problems, 
but a simple practical course of instructions in Sheet 
Metal Pattern Drafting, taught by mail. 

Course of thirty-three lessons including one hundred 
lates, 18x18 inches, covering the subject completely 
lor the exceptionally low price of $16.50. Write to 

day for full particulars and free sample plates. 
THE HOME INDUSTRIAL SCHOOL, Canton, O. 








Don’tMourn 


because your competitor is getting 
more European business than you 
are as I can accept the agency for 
a few lines of American manufac- 
ture in British Isles and Con- 
tinental Europe. Will give prompt 
attention to same. Can furnish 
references. 


MONTAGUE COHEN 
$9 Paredise St.. LIVERPOOL, ENG, 





What is worth 
Advertising 
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66 9 Is all plete, to 
The ““WeberJunlor” f) inct't."pamp-“bacate's) men 
P eompptmmmmmp ses bus lieue ee: 

umper ¥ joline. Is shipped 
j crated completely 


Weber Gas & 
Gasoline Engine Co. 
P. O. Box 1115B 

Kansas City, Mo. 


CLEVELAND 


---AND... 


BUFFALO 


“WHILE YOU SLEEP” 
UNPARALLELED NIGHT SERVICE. NEW STEAMERS 
“CITY OF BUFFALO” 


an AND 
CITY OF ERIE"’ 
both together being without doubt, in all 
respects, the finest and fastest that are run in 
the interest of the traveling public in the 
United States. 
TIME CARD 
DAILY INCLUDING SUNDAY. 


Cleveland 8 P.M, Buffalo 6:30 A.M. 


Buffalo 8 “ Cleveland 6:30 “ 


Special Daylight Trips Every Saturday com- 
mencing July [2th to August 30th inclusive. 
Leave Buffalo 8 A.M. Arrive Cleveland 6 P.M. 

“Cleveland 8 “ “ Buffalo 6 “ 
CENTRAL STANDARD TIME. 
ORCHESTRA ACCOMPANIES cacn STEAMER 

Connections made at Buffalo with trains for 
all Eastern and Canadian points, at Cleveland 
for Toledo, Detroit and all points West and 
Southwest. 

Ask ticket agents for tickets via C. & B. Line. 
Send four cents for illustrated pamphlet. 
SPECIAL LOW RATES CLEVELAND TO 
BUFFALO AND NIAGARA FALLS EVERY 
SATURDAY NIGHT, ALSO BUFFALO TO 
CLEVELAND. 


W. F. HERMAN, General Passenger Agent, 


CLEVELAND, O. 








LEAVE 
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é To the 


g Publishers 


three months. 





The American Artisan and Hardware Record, 
69 Dearborn Street, CHICAGO. 


« Please sendus THE AMERICAN ARTISAN each week for 
At the end of that time we will remit Two Dollars, 
Sor one year’s subscription, or 50 eents in case we decide to discontinue. 
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999939390003:. 


JOHN F. HOGUE & C., 


URBANA, O. 


“Please discontinue our ad. for a Tinner. 
are much ob.tged to you for the advertisement.” 


39II999I9939I9999 599999939399 E 


WRITE-- 


We have secured one and 











THE 





MAN WHO SELLS STOVES 


should lose no time in becoming acquainted with 


DIXON’S CRAPHITE CEMENT 


It is the most effective article in existence for the repairi 
and furnaces. We will send you sample and prices free for the asking 


Joseph Dixon Crucible Co., Jersey City, N. J. 


of firebrick in stoves 
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BOOKS BY MAIL. 





t# The publisher of Tuk AMERICAN ARTISAN will take pleasure in supplying Books, of whatever character, at catalogu® 
prices, prepaid by mail, to any address, on receipt of price. The following are in lines specially represented by this journal. 





SHEET METAL WORKING. 








TIN, SHEET IRON AND COPPER PLATE WORK. 


This is a work of the greatest value to al! who work in sheet metal. It de- 
scribes the method of laying out nearly everything which the metal worker wi!! 
be called upon to make. Jolnts,elbowsyand a)jl kinds of kitchen utensils are 
fully described. The work is supplemented by rules for mensuration and hun 
dreds of valuable receipts. By L.J. Blinn. This book contains 296 pages, with 
169 illustrations, bound in cloth. Price $2.50. 


THE CORNICE WORK MANUAL. 


Is a 240 page book, illustrated with 184engravings. It is thoroughly 
indexed and attractively gotten up, with substantial red cloth covers, 
embossed in gold. Chapters treat of The Cutters’ Bench, Drawing Tools 
and Angles, Cutters’ Tools, The Entablature, The Reading of Drawings, 
The Measuring of Cornices, Estimating, Right Angle Mitre Patterns, 
Bracket Patterns for Panel Sections, Right Angie Return Mitre Pat- 
terns, Patterns for a Pediment and ‘heir Development, Patterns, fora 
Segmental Section of a Pediment, Details and Patterns for a Finial, 
Bracings and Fastenings of Cornices to Buildings, Staging and Scaffold- 
ing for Cornice Work, Ornament Stamping Machine, The Management 
of Ropes and Hoisting Tackle, Plan and Details of a Gable and Horizont- 
al Cornice, Detail of Slating and Slaters’ ‘l'ools, Details for Horizontal 
and Raking Mitre Patterns, and the development of Details and Patterns 
of the Turrets. Price, $3.50. 


THE TINSMITHS’ PATTERN MANUAL. 


A 250 page book, containing over 200 illustrations. By Joe K. Little 
This book gives several methods for developing some of the most difficult 
and complicated patterns. It also devotes considerable attention to 
patterns of irregular shape and unequal taper. The laying off of pat- 
terns by triangulation is shown at length. This book is eminently prac- 
tical and is recognized as the paramount practical authority in its 
chosen field. Price, $3.50 per copy. 


SHEET METAL WORKERS’ GUIDE. 


A collection of rules and diagrams, for describing the most useful 
tterns ordinarily required, preceded by chapters on Sheet Metal Work, 
ldering, Geometry as applied to Sheet Metal Working. By W. J. E. 

Crane. Price, postpaid, 60 cents. 


100 TINNERS’ PATTERNS. 


The AMERICAN ARTISAN Full Size Patterns, printed on manila 
paper, from which they are readily transferred to heavy sheets and cut 
out ready foruse. Price, sent postpaid, for the fullset of 100 patterns,#1.00 


PATTERN-MAKERS’ HANDYBOOK. 


A valuable work for the beginner. It is thoroughiy practical and has a de- 
eervedly large sale. By P. N. Hasluck. 12 mo, 144 pages, with 107 illustrations 
and glossary, boundin cloth. Price 80.80. 


THE WORKSHOP. 


THE WORKSHOP MANUAL. 


A book thatevery sheet metal-worker needs. Contains useful rec- 
pes, of all kinds, patterns for a number of common sheet metal articles, 
miscellaneous tables, of great practical information, a chapter on mold. 
ings, one on metals, one on slate roofing, etc. By J. J. Davies, $3.50. 


MANUAL OF RECEIPTS. 


By Sidney P. Johnston. Contains 241 pages, giving J 718 recipes for 
soldering, polishing, painting, hardening, writing on, nickeling, whiten- 
ing, ungilding, varnishing, turning, testing cleaning, mending, marbling, 
lacquering, japenning, cementing, coating, decorating, graining, anneal- 
ing and amalgamating the various metals. It occupies a field of its own. 
Price, $3.50. 




















HOW TO MIX PAINTS. 


Hints for Painters, Decorators and Paperhangers. Price, 25c. 


EVERYBODY’S PAINT BOOK. 


By Gardner. Price, 25c. 


HEATING AND VENTILATION. 
HEATING. 


BALDWIN ON HEATING, or Steam Heating for Buildings. A 
description of steam-heating apparatus for warming and ventilating 
large buildings and private houses. With remarks on steam, water and 
air in their relation to heating, to which are added useful miscellaneous 
tables. By W. J. Baldwin. Revised and enlarged edition, !2mo., 384 
‘pages, cloth bound. Price, $2.50. 


HOT WATER MANUAL. 


With Information and Suggestions on the Best Methods of Heating 
Public, Private and Horticultural Buildings. Treatise on the High and 
Low Pressure Systems, Bath Apparatus, Hot Water Supply for Public 
Institutions, Duplicate Boilers, Radiators, Laundry Drying Stoves, 
Swimming Baths, Turkish Baths. Causes of and Hints to Prevent Fail- 
are. By Walter Jones. Price. $3.50. 


STEAM AND HOT WATER FITTERS’ 
TEXT BOOK. 


Prepared for the Steam and Hot Water Heating Course at the New 
York Trade School, with Supplementary Chapters on House Heating, 
Specifications and Surface Estimating. By Thos. E. McNeil. 140 pages, 
numerous illustrations and diagrams, 5x7in., cloth. Price, $1.00. 














AN i EL STERN Publisher and 
a Bookseller, 


FURNACE WORK MANUAL. 


A Practical Handbook for Furnace Workers. By Sidney P. John- 
ston. Thisis a thoroughly practical Treatise, illustrated by over 200 
cuts, Which treats of furnace work proper, tells how the pipes should be 
cut, how they should be laid and connecied, and describes the construc 
tion of furnaces, all the details of pipes, dampers and minute of hot air 
heaters. This book contains 208 pages, is handsomely bound in cloth, 
with cover embossed in gold, and has been warmly commended by the 
trade and trade press. The price is 3.50. 


HOT-WATER HEATING, STEAM AND GAS FIT- 
TING; ACETYLENE GAS—HOW GEN- 
ERATED AND HOW USED. 


For Plumbers, Steam Fitters, Architects, Builders, Apprentices and 
Householders. Containing Practical Information of all the Principles 
Involved in the Construction of Steam. Hot-Water, Acetylene Gas Plants 
and how to properly do Gas Fitting. By Jas. J. Lawler. Revised by Geo. 
C. Hanchett. Large 12mo, cloth, elegantly illustrated. Price, $2.00. 


HOUSE WARMING MANUAL, 


Containing the $300.00 Essays in THE AMERICAN ABTISAN House 
Warming Competition for cash prizes. Arranged for Publication by Sid- 
ney P. Johnston. The latest and most up-to-date practical articles on 
steam heating, hot water heating and warm air heating by the brightest 
minds inthe trade. The volume is a well-bound and artistically printed 
and illustrated volume of nearly 800 pages, with cover embossed in gold, 
and contains some masterly essays on steam heating, hot water heating 
and warm air heating. Nearly every prominent authority in the heating 
field is quoted, and anapplication of principles and improvements sug 
gested covers all technical details ina simplified and practical way. House 
plans and diagrams accompany the subject matter, which deals specific- 
ally with radiation, combustion, ventilation, price estimates and the best 
and latest methods for placing, connecting and utilizing the apparatus 
adopted. - Price, $3.50. 


HOT WATER HEATING AND FITTING. 


A description of Modern Hot Water Heating Apparatus—The Methods 
of their Construction and the Principles Involved, with over Two Hun; 
dred Lllustrations, Diagrams and Tables. By William J. Baldwin, M 
Am. Soc. C. E. 8vo, cloth. Price, 84.00. 


VENTILATION OF BUILDINGS. 


148 pages. By W. Ff. Butler. Price, 80.50. 


~_ PLUMBING AND DRAINAGE. 


PLUMBING. 


A practical Plumbers’ Work,with numerous illustrations in the text. 
By Paul N. Hasluck. 12mo., 160 pages, cloth bound. Price, $1.00. 














MODERN PLUMBING ILLUSTRATED. 


This work consists of 50 blue prints suitably fastened together, show- 
ing the correct method of connecting different plumbing fixtures in var- 
ious ways, and in arranging the waste and vent pipes properly for a 
plumbing system. By R. M. Starbuck. Size 644x094. 50 plates. Price, $3.00. 


PLUMBING, DRAINAGE AND WATER SUPPLY. 


And Hot Water Fitting. This work treats of drainage, city wells, exter- 
nal plumbing, internal plumbing and fittings, tapping mains under pres- 
sure, ornamental lead work, heating, hot water work, etc. By John 
Smeaton, C. E. 8vo, 236 pages. 217 illustrations, cloth bound Price, 83.00. 


WATER CLOSETS. 


A Historical, Mechanical and Sanitary Treatise, by Glenn Brown, 
Architect, Associate American Institute of Architects. This book contains. 
over 2°60 engravings. The drawings are so clear that the distinctive feat- 
ure of every device are easily seen ata glance, and the descriptions are 
fulland thorough. The paramount importance of this department of the 
construction of houses renders ali comment upon the value of such a work 
unnecessary. Neatly bound in cloth, gilt title. Price, $1.00. 


A TEXT BOOK TO PLUMBING. 


A Text Book to the Practice of the Art or Craft of the Plumber, with 
Supplementary Chapters upon House Drainage, embodying the Latest 
Improvements. By W.P. Buchan, Sanitary Engineer and Practical 
Plumber. Second edition, revised and much cnlarged. 370 pages. 980, 
illustrations. Price, $1.50. 


DRAINAGE. 


Drainage, Sanitary, of Houses and Towns. By G. E. Waring. 82.00. 


LAWLER’S AMERICAN SANITARY PLUMBING. 


For Plumbers, Steam Fitters, Architects, Builders, Apprentices and 
Householders. By Jas. J. Lawler. Containing practical Information on 
all the principles involved in the Mechanics and Sciences of Plumbing 
Everything explained in the most simple language, so that it will be im- 
possible to misunderstand anything. The best illustrated work of the 
kind ever published, showing many new appliances and devices not il- 
lustrated in any other work. Containing 320 pages, large 12mo, cloth. 
Price, $2.00. 


MODERN PLUMBING, STEAM AND HOT 
WATER HEATING. 


Containing the most modern methods of Plumbing as constructed 
atthe present date. Over 300 illustrations and diagrams, showing the 
various systems of construction in the heating and ventilating by Steam 
and Hot Water systems. Six folding inserts, showing waste pipe sys- 
tem in plumbing, one-pipe system of both Steam and Hot Water Heat- 
ing. Overhead system. Fan system of heating and ventilation, and 
Steam and Hot Water circuits. By Jas. J. Lawler. 400 pages, large 
octavo. Cloth Price, 95.00. 


G9 Street, CHICAGO 
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MILWAUKEE CORRUGATING CO. 
MILWAUKEE, WIS. 


MANUFACTURERS OF 





Fe | Eaves Trough S | Steel Roofing [ 
oO Cond. Pipe ©) | (all kinds) E 
oO (Rd, and Sq.) FQ Corrugated Iron ' 
Elbows r 
Ff | Hangers N ~o-aiaoettl L 
' ' 
1 Cor. Cut-Offs Brick Siding 
Pat. 11-14-99 Cc Rock Face N 
N Cond. Hooks Ee Beaded Iron cS 
G | Trimmings SS | Metal Shingles SS 


























TINPLATE—GALVANIZED IRON—SOLDER. 
WE ARE THE ONLY AUTHORIZED MANUFACTURERS OF CORRUGATED CUT-OFFS.—(Beware of Infringement.) 


is ground in pure linseed oil. It is put up j Garry 
in 12%, 25, 50, 100 and 500 lb. kegs. Its “A 


merit is ane nized by painters everywhere. | ve Tron and 
m Steel Roofing Zo. 


| M\ Roll Roofing. 
| A) Corrugated Iron. 






































Y Buckeye Paint & Varnish Co. 


TOLEDO, O. 


tT 


The Forest City 








Metal Shingles. 
Clap-boards. 
Siding. WwW 
Ah Steel Bricks. W 
\ Window Casings. 
Fire-Proof Shutters. 
Eave Trough. 
















nA Conductor Pipe. 
All Speak Paint & Varnish Co. } | 3k oo 
mA b ornice. 
Well of It 1182 HAMILTON ST., Skylights. 
Finials. 





CLEVELAND, 0, 











wr Cor. Coe and Lake Streets, ca 
Zleveland, Obio. 


























A KNIFE 


Made by the only manufacturers Ana lI N F 


in the United States who hand- 
| 


forge their Pocket Knives and = i \ GZ STEAM FERS | SF: 


Razors. 
y . ; 
aS! = SSS 






OLD 
HONESTY 


is high-tempered but 
true to its friends. 


C.S, HUGHES & CO. 


Downer’s Grove, Ill. 


39 minu.es west of Chicago.C., 
3B. &Q.R’y suburban trains. 


Western Office and Warerooms. 
Made in Pearl and Stag. No. 8250, Case Bros. Cutlery Co. 






for Prices and 
Samples. 








\SEND TO THE | 








Willis Manufacturing Co.,Gatesburg,m,| | GHICAGO 


CRAND RAPIDS 
QUOTED NEUE ||| MUSKEGON and 


GRAND HAVEN 





























For a copy of their NEW CATALOGUE (Just Issued) of CORNICE ORNA- City Ticket Office 103 Adams St. 
MENTS AND STATUARY. we Docks Foot of Michigan Avenue 
Also send in Architects’ Details for Estimates. A Se 
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Made of Galvenized Iron in Ten-Foot Lengths without a Cross Seam. Will not burst when full of ice. 


ne Eee 
& 


Quien & 
SKYLIGHTS 


] 
Morse, - Peoria, tl. | 
that 


are... 


PLECKER’S CORRUCATED EXPANDINC CONDUCTORS. | 














HEADQUARTERS FOR 
GALVANIZED IRON CORNICES, 
WINDOW CAPS, FINIALS, ETC. 
METALLIC AWNINGS, 

DAIRY SUPPLIES, TANKS, ETC. 
BEST BOTTOM MILK CAN 
HOOP MADE. 


Special Attention given to Work on all kinds ot 
Sheet Metal. 


B.T. Wood, 








Waterproot 











~ 
ot 


121 Broadway, 
Berlin, Wis. 


Write for Catalogue 
and Prices. 

















OOFING PLATES... 
“Balm’s Old Style” ®is 


Dull Oil Mrinioh: 
Magnificent. 

This is a handsome plate in appearance. It has s dul) oll finish and is 

beautifully mottled. The plate carries 35 pounds of coating to the box, 

is stamped and resquared, and made by the Palm Oil Process. A meri- | 

torious article. We carry a large stock, and can make immediate Las 

shipment. 


ILLINOIS ROOFING & SUPPLY CO., 


23 LAKE STREET, CHICAGO 











(qf 

















M F Roofing Tininsuresa 
sound, leak-proof covering to 
the main roof and the little 
roofs over cornices and win- 
dows. The roofs are the out- 
posts of house comfort—a 








James Abbe 
& Son, 
Springfield, 
Mass., write: 
“Our fore- 
man teils us 
it willdothe 
work of six 
men; it pays 












KENNEY’S DOVBLESEAMER 
FOR STANDING LOCK TIN ROOFING | 


Is the most complete Labor-Saving Double 
Seamer in the market. Send for catalogue. 


leak at any of these points is 
fatal to the house and its fur- 
nishings. The sure way to 
comfort is to contract with 
the roofer to put on 


M F 
Rooting 


for itself | ay 
. — i 
pang my Peck, Stow & Wile - New York. i 
one job. Sidney Shepard & Co. Chicago, J). —the best of all roofing; 50 
Sidney Shepard & Co. Buffalo, N. Y years the world’s standard 








F.H. Lawson & Co., 
William Fuller & Co., 


Cincinnati, O. 
Baltimore. Md 


HARTFORD, CONN, 








GEROCKBROS. 


Mfg. Co. 


1252 MANCHESTER AVE., 
ST. LOUIS, MO. 
Zinc and Copper Or- 
naments. Steel Ceil- 
ings. Skylight and 

Ventilators. 


Catalogue on application 











manufacture, It 
has the heaviest 


for tin 














vaaoe coating of pure 
ba tin and new lead, 
" wig t te and will not rust. 
If you would 
ey know more of 
‘Machine Co MARK M F roofing 
7 


write (W. C. CROVEMEYER, Agent, 
to (Carnegie Building, Pittsburg. 
for illustrated book on roofing. 
AMERICAN TIN PLATE COMPANY, 
NEW YORK. 











EIVED 


<e<e 
~~ ~~ a ee ey ey ey ey ee ee ee ee 


Of, “B16 FieveeNtH Ss r., (DENVER. SO; Writes 


SOME GOOD TINNERS THROUGH 


YOUR 


PAPER.’* 


he eee exe 


: 
. 
: 
. 
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160 PERFECT 










YOU WILL FIND IT IN 


-SHELLER A (0: 












From 1 inch to 49 inches, {n two sets. Set A fe 


from 1 in. to 20 in., made n 2,3,4 and 5 pleces. 
80 PATTERNS, Prepaid, . .... . $1.00 


Set B is from 20 inches to 40 inches, made in 
5, 6,7 and 8 pieces. 


! 

| 

| 80 PATTERNS, Prepaid, .... . . $1.50 

| Sets A and B, 160 Patterns, Prepaid, - $2.00 
Made on Heavy Blue-Print Paper. 


Write for elbow and skylight patterns, circu- 
lars and blue-print samples. Address 


G. L. GRAY, 
840 N. Cedar St., GALESBURG, ILL, 








@ WRWOW0O0 000000000098 90408 








? BURTON’S; 








FVEL 
ECONOMIZER 














Attached to stovepipe, saves more 
fuel and radiates more heat than 
any other device. 
NO TROUBLESOME TUBES. 
W. J. BURTON @ CO. 


Manufacturers, 


DETROIT, : : : MICH. 
eee eee eee eee 


NO TICE. 


Just the article you have been looking for. A Meta) 
Ceiling o» perfect construction which means so much 
in the saving of time, trouble and expense in erecting. 
It takes but one-half the time to apply ‘‘Canton” Metal 
Ceilings as others, because all plates line up straight and 
regular, all parts match perfectly, 
joints fit tight, and all plates are 
resheared on all Las sides, which en- 


“CANTON” ») CEILINGS. 


ables the erector to join one sheet 
to the other on WO) any side, thus 
avoiding delays on account of 
rough edges. 

Complete assortment of most beautiful and artistic 
classified designs. 

Our new ‘‘Catalog F” will be sent to any one inter- 
ested, for a postal. 


The Canton Steel Roofing Co. | 


N. Y, Office, 





SW WRWROOOUO0O089898UH 
SUC VOWO OER V2 O08F8 HOU 




















C.D. Holiday, Memphis, 
Tenn. writes: “I am 
lost without your valua 
ble paper.”’ 














157 W. 234 * a OHIO. 























WHEN 
THE NAME 












MERCHANT 
IN THE PLA 


MERCHANT @ CO., Inc. 


means the very best of everything is there— 
PHILADELPHIA NEW YORK BROOKLYN BALTIMORE CHICAGO 
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Pointing the way to saving 
prices on Black and Gal- 
vanized Sheets, Steel 

Roofing and Siding of 
all kinds and gauges. 


They Sell 


That tells the whole story 
and closes the debate 








There’s no use ‘‘argufying” 
against a success—what the 
man who sells Lanterns wants 
is a Lantern that sells— 


METAL CEILINGS, 
EAVE TROUGH 











9 
Let \ condUcTOR BERGERS 
Us HANGERS,TIN Lar- 
possess all the cardinal points 
Figure PLATE ’ gest in a Lantern. 
on METALS, Sheet Efficiency, 
ETC Durability, 
Your Metal Simplicity, 
Appearance, 
Wants. Manu- ; 
One—that brings a sense of security to the owner, 
and indispensable for prowling around nights. 
We facturers They can be filled, lighted, regulated and extinguished 
° without removing the globe. Your customers will ap- 
Are In preciate their advantages. 
This is only one of a great variety we make. Your 
Headquarters. The World. nearest Jobber can supply you at attractive prices. 


Include a sample lot in your next order. 


THE BERGER MANUFACTURING COMPANY 


CANTON, OHIO 


NEW YORK OFFICE: 210 E. 23d Street, New York, N. Y. 
PHILADELPHIA OFFICE: 1218 Filbert St., Philadelphia, Pa. 
NEW ENGLAND BRANCH: 176 Federal St., Boston, Mass. 
WESTERN BRANCH: 19-21 S. Main Street, St. Louis, Mo. 


, We are also manufacturers of 
‘5 FEL Eaves Trough 
= Conductor Pipe 
Elbows Mitres 
ROOFING Hangers Cut Offs 
A'l kinds. All gauges. Painted and Galvanized. Lowest Prices. Prompt shipments guaranteed. Send us your orders. 


LaCrosse Steel Roofing and Corrugating Co., - LaCrosse, Wis. 

















Art Metal 
Ceilings 


For Interior Decorations. 


Write for Catalogue and Prices. 
Estimates Furnished on 
Special Work. 


_ SPECIALTIES: Steel Ceiling, Zinc and 
Copper Ornaments, Statuary in Bronze, Zinc and 
Copper, Crestings, Finials, Capitals, Galvanized 
Steel Horses for Merry-go-Rounds, Copper Plated 
Ceilings in Antique Finish, etc., etc. 





& 
=202 MATHER. St. 0, Ii 
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UNGLE SAM DAMPER! bi'mPeR 


The handle is enameled wood, will not heat, rigid- 
ly clamped andcan otcomeoff. Tne spring is not 
affected by heat. The stem is a steel rod, all one 
piece and nothing to tall apart; pointed and easily 
driven through the pipe. The Damper Plate is 
made of cold rolled pickeled steel, corrugated to 
stiffen it and pre ent warping. We call special 
attention to lightness and strength of these Damp- 
ers and their desirability for FURNACE Pipes. 


ut 7” “The Difference in Weight Pays the Freight.” 
rurNace Firm pamper. ASK Your Jobber for the ““UNCLE SAM.” 
SAYRE STAMPING CO.., Sole Manufacturers, SAYRE, PA. 








on the merits of our 


MATTHEWS — a. ane ° 
a || SteelStoveRings| Black Silk 


WILLARD | ; 
MFG. CO. “Soe Stove Polish 
































It is quickly applied 
| and invariably gives 
Champion Stove Clay satisfaction. None 


so fine; noneso good 





Waterbury, . Wrought Steel Stove Rings 
Conn. THE LATEST AND THE BEST 
WE STILL LEAD IN 
E. A. IRELAND, 

Sales Agent SPUN URNS AND STOVE TRIMMINGS 
Auditorium Bldg. BUT BE SURE TO SEE OUR 
CHICAGO RINGS BEFORE YOU BUY. | 
es 











The only Stove Lining made of crucible ma- We are exclusive manufacturers 

terials. , ° 

Packed in 2% Ib., 6 lb., and 10 Ib. pasteboard Black Silk Stove Polish Works 
boxes and also in bulk. STERLING, ILL. 

Order it from your jobbe-:. LEWIS D. WYNN, Proprietor 





The best and most refractory lining made 


BRIDGEPORT CRUCIBLE CO 


BRIDGEPORT, CONN. 


SAMPLES SENT FREE! 





















| Lz] 
To Stove Dealers and FOR POLISHING GOLD.SILVER.PLATED /// © 
Manufacturers 1 \\\ WARE, NICKEL, TIN. BRASS.COPPER. Etc. v 
° 
This new patented prepared powdered stove ¢ s 


rub the Metal hard and then wipe 
it off with a dry cloth 





polish mixes quick, shines easy, black, brilliant 
and is waterproof. Norustordust. Cheapest . 
and best polish ever invented. Keeps any » 
length of time in any climate. You make your 
own paste atonce. Investigate for fall trade, | 
It willpay you. 


OY WALKER, Cridley, IIl., writes: 
AYLING BROTH E RS ¥ “Please take “oe 7 out ps a 





























SW Address Dept. A, 8-14 HADDON AVENUE, CHICAGO, ILL. overrun with correspondence.” 
200090000004 HDDHDDDSODDOHDD®DOHOOBOOSO® PHDDDODOOOOOQOODOOGOOGQOSS 9909000000 
6 G Please take out my ad. as Cineg gy ¢ 





$ W. R O W IE. ; ner and Plumber, as T have not 
, : RITE 


WRITES: & got time to answer all the letters 


2 
y oi - AA 
SDODODODODOG SOOO OKO OO OOO OX @) OK OX Os @XOX ON OX OKO 


é LAURIUM, MICH., oe PoPOSoPOSIDEDODE? r 


T am receiving. T could not do 
without Che American Artisan. 


A A A> Ad /D>ADAD AD JD J Se > J 


2 


OOm 


2DDDOHHHHHHHOHHDDOOHGHGOEHDHHHOHHHOOOO 
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REPAIRS au. STOVES 


AND FURNACES 


Stove Kate Pincdsenes wics. cv. Wim. T. Dust Go., Detroit. 


DO YOU WANT 


STOVES 


AND 


HEATERS 


that are easily sold and STAY 
SOLD. We have been very suc- 
cessful in designing patterns for 
such. 


TGobeille PatternCo. 


CLEVELAND, OHIO. 
THE Ceo. W.CopPE 
STOVE PATTERN WORKS 


Randolph and Htwater Sts. 
DETROIT MICH. 
















































NM. Brucker, 


Manufacturer and Jobber of 


Stove an. Range 
Repairs. 


FOUNDRY, OFFICE AND WAREROOMS 
325 to 331 North Lincoln St., 
CHICACO. 




















THE ROBT-AITCHISON PERFORATED METAL CO 


303-305 DEARBORN STREET. CHICACO.ILL 


The YANKEE Hot Air DAMPER «mproven. 


HOT AIR. THE YANKEE HXOEZLS. SMOKE PIPE. 


Above All—Cheapness—a dealer cannot possibly make dampers as 
cheaply as we sell the Yankee. Easily put in and taken out of 
pipes. Stiffest, quickest-working and neatest damper on the market. 








It Is Imposeible for this -od when {n positicn to move elther way 


ROD POINTS: Has wood enameled bandie. Wood handle cannot 
come off. Washer and spring cannot fall off the rod. Same size of 
holes are puncbed ae each side of pipe. Rod is made ot 4 in. cold 
rolled aeol ond slips into damper very smoothly. Sample sent to eny 
Dealer without cherve. 


The S. Mc. HOWES CO., (0St'tNon sr. Boston, Slass. 


Sheet Steel Draft Registers 


* » DRAFT REGISTER SCREW AND PLATE COMPLETE = » 















SOMETHING NEW 













STOCK SIZES. 





Threads are cut uniform and per- 







fect. Discis securely connected with 2% in. 4 in. 

screw without cotter pins or washers. 3 in 4k in 
Can be fitted tight or loose as desired. 3% in 416 in. 
Furnished to fit the Burdick Tin Nut 3% in 5% in. 






orany thread called for, *®*®% 3% in 























ANY SIZE MADE TO ORDER IN QUANTITIES 
SEND FOR PRICES 


Manufactured Ghe H. A. MATTHEWS MFG. CO. Env" OXF 
















PATENTED DEC. 17, 1901. 





the expansion of business now bringing profit toso many manufacturers, 


Persistence i in Advertisin Saventionte who have riade themselves regularly prominent in the past five 
years have been notable in reaping the rewards of persistent publicity. 









































~ 


A 
ASS) geawmert 


+\ 


With Black Enameled Wood Handle. 
Also Made with Handle Polished and Nickel-Plated. 
Packed One Dozen in a Box. Write for Discounts. 








Dies for the Stamping and Ceiling 
trade Statuary, Ceilings, Orna- 
ments, Busts, Reliefs and Friezes. 








Prices are low; no charge for boxes. 
F. O. B. Camden. 


Art Modeling Works 


832 Market St. CAMDEN, N. J, 


NICKEL PLATI 
OUTFITS. 


SEND FOR CATALOGUE OF ZUCKER & LEVETT &LOEB CO. 


NICKEL & ELECTRO PLATING OFFICES,526,528,2530 W.25™ST. 
SUPPLIES & POLISHING MATERIALS New YorK.U.S.A. 


The Fanner Manufacturing Company 
CLEVELAND, OHIO 




















Iron and Copper 
‘Plate Worker 


A practical Workshop Companion, 

| containing rules for describing various 
kinds of Patterns used by Tin, Sheet 
Iron and Copper Plate Workers; Prac- 

| tical Geometry, Mensuration of Sur- 
faces and Solids; Tables of the Weights 
of Metals, Lead Pipe; Tables of Areas 
and Cireumferences of Circles; Japans, 


| Tin, Sheet 
| 


| Varnishes, Lacquers, Cements, Compo- 
t 

sitions. ete., ete. By Leroy J. Blinn. 
With over 100 illustrations. $2.50. 














For Sale by 
THE NEW HOTEL AT FRENCH LICK SPRINGS | DANIEL STERN 
IN THE INDIANA HIGHLANDS 69 Dearborn came 





Twe Trains Daily, via Monon Route. City Ticket Office, 232 Clark St. 
: CHICAGO. 























~I 
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THE TAYLOR & BOGGIS FOUNDRY CO. 


CLEVELAND, OHIO. 
MANUFACTURERS OF 


LIGHT GRAY IRON GASTINGS 


Builders’ Hardware, Dampers and Damper Clips, 
| and Gas Stoves, Furnace Lamps, Molasses 
Gates, Letter Boxes, Hardware Specialties. 






































Locations for Industries. 


Manufacturing is rapidly developing 
along the lines of the Chicago, Milwau- 
kee & St. Paul Railway. Industries on 
a large scale now extend to the Missis- 
sippi River with indications of reaching 
the Missouri. Machinery and all the 
higher classes of manufactured goods are 
now being exported from this business 
territory to all parts of the world. 

The Chicago, Milwaukee & St. Paul 
Railway Company's 6,600 miles of rai!- 
way, exclusive of second track, connect- 
ing track or sidings, traverses eight 
states, namely: 









































NORTH 
DAKOTA | MINMESOTA | AICKIGAR 
i RA OWA =| WISCONSIN 
(burned in E Firpress Passe 
the enamel) AR S S Freight Trains | #!SSOURI ILLINOIS 
A full leading | ttnn 
We claim Purity and Safety, ; . ; 
. é ; which comprise a territory full of nat- 
and Substantiate this claim ural resources and advantages. This 





railway is geographically well loccted 
Hardware in relation to the great markets and dis- 


tributing centers. Beyond its lines is a 
Look ’ NAME OF UTENSIL. vast and rapidly developing territory ex- 


° tending to the Pacific Coast. 
ment of for this and The Company gives unremitting at- 
tention to tte development of local traffic 
é along its lines and, with this in view, 


p seeks to increase the number of manu- 


assort- with Chemists’ Certificates. 


(Reduced fac-simile of label). 





b U.S. Circ- femme 
these yet | | : 

facturing plants on its system, either 
= House, through their creation by local enterprise 
or the influx of manufacturers from the 
east. It has all its territory districted in 
relation to resources, adaptability and 


goods BLUE 
advantages for manufacturing. Specific 


| 

Pp) 

STEEY . . 
f | and Patented Fob. 8, 5008. furnishing | information furnished manufacturers in 
or saie pasted COST | SELL | regard to suitable locations. Address, 














Analysis No. 72,339. New Yorx, Dec. 7, 1896. 
Kitchen We have made a careful examination of asamp! 


| 
| 
of “Agate Nickel Steel Ware” received from The Stores | 
a e Utensil Lalance & Grosjean Mfg. Co., Nov. 30, 1896. e 
The enamel coating is homogeneous, of extra 
thickness, and great purity. 
made in It is entirely free from arsenic, lead and anti- 
mony—metals so often found in enameled goods. 
Genuine Fery “yg yt 
STILLWELL & GLADDING, 
AGATE Chemists to the New York Produce Exchange. 
NICKEL- Merre de P. Ricketts, E.M., Pb.D. 
Joba H. Banks, E.M., Ph.D. os 
STEEL Analysis No. 14.180. New Yorx, May 6, 1897. 
LALANCE & GROSJEAN MPG. CO.: 
WARE QS | Gertuemes—As requested by you. we purchased In 
the open market a sample of “Agate Nickel Steel e e ? 


a are Ware ” and have made a careful \Semical analysis 
gu of the enamel! covering of the same. 


antee of |... Strate arinony, Land end wher wat Bozeman, Mont., writes: 
in o h th. e can therefore 

Absolute rreommend it for al culinary and drinking pur 

PURITY me RICKETTS & BANKS, 


Chemists to the N. Y. Metal Exchange. 


LUIS JACKSON, 


industrial Commissioner C., M. & St. P. R’y. 
660 Old Colony Bidg., Chicago, ll. 
































and toed Double Coatedand Absolutely Pure| 
SAFETY Congrighted, “For the general informa- 
Read carefully the Chemists’ Certificates. tion it contains, your book, 
‘ es 
soot ees Lalance & Grosjean Mfg. Co. ‘The Manual of Receipts,’ is 


? 
NEW YORK BOSTON CHICAGO well worth the money.’ 































GREAT ASSORTMENT OF 


EARS, KNOBS AND HANDLES, 


LEADING SUPPLY HOUSE IN AMERICA for this class of goods. 





Ask for Samples, Catalog and Prices. 


Sees et 


SY BERGER BROS. CO., Mes. 


231 and 237 Arch Street, PHILADELPHIA 


“Yankee” 






. 
————  « 
. 


























No. 41—AUTOMATIC DRILL 


Sold 

by Leading 
Jobbers. 
Send for 
“*Yankee’ 
Tool Book. 





No. 42—AUTOMATIC DRILL 





No. 50—-RECIPROCATING DRILL FOR W90D OR METALS 


North Bros. Mfg. Co., Philadelphia, Pa. 





Blizzard Lanterns| 


(Cold Blast) 


These Lanterns continue to lead all 
others where dealers are looking for j 
the best to be had. 


Blizzard Lanterns are noted for 
their fine white light and are windproof } 
under all circumstances. 


All Dietz safe 


reliable. 


Lanterns are 


and } 


Insist on your jobber furnishin 
our goods—avoid substitutes. 


or 
5 


If you haven’t received our latest | 
catalogue, ask for it. 


R. E. DIETZ COMPANY 
99 Laight St. NEW YORK 


ESTABLISHED 1840 














J. P. Watson & Son, Marshall, Minn., 


Write 
**You will please take out the want advertisement for 
Tinner you got us one and *‘FORTY’’ applicants:’ 
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An EYE to EFFECT 


should lead you to 
illustrate your ads. 









Our Eye 
Catching Cuts ‘y 
are Clear —- 





Catching Cuts 
are Popular, 






Specially 
steoted for 
Hardware Men. 













At Lowest 
Prices Ever 
Made in These 


} “s 


Pees 
2D 
. 


_ 


£ 





Daniel Stern, 
69 Dearborn St 
Chicago, 





[Hodes Sanitary Prumbing 
Steam and Hot Water Heating 


An Encyclopedia of Practical Plumbing. _By 
JAMES J. LAWLER. 400 pages, iarge octavo, Size 
6x9 inches. Price $5.00. 





FOR SALE BY 
DANIEL STERN 


69 Dear>orn Street. CHICAGG 
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MAKE HAY WHILE THE SUN SHINES. ‘=< ‘eve 


* fences. To prop- 
erly repair or build fences the farmer needs the Russell Staple Puller and 
Wire Splicer. This Staple Puller with its various other useful devices was 
gotten up especially for the purpose of pulling staples, cutting and splicing 
my wires, driving staples and in fact doing all the work connected with build- 
ing, removing or repairing wire fences. It is made from the best tool steel and is warranted. 

SMITH, HEMENWAY & CO., Manufacturers of Cutlery and Hardware Specialties, 296 Broadway. NEW YORK CITY. 


UTICA DROP FORGE @ TOOL CO.., Manufacturers of Nippers and Plyers. 


Ask your Dealer for these goods. 


IMPROVED C 








Rule ans Level Co. 


RPENTERS’-TOOLS Sold by All Hardware Dealers 


NEW BRITAIN, CONN. 








Fruit, Wine and Jelly 
PRESS 


Extracts the Juice and Ejects No. 21, $2.50 





the Skins and Seeds 
in one operation 


NTERPR; 
FRuir PREss 


No. 34, $3.00. 


Descriptive Catalogue Mailed Free. Order Through Your Jobber. 


The Enterprise Manufacturing Co. of Pa., Philadelphia, Pa.,V.S. A. 














Disston Hack Saws. 


9 
SUPERIOR IN QUALITY AND FINISH. cknell’s 






















wa sexs No 18 N O 7 7 
Improved dap be th 
: , _ Reversible Frame | ¢ A 
SS IRTM ope Meets A a, Hack Saw. Seer i ee 
fias extra lever for heavy work. 
Punches and Shears -_ = ' urposes. 
No. For Catalogue Add:ess 
Oval Back |THE BICKNELL HARDWARE CO, 
Adjustable Frame | 14-16 N. Academy St., JANESVILLE, WIS. 
~ ~ y RR ON gue ll ab whieh tet i - = 
Keystone Flexible, Machine and Disston Hack Saw Blades. B. B: B A K E R, 


<A 
ean. 


maneger of the hardware 
business of W. J. Durham, 
Coloma Station, Wis., writes: 


(ART it dA lhc 
UN ee eS aM 





These Blades have the proper temper for the work required of them. Practical tests have 
demonstrated that they will cut more metal and wear longer than any 
similar style of biade on the market. 


é é The hardware is a new 
business with us, but 
© INC with the aid of your valu 
r able paper we are getting 
« along nicely. Every deal- 
er should takeit. Itisa 
KEYSTONE SAW, TOOL, STEEL & FILE WORKS, time and money saver.» 5 


PHILADELPHIA, PENNA. 
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THE SURPRISE CREAM SEPARATOR. 


The milk is not mixed with the water. | 
Skimmed milk not diluted with water is | 
worth money to the farmer, 

Write for prices and secure agency. 

Every Separator Guaranteed. 

Made of best heavy tinplate and is 
durable, 


SEITHER & CHERRY CoO., 
KEOKUK, IOWA. 





Pat. Applied For. 


The Jersey Cream Separator 


OQ takes less than an hour to separate cream from 

7 milk. It is beyond a doubt the most simple, 
@4 practical and reliable separator made. It is 
sold only to the trade. Prices will be fur- 
nished on application. 








CALESBURC, ILL. 


The Galesburg Cornice Wks., 









| Do You Know 


== 0. K. WASHING MACHINE 


is the best made, the lightest running and the 
most attractive washer on the market? Are you 
selling it? If not, why? Every first-class dealer 
should sell it, because it is made of the best 
materials, by the best mechanics that can be 


obtained, and every one sold will sell another. 
Write us for Circulars and prices. 


H. F. BRAMMER MFG. (0. pavenport. iowa 


M. SCHRAYER’S SONS 6 CO. 


Office, 49 Blue Island Ave. Chicago, Il. Factory, 10-12 Vernon Park Pl. 











We make Forty Styles of Boilers. Big line of Flaring Dairy and 


Covered Pails. MAKE MANUFACTURER'S PRICES TO TRADE. 


Write for our catalogue; it will pay you. 





Lava Enameled Ware 


is made from steel rolled especially for this purpose. It is covered 
with three coats of a very hard and elastic enamel, the surface 
of which is as smooth as the most delicate of china. The enamel 
is free from lead, antimony and arsenic. 


Cieveland Stamping & Coot Co. 


Cleveland, 0. 





WE ses YOU ARE BUSY 


That’s why 
you should 
have the best 
Fire Pot on 
earth, “The 
No. 1.” With 
it you can do 
more and bet- 
ter work, using 
less gasoline, 
than can be 
done with any 
other make. 
Remember 
gasoline and 
time costs 
money, and 
eragit a are buying 
constant 
No. 1. $6.00 Net. good Fire 
qusapenne P 4 will last 
many years, ‘and wu save its cost in a few 
days. Try a No. Your money back if it 
does not please. =” catalog is free. Jobbers 
sell at factory price. 

















Clayton @ Lambert Mfg. Co. 
DETROIT, MICHIGAN, U.S.A. 





_— THE KIBELE 
. Milk and water are not mixed. 
ant Ki Be; A combination of two cans that 
bia SR EAM can be taken apart or put to 
KPA RATOR: gether ina moment’stime. The 
Payee Tota: most cconventent separator for 
PAT SEP 124,199! handling milk summer and win- 
ter. It saves all can lifting, skim- 





ming, and washing of crocks, 
Write me for circular and prices. 


. A.D. LUGIBIHL, Bluffton, Ohio. 








THE PHILADELPHIA LAWN MOWER CO, 

8107, 3109 Chestnut Street, 

PHILADELPHIA, PA. 
U. $. A. 


Send for Illustrated 
Catalogue. - 












IUMPH Full CANWRENCK 
TENTED ~ © Oe 
= y PERFECTLY SEA 


EASILY OPENET “JARS 
+ S\'' a: pawis ? 

No serene! 
OR Oovet 


Sells at Ssicht 
FORBES CROCOLATE Co 





Best Casters 


Are Stengel Patent Roller Bearing, Aati-Friction, Double 
Wheee! Most Durable; Easiest Running, 
For Trucks, Pianos, Furniture, etc. 
The Stengel Manufacturing Co. 
| Hamilton. Ohio, U. &. A. 











Martin Timmer, Knox, No. 
Dak., writes: 


“Please stop my ‘ad’ (sit- 
uation wanted) in your 
paper, as I have had dozens 
of letters in reply and have 
found the position I wanted.” 


=> =: *® 








» 
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: 2a Smith & Co. 


Paper [Pakers, 


CHICAGO. 


® BUILDING, 








“What Kind of Shells 


Did you ship me last?” 


“Clerk, what shells did you ship our old friend, Mr. Merchant, last week?” WRAPPING, 

“Shipped him the ‘Peters League.’ The boys all! liked them so well I was sure WRITING, 
they would suit him.” 

“Sorry, Mr. Merchant, if we did not send what you wanted, but I’ll guarantee NEWS, . 
you will find them all right. Are selling lots of them—none better.” BOOK 


“Hold on, there, Mr. Jobber, you needn't be sorry; but you will be if you eves 
send me anything but Peters ‘League’ shells hereafter. Why,I have sold them all 
out already, and the boys won't bave any others, Can you ship me more today? 
Now, mind you. NOTHING BUT PETERS will go in our town.” 


Handy Book for Shooters and Sportsmen sent free to all applicants, 
send for Catalogue. 


The Peters Cartridge Co., 


Be Chambers St -NEW YORK. CINCINNATI, OHIO, U.S. A. 


Hipparp, SPENCER, BARTLETT & Co., F.B. CHAMBERLAIN, Com. Co., HAS. G. GRUBB » Agent, | 
CHICAGQ, ILL, ST. LOUIS, MO. MTRSBORG. PA, 














IT KILLS 


TOWER MF6.CO. 
KIRK GUN CO.’S NEW SINGLE GUN (RaRRR 


| MANUFACTURERS 








ws 

















| Bia F OUR RouTE 
INDIANAPOLIS 
CINCINNATI 
to , LOUISVILLE 
| |e SOUTH 
| |e SOUTHEAST 
MADE FROM THE FINEST MATERIALS 
BY THE BEST WORKMEN PEORIA 
No. 80-12 Gauge, 30-inch Barrel .......... sees ness +118 BO “4 a NEW YORK 
o. _ a pe a TrTSTITE TICLE IN IANA oO 
No. 82—20 28 i oaadiehisessss “ue CONCINNATE THE EAST 
No. 85—12 Gauge, 30- inch Barrel . need coc cocccccece cocccce ee SO 
No. 86-16 “ | 30 « ts Saas encbeaues cece cuss cues seas seus coeeee 9 50 
No. 87—20 Ne Sem 9 50 W. P. DEPPE, W. J. LYNCH, 


Special Terms to the Trade 


A. G, P.& T.A., G. P. & T. A 
FARWELL, OZMVUN, KIRK @ CO, CINCINNATI. 
WHOLESALE HARDWARE, ST. PAUL J. C. TUCKER, G.N. A., 234 Clark St., Chicago. 








“ROME” 
NICKEL PLATED COPPER WARE 


Tea Kettles, Range Kettles, Tea and Coffee Pots, Wash Boilers, Etc. 


ROME MANUFACTURING COMPANY, ROME, N. Y. 
WRITE US FOR PRICES. Address Department A. 



























































National Enameling : 
& Stamping Co. portpew ange 


NEW YORK 










THE AMERICAN ARTISAN AND 


BALTIMORE 


NEW ORLEANS 


HARDWARE RECORD. 


The 
Forerunner 
of 
Prosperity 












Any merchant, looking ahead to a 
better business should see that his 
Enameled Steelware and Tinware bears 
the mark of the largest makers in 

the world. 
It means less competition---more 
trade---and a healthier cash 
drawer. 
Ie means “the best goods 
on earth” and a letter to 












trices. 


CHICAGO ST. LOUIS 


MILWAUKEE 












HARDWARE 
CUTLERY 


CUNS 
RIFLES 





BICYCLES 
SPORTING GOODS 


| Le GCARSAWBRFECRA | 


HARDWARE (© 





TINPLATE 
AMMUNITION 




















































mmon Sense 


Excels in every point for Simplicity, Dur- 
ability and Ease of Adjustment. Abso- 
lutely soot-proof. A perfect flue stop, 


J. K. Schick, Fairbury, 1. 








Peerless Flue Stopper 





teas | 





Clouds of Smoke 


Are pouring from 


IWAN’S REVOLVING CHIMNEY-TOPS 
EVERY DAY 


Used allover the U.S. The followingand 54 other 
jobbers sell them: 
Berger Bros. Co., Philadelphia, Pa. 
Townley Petal & Hardware Co., Kansas City, Mo. 
C. W. Hackett Hardware Co., St. Paul, linn. 


Write for Prices. sisciiideadnania by 


IWAN BROS., - STREATOR, ILL. 
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THE 


HARLEV 


BURGLAR 
PROOF 


VENTILATING 
SASH LOCK. 











You can’t forget to lock it, 
It locks itself. 
Windows open jfor ventilation are still locked 
securely. 
The Burglar’s “Jimmy” can’t force this Lock. 
Better than a Policeman, in is there all the time. 


It never sleeps. But you can. 
Send for Catalogue. 





Steel wire springs instead of sheet iron | 
ge we where you put it, and is absolutely 
soot and smoke proof. 

Made either plain or decorated. 

Send for miniature sample and prices. | 

@ Welling Manufacturing Co., | 
COLUIPIBUS, O. 


| 


| 





HARLEV BURGLAR PROOF VEN- 


TILATING SASH LOCK CO, 
92 La Salle St., CHICAGO. 


ELEVATORS 


Improved. Quick and Easy Ris- 
ing Steam and Hand Power. 


KIMBALL BROS.CO. 
1061 9th St. Council Blufis, lowa 
Omana Brawon, 108-110-112 N. 11th St. 


























HOMESEEKERS EXCURSIONS 


| On FIRST and 
| THIRD TUESDAYS ' 
in each Month to 


Via NORFOLK & WESTERN RAILWAY 


For all information as to Pave s and Tickets and for 


| LAND PAMPHLETS and descriptive matter, address 


ALLEN HULL, D. P. Agt., Columbus, Ohio 








FSe®WWeWVeeEVSW SW SVWVeeWesee eee = & = BS 6 


Sperry’s Steam Kettles. 


Made from very thick metal, with- $ 
out Stay Bolts, Joint packed in such : 





@ manner as to never need repacking. 
A little higher-priced than some, but 
they are safe and tight. 





} D. R. SPERRY & CO., 

ti ' * HOLLOW-WARE FOUNDERS, $ 
a UES ee souk tans BATAVIA, ILL. 4 
f ( ee] 2 S&S Se Sy 












— 7 CUSTOMER 


R 

wen'l & ho you te put on 
new roof, eugzest 

METAL SLATE>. 
You can put them on. 
1004 better than plain 
tin, and as cheap. 

Fuli particulars in 
illustrated booklet 
free. 


Cortright Metal 
Roofing Co., | 
PHILADELPHIA 








and CHICAGO 














Magie Pattern Rule 


Will lay out patterns for any size and angle of elbows in three minutes’ time. C O 
ae 









nice wooden box with, Chart, $4. 











Lufkin 
Rule 


Can also be used as Straight~edge Rule, Circumference Rule and Trammell. 
Should be in every Tinshop. Will save its cost in a few weeks. 
are in use and every one givi ¢ Sescagee: satisfaction. Price, complete in a 


Thousands 


net cash. (Mention Tux AMERICAN ARTISAN.) Saginaw, Mich. 


This Lock is always on guard, 











eT - 
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Don’t BR. Deceived but Insist 
MicClure’s Genuine Charcoal 


Iron Redipped Roofing Tin. 


McCLURE & CO., 
Manufacturers of Tin Plate. 





PITTSBURGH, PA., PHILADELPHIA, P 
“2tt, 213 & 215 Second Ave. 116 North 7th Str 

6é rT) 
wHain-Water cucort | Justa Little Higher 








FOR PACKING PURPOSES 


Ask for price F. 0. B. Your station. 


THEO, P. HUFFMAN & CO. 


648 & 650 W. 34th Street, NEW YORK CITY. 





Tr Se 


» | 
i) Higher in 
£ y 






They can recommend them with clear 
conscience. Write for catalog. 


Caldwell Mfg. Co. 


2 Jones St., Rochester, N. Y. 








HIGH GRADE OLD STYLE __ 


Roofing Plates 


OSBORN’S CHARCOAL IRON OLD STYLE 
(lron Base, not Steel) 

OSBORN’S GUARANTEED OLD STYLE 

OSBORN’S OLD METHOD 

THE OBSORN ROOFING 


STAR OLD STYLE 
COURT OLD STYLE 
NAVA REDIPPFD 


SANTIACO OLD STYLE 


NEOSTYLE 


OLD STYLE REDIPPED 


CARRIED IN STOCK AND SHIPPED PROMPTLY 
FROM THE MILL. 


The J. M. & L. 


A. Osborn Co., 














STEVENS 


FIREARMS 








UR NEW CATALOGUE 
IS NOW READY FOR 
DISTRIBUTION AND IT 


CONTAINS MUCH VALU- 
ABLE INFORMATION FOR 


BOTH THE DEALER. AND 
CONSUMER. IF YOU 
HAVE NOT YET RECEIV- 
ED A COPY PLEASE 
NOTIFY US AND WE WILL 
MAIL YOU ONE AT ONCE, 








No dealer in § ey: Goods should be 
without our ARMS. ll Leading Jobbers 
carry ea full line of them, % % % % % % 


J. Stevens Arms @ Tool Co. 


No. 245 BROADWAY, 
CHICOPEE FALLS, MASSACHVSETTS. 













The “Globe”: Ventilator 
and with Glue Gone tor. siylighe 
purposes. 

For Perfectly Ventilating 

Sua Hiuaicace Roots of Goery @karecien. 


Smoky Chimneys Cured. 
** Globe *’ Uentilated Ridges. Sena 
for Pamphlet. 























Manutactured by 
Ord Wreesaediaih on Big Cer 9 gs Globe Ventilator Co.,Troy, N.Y. 
(Th HICH GRADE 
e 
The _. |ATKINS #i9%,°SA2E SAWS 
Possess an Individuality Entirely Their Own. 
SAWS They are Distinctively “ATKINS.” 
On Earth 
Bear the All Vp-to-Date They Have 
ATKINS [| Dealers The Call 
B d Find Them And Have 
ran Easy to Sell. Come to Stay 
—- oe 
ATHINS |... Siiei ee recs tie meaner ote 
ALW AYS ers, an nest Saws y an ght, too 














E.G. ATKINS & cage sare 


gill, |\- 273 wa Bp. | 
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